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Manufacturers Study 1951 Problems 





Nutrena Mills, Inc., 
Plans Expansion 
in St. Louis Area 


ST. LOUIS—Nutrena Mills, Inc., 
soon will open a warehouse and sales 
office at 17th & Brady Sts. in East 
St. Louis, IL, R. E. Whitworth, 
president, announced this week. The 
property at that location has been 
leased with an agreement to pur- 
chase, Mr. Whitworth said. 

Nutrena engineers are developing 
plans for complete remodeling of the 
property and installation of modern 
facilities and equipment for the pur- 
pose of formula feed production there 
in the future. 

In the meantime, a large, com- 
plete stock of Nutrena feeds shipped 
from other Nutrena plants will be 
carried in the warehouse of the plant 
to serve the expanding needs of deal- 
ers in the St. Louis area. 





L. W. Cottrill, who has been super- 
vising the sales activities of Nutrena 
in the St. Louis area as a part of 
the Kansas City division, has been 
appointed manager of the newly cre- 
ated St. Louis division and will open 
operations at the new location March 
15. The new division will serve 10 
sales territories in southern Illinois 
and eastern Missouri. 

Nutrena Mills, a division of Cargill, 
Inc., now has mills at Minneapolis, 
Sioux City and Cedar Rapids, Iowa, 
Kansas City and Coffeyville, Kansas, 
and Wichita Falls, Texas, with ware- 
house facilities at many other loca- 
tions. 

ttn _—— 
JOIN BOARD OF TRADE 

CHICAGO—The directors of the 
Chicago Board of Trade recently 
elected to membership the following: 
Allan L. Burdick, president, Burdick 
Grain Co., and Frederic H. Corrigan, 
general manager, Globe Elevators 
division of F. H. Peavey & Co., both 
of Minneapolis; Nathan R. Caine, 
C.P.A., and Harry Shere, president, 
States Grain Corp., both of New York 








MIDWEST GROUP HEARS TALKS 
ON NUTRITION, CONTROLS, SALES 


Further Gains in Feed Business Foreseen — Antibiotic 
Developments Outlined—Credits, Merchandis- 
ing Discussed at Convention 
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Efforts to Lift Ceiling Squeeze 
Stalled by Price Agency Attorneys 


WASHINGTON — Diligent price 
control attorneys stymied efforts this 
week of industry consultants H. E. 
Sanford and Lloyd Riford to ease the 
logjam which faced the feed manu- 
facturers when the Economic Sta- 
bilization Agency issued its soybean 
oil meal price order this week. 

When the soybean order was is- 
sued (see story on page 6 and text of 
order on page 15) it took out from 
the provisions of the general price 
ceiling order the pass through provi- 
sions which were available to feed 
manufacturers and others when an 
agricultural commodity was selling 
below legal minimum ceiling prices. 

While soybeans and soybean oil 
meal were placed under a separate 
ceiling order—supplement 3 to the 
General Ceiling Price Regulation— 
this order failed to take into con- 
sideration the fact that under the 
general freeze order all sellers were 
frozen to the base period of Dec. 19- 
Jan. 25, 1951, except as to the pass 
through provisions of the GCPR. 


No Pass Through Allowed 

The issuance of supplement 3 to 
the GCPR and the fact that soybeans 
are no longer under minimum ceil- 
ing price potentials stuck all feed 
manufacturers to the base price paid 
for soybean oil meal. As a result, 
manufacturers cannot adjust their 
manufactured feed prices to reflect 
the higher price they now have to 
pay for meal. 

Soybean oil meal markets respond- 
ed to the new ceiling order with an 
advance of $6@8 ton. Some crush- 
ers were offering only at the new 
ceiling level of $74, bulk, Decatur, 
but actual transactions at $68@ 





70 ton by resellers and other crush- 
ers were reported. 
Other Orders Pending 
Meanwhile, other price orders are 
still to come from the ESA mill 


Among those expected are orders on | 
and | 


millfeed, formula feeds, corn 
oats. It was doubted, however, that 
ESA could speed up its internal ma- 


chinery to get out such orders im- | 


mediately. 

With the issuance of the soybean 
order without the pass through pro- 
visions of the GCPR most respon- 
sible feed manufacturers refused to 
issue weekly price lists for manufac- 
tured feeds. 

This condition was not the result 
of any inactivity of price consultants 
such as Lloyd Riford or H. E. San- 
ford, who tried to push through the 
ESA the changes which would be 
necessary to make the price orders 
intelligent as far as the feed industry 
is concerned. These officials offered 


pT __t 
MINNESOTA SOYBEAN 
CEILING HIKED 


WASHINGTON —In an amend- 
ment to the soybean price ceiling or- 
der, the Minnesota ceiling was raised 
to $3.20 from $3.18 as originally set 
in the Feb. 12 order. No action has 
been taken on establishing a trading 
celling for the Minneapolis Grain 
Exchange. It was said that Minne- 
sota inadvertently had been grouped 
with states outside the main soy- 
bean-producing belt in the original 
order, causing disruption of normal 
marketing procedure. (See story on 
page 6 and text of order on page 15.) 





| proposals which would have corrected 


the confusion, but their efforts were 
road-blocked by ESA attorneys who 
insisted that any amendments must 
be bound to the top policy which is 
inherent in the GCPR. That order in 
Section 3 states that all sellers are 
frozen to the delivered price which 


| prevailed during the period of Dec 


19-Jan. 25, 1951. 


Amendment Required 
It has finally been ruled by the 
attorneys that the feed industry can 
only be relieved of its impasse 
through an amendment to Section 3 
of the GCPR, Other trade advisers 


ment to Section C of the soybean 
order which would have added the 
words “feed manufacturers” 
last sentence of that section, the feed 
industry could have passed through 
the higher price soybean meal ceiling 
which resulted from the issuance of 
supplementary Regulation 3 toGCPR 
When that order was issued it boost- 
ed soybean meal ceilings to the top 
level, although up to that time bean 
meal prices were well below the es- 
tablished $74 ceiling. 


| 





to the | 


} est 


I | is no sure 
had hoped that by a simple amend- | - 


The outlook now is that any re- | 


lief for the feed industry will be de- 


layed and that responsible companies | 


will be unable to issue price lists ex- 
cept where they are willing to ab- 
sorb a broad differential between 
their base meal ceiling price and the 
current market for bean meal. In 
one known instance a feed manu- 


facturer has a base price for soybean | 


oil meal of $58 ton, $10@12 below 
the current market. 
The sad news is that the Office of 
Price Stabilization is now in the 
(Continued on page 4) 


KANSAS CITY—Setting sights on 
a bigger business year in 1951, feed 
men attending the convention of the 
Midwest Feed Manufacturers Assn. 
here Feb. 15-16 explored some of the 
major obstacles they will face in the 
line of formula improvement, sales 
resistance, credits and government 
regulations. Most seemed optimistic 
of further growth in the industry 
in the grain belt area under the 
stimulus of a semi-wartime economy. 

As World War II proved, one of 
the major headaches of feed manufac- 
turers in a period of a rapidly ex- 
panding demand is producing efficient 
feeds in the face of shortages of in- 
gredients. One of the new tools to 
achieve this objective, which was not 
available in the last national crisis, 
is the antibiotics. One of the principal 
sessions of the Midwest meeting was 
devoted to a discussion of this new 
factor in feed formulas by a panel 
composed of Dr. L. E. Card, univer- 
sity of Illinois; Dr. Damon Catron, 
Iowa State College; Dr. Rollin Thay- 


| er, Oklahoma A. & M. College; Dr. 
| J. R. Couch, Texas A. & M. College, 


and Dr. Edward L. Stephenson, Uni- 
versity of Arkansas. 
Antibiotic Developments 


Dr. Card traced the origin and 


| development of antibiotics and relat- 


ed the early confusion of these fac- 


| tors with vitamin Bs and explained 


the differences between them. He 
then commented on some of the lat- 
developments in the antibiotic 
field. 

The Illinois scientist said that there 
evidence of a “sparing 
action” of antibiotics on Bs, and he 
also characterized as unwarranted 
claims of a protein sparing action for 
the antibiotics. 

The speaker said that when feed- 
ing of antibiotics to chicks is start- 
ed, it must be continued through the 
full feeding period to obtain the 


| maximum results. He cited experi- 


ments under way at Illinois in which 
chicks fell off in growth rate when 
the antibiotic was withdrawn during 
the period of four to six weeks of age. 

Dr. Card also pointed out the very 
heavy water consumption of pigs on 
aureomycin. They consumed twice as 
much water as pigs not getting the 


| antibiotic. The cause of this is un- 


known, he said, but it is important 
to feeders to make certain that pigs 
fed an antibiotic get all the water 
they want. 


Outlines Experiments 
The speaker also outlined recent 
experiments at Connecticut in which 
five antibiotic products were tested 
on a large number of cross-bred 


(Continued on page 61) 
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Direct Selling Protested 


N Ohio dealer wrote us this letter recently: 
“As an ardent reader of Feedstuffs, I have seen you beat the drum for 


good causes on many occasions. You have attempted also to prevent bad | 


business practices in our trade, for which you are to be commended. 
“We have come across a situation in our section of the country which I 
consider bad ethics and I think you could do the reputable feed manufac- 


turers a service by voicing your opinion. Several large feed manufacturers | 


are selling direct to large feeders and bypassing dealers. It is my humble 
opinion that the local feed dealers are the backbone of our industry, and 
without them the tremendous growth experienced by the feed industry the 
past 15 years would have been impossible. Certainly, it is unfair for a large 


corporation to sell a dealer's customers direct. The mass distribution we | 


enjoy, as an industry, would shrink away if all the large manufacturers en- | 
| coarse grains have 


gaged in these practices. I believe that if a manufacturer can crack a cer- 
tain market only by selling direct, he doesn’t deserve to be in business. 

“I have no quarrel with company owned stores, 
extensively in most areas. They, generally, watch their pricing well enough 
to be in line with most dealers. This letter is directed at those feed manu- 


facturers who normally sell through dealers but send their own price sheets | 


to large feeders. 

“The feed business has never been better, so it would seem a perfect 
time for everybody to get his house in order and discontinue these unethical 
practices.” 

The feed dealer who wrote that letter is far from being alone in his com- 
plaint. We have had similar expressions from numerous other good dealers 
in several areas of the country. It is a matter of no small importance, either 
from the standpoint of dealers or manufacturers. Neither is it a new sub- 
ject, for we have heard it discussed recurrently throughout the more 
than 20 years that we have been associated with the feed business. 

The fact that there have been recurring complaints for so long a time 
would indicate the probability that there always will be some feed manufactur- 
ers willing to bypass dealers. Some of the manufacturers say they do it be- 
cause they cannot find satisfactory dealers in an area and, rather 
out to a competitor, they cultivate some large feeders direct. 

It is our own opinion, however, that any direct selling should be dis- 
couraged. Our Ohio friend is right when he says that the present volume 
of formula feed business would not have been achieved without dealers. The 
really effective retailer—and their number is growing steadily—is one who 
commands local respect for integrity and intelligent service. His contacts 
with feeders in his area are constant and helpful. He builds volume by sell- 
ing not only good feeds but good feeding and good management. When he 
does his job he produces far more business for a manufacturer than can be 
secured by direct selling, and at a lesser cost, and he deserves the full sup- 
port of the manufacturer. The link in the chain that he represents should 
not be weakened. 

It seems to us that, from a manufacturer’s standpoint, it would be a far 
sounder merchandising policy to spend time and effort in training dealers 
than to try to gain business through direct sales to feeders. 

The real solution, of course, is with the manufacturers. It is up to them 
to see the advantage in building up their dealers. The individual dealer can 
do little more than protest, and give his own cooperation to manufacturers 
who will work with him. There have been some associations—notably the 
Central Retail Feed Assn.—that have maintained an “honor roll” of manu- 
facturers who do business only with dealers, with this list being publicized 
to all the membership. We think the dealers are right in making strong 
protests against direct selling, but it is up to the manufacturers themselves 
to correct the situation by recognizing the value of good dealerships 


a * x 
Cart Before Horse 


BULLETIN of the American Feed Manufacturers Assn. the other day 
commented on the confusion existing in the Office of Price Adminis- 
tration in Washington, which makes it almost impossible to get anything 
done. As an illustration, it was stated that as of last week, in the feed and 
grain section of OPS, 15 men occupied one small office with four desks, four 
telephones for the 15 men, and two secretaries for the group. 
This reminded us of an experience one of our staff had recently, caused 
no doubt by the fact that the OPS personnel are piled up like a flock of tur- 


, 


keys in a blizzard. Our man placed a long distance telephone call for Joseph 
Schmitz, flour price chief in the OPS. The call was shunted around to various 
departments and desks in Washington without result, until finally one voice 
responded: “Schmitz? I think there was a fellow by that name sitting at 
this desk yesterday, but I have no idea where he is today!” 

So, if any of us think that the OPS is slow in bringing some order out 
of its regulations, we can close our eyes and visualize those 15 men and two 
secretaries trying to sit at four desks and use four telephones, and perhaps 
understand the delay. Of course, you wouldn’t launch a tremendously impor- 
tant project without having an organization ready to take care of it, but 
Uncle Sam will. Heck, it ain’t his money. 
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Potential Southwest 
bd Ty 

Demand Built Up by 

Wintry Weather 

A strong demand for formula feed 
was present in the Southwest recent- 
ly, but some decline of movement at 
the retail and dock levels was noted 
during the middle part of this week. 
Snow, sleet and ice reduced the trad- 
ing activity in retail outlets and at 
mill docks because of hazardous trav- 
eling conditions 

On the other hand, the inclement 
weather intensified feeding opera- 
tions on the farm and demand for new 
formula supplies was being built up 
during the storm. 

Another factor which has aided de- 
mand is the rapidly increasing feed 
costs. Most feed ingredients and 
advanced consid- 
past two 


in value within the 





The index of wholesale feed- 
stuffs prices for the country as 
a whole, compiled by the Pro- 
duction and Marketing Admin- 
istration stood at 243.3 as of 
Feb. 14, up 5 points for the 
week. The feed grain index was 
250.9, up 5 points from the pre- 
vious week. 











weeks, and formula price increases 
were necessary. However, the true 
market picture is not reflected in the 
price lists due to the inability of the 
feed manufacturer to figure his cur- 
rent soybean oil meal costs into his 
formula prices because of the Office 
of Price Stabilization ruling which 
holds those costs to within the Janu- 
ary base period. An amendment to 
the soybean price order clarifying this 
situation is expected soon 

In spite of being held 
soybean oil meal figurings, formula 
feed prices have advanced $2@4 ton 
this week. Nearly every ingredient 
costs the manufacturer more 
week, and further advances are in 
sight. 

Operations have been heavy except 
for reason of car shortages which 
have forced the closing of some im- 
portant plants for periods up to two 
or three days a week. Most mills, 
however, are not troubled with the 
boxcar situation because outgoing 
feed can be loaded in cars which car- 
ried ingredients to the mills 

Demand was fairly well distributed 
throughout the list of formula prod- 
ucts this week. In all cases it was 
good, but particularly good for hog 
feed, cattle feed and chick starter. 


a 


down on 


this 


Formula Demand 
in Northwest 
Shows Improvement 


Formula feed business improved 
for manufacturers in the Northwest 
this week as the soybean oil meal 
price regulation touched off a strong 
advance in ingredient markets. How- 
ever, manufacturers were having con- 
siderable difficulty in getting suffi- 





cient boxcars to move out shipments, 
and some were forced to close down a 
day or two. 

Manufacturers were trying to dope 
out their pricing responsibilities un- 
der the new soybean order which 
put meal prices at a ceiling higher 
than the current market, caused the 
big advance but did not permit the 
higher costs to be passed on in price 
lists. 

Because of uncertainties, some 
firms were refusing to take bookings 
for shipment beyond 10 days. 

A good share of the expanded de- 
mand for formula feed was attribut- 
ed to heavier buying of chick start- 
er mashes, a seasonal development 
which added to the already fairly 
good buying of dairy, hog and poul- 
try feeds 

The U.S. Department of Agricul- 
ture reported that continued heavy 
feeding by dairymen was indicated 
by the heavy milk production at the 
first of February. Milk production 
per cow in herds kept by crop corre- 
spondents increased more than usual 
during January and averaged 15.65 
lb. on Feb, 1, a record for that date. 
Production per cow gained about 7% 
between Jan. 1 and Feb. 1 this year, 
compared with an average gain of 
5%. Crop correspondents reported 
feeding an average of 6.15 lb. grain 
and’ other concentrates per cow Feb. 
1-his year. This was slightly less 
than on Feb. 1, 1950, and 1949, but 
was the third highest for the date in 
20 years of record. 

Egg production slackened from the 
record levels maintained through 
most of 1950. January production was 
3% less than in January, 1950, but 
was still 28% above average. The 
rate of lay was nearly as large as a 
year earlier, but the number of lay- 
ers was 3% less. Potential layers 
number slightly less than a year ago 
and average, and farmers are expect- 
ed to buy fewer baby chicks than in 
1950, USDA said. 


Change in Weather 
Steps Up Feed 
Buying in Northeast 


Formula feed production in the 
northeastern area was much im- 
proved over the previous week, with 
all but one mill reporting full time 
operation. A sudden change in the 
weather had a stimulating effect on 
purchases by the different users of 
the feeds, reflected very quickly back 
to the producing mills. 

One of the barriers which mills 
have to overcome now is the threat 
of another boxcar shortage. The dis- 
location of boxcar movements by 
the strike of the switchmen recently 
has upset the delicate balance that 
this area was enjoying in a plentiful 
car supply. Traffic men reported they 
were fearful that this area might ex- 
perience a rough time for a while in 
relation to the empty boxcar situa- 
tion. 

With the release of ceiling infor- 
mation on certain commodities this 
week by the Office of Price Stabiliza- 
tion, buyers and sellers were more in- 
clined to do business as they ex- 

(Continued on page 62) 





To the local feed manufacturer: 





Better feeds at lower 


prices 


are on their wa 
And YOU are the man who 


will make them 


+ Seger a new trend in feed making and 
poultry and animal nutrition... and it holds 


great opportunities for you. 


Back 25 years, “complete feeds” were the 
thing. You took them as they were and a good 


part of the bill was for freight. 


Then in the middle 30’s the “complete con- 
centrate’’ came in. That made more sense. With 
+s concentrate plus 7% locally available feedstuffs, 
you could make a better feed and more econom- 


ically . too. 


Now we’re in another era. Now you can make 


still better feed at still greater saving. You can 


use as much as 95% of materials that are avail- 
able locally. Yes, make better feed and more 
economically, too. We know because we are 


helping many local feed manufacturers do it now. 


Our program takes advantage of the great store 
of new facts about poultry and animal nutrition, 
new know-how in all phases of feed manufactur- 
ing. We enable you to put yourself in a far 
better position to compete than you ever have 


been before. 


To the local feed manufacturer who is looking 
ahead and wants to get ahead, our program makes 
a lot of sense. If you’re one of those people, drop 


us a line and we'll gladly tell you all the details. 


PETER HAND FOUNDATION’ 


*DIVISION of the PETER HAND BREWERY COMPANY 1632 N. Sheffield Ave., Chicago 14, lilinois 


NUTRIENTS « MINERAL BLENDS «+ COMPOUNDS 








These are the basic points of the Peter Hand Foundation 


@ We supply the essential vitamins and minerals to fortify 
the protein supplements, grains and grain products avail- 
able to you locally. 


@ These vitamins and minerals are especially formulated 
and blended to a guaranteed potency. 


@ We provide proven formulas and feeding programs. 


@ We provide assistance in purchasing, manufacturing, 


engineering and merchandising. 


@ All this is backed by men who have been leaders in the 
feed business for years and by the finest technical equip- 
ment—biological laboratories, ingredient testing rooms 
commercial-seale research farms, and a chemist-controlled 
mixing plant 
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Ceiling Squeeze 


tinu from page 


hands of attorneys who see their re- 
sponsibility as solely that of price 
control and not one of making 
controls workable. Significant of this 
condition is the news that W. R 
Rolfe, formerly Office of Price Ad- 
ministration grain branch attorney, 
who came back here on a volunteer 
basis, has quit. His attitude is that 
he will not face the position of the 
top legal office of fighting for every 
last line in any order purely because 


he happened to be an attorney who 
understands the problems of the in- 
dustry. 
Biggest Problem 

The attorney situation looms large 
as the greatest problem facing the 
feed, flour and baking industries 
Most attorneys now on duty here ap- 
pear to reflect the tight price control 
attitude which has been advanced by 
former OPA officials James N. 
Brownlee and Geoffrey N. Baker. 
These consultants seem to represent 
an attitude that margins must be 
frozen at the pre-Korean War lev- 
el, but the action of their legal selec- 
tions for the OPS take a contrary 
view as far as relief is concerned. 


0. BURR ROSS TO JOIN 
GOOCH FEED MILL CO. 


SALINA, KANSAS—Dr. O. Burr 
Ross will join the Gooch Feed Mill Co. 
at Salina March 1 and will have charge 
of the company’s livestock and poul- 
try production service program, J. J 
Vanier, president of the feed manu- 
facturing company, has announced. 
Dr. Ross will direct the program to 
provide personalized service to farm- 
ers in the management, breeding and 
feeding of livestock and poultry 

Well known in the Southwest as a 
nutritional and management author- 
ity, Dr. Ross has been with the De- 
partment of Animal Husbandry, Okla- 
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| search 


| in which he 
| recognized leader 


| tion and management 
| laborated extensively with other na- 


Dr. O. Burr Ross 
homa A. & M Xollege, since his re- 
lease from the Army in 1946 where 
he served as nutrition officer with the 
Medical After gradua- 
tion from the University of Nebraska, 


Department 


Dr. Ross was on the teaching and re- 
staff of the Department of 
Animal Husbandry at the University 
of Tennessee for two years prior to 


taking his master’s and doctor’s de- 


| grees at the University of Wisconsin 
| Thereafter, he 


became an assistant 
professor in animal husbandry in 
charge of swine breeding and man- 
agement and swine nutrition research 
He coached the 1940 livestock and 
meats judging teams which won at 
the Southwestern Livestock Exposi- 
tion, Ft. Worth, and at the Interna- 
tional Livestock Show in Chicago 
Born and reared on a livestock 
farm in northeastern Nebraska, Dr 


| Ross developed his intense interest 


in livestock through 4-H Club work, 
became a nationally 


Dr. Ross is the author of 75 publi- 
cations in the field of livestock nutri- 
and has col- 


tional leaders in nutritional research 
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For Information write 


’ MANEY BROTHERS 
MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 


THORO-SPEED 
VERTICAL CONVEYOR 
Cuts Handling Costs 

For use where materials are to 
be moved a height of 30 feet 
or less. It's bound to give you 
extra long service becsuse 
there’s but one moving part. 
Designed and built to stay on 
the job. Write for Bulletin 
No. 101. 


THORO-SPEED 
EQUIPMENT 


Yellow Springs, Ohic 
Builders of Mill and Elevator Machinery 


good time to hold onto 


—ferry Parks 
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when it comes to DEHYDRATED ALFALFA MEAL! 


For 19jyears, Small's Dehydrated Alfalfa Meal 
has been the first choice of many experienced buyers. 
For The W. J Small Co. was the first to produce dehydrated alfalfa meal 


in sufficient volume for a dependable yearly supply 





first to protect the carotene content of dehydrated alfalfa meal 
by cold storage... first to actually deliver dehydrated alfalfa meal 
with guaranteed carotene the year ‘round ... 
first to establish extensive storage facilities at strategic points 
to meet a required shipping schedule. Today, as always, 
Small’s Dehydrated Alfalfa Meal is recognized 
as the brand that made dehydrated alfalfa meal famous— 


the world over. 


FOR FEEDS 
Witt & FUTURE 


Tips THE W. J. SMALL COMPANY, INC. 


1200 GAK STREET RANSAS CITY, MISSOURI 


SALES Division 
* 
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Excellent Service 


from our BRO WER 
MIXER 


itself in one year. 


Says Morton J. Manseer, 
Flavey Feed & Supply Co. 
Tucson, Arizona 


“The trouble-free service we've 
received from our nine-year-old 
Brower Mixer has been more than 
good, it’s been excellent. The mixer 
has been an important factor in 
bringing new customers into our 
business and easily paid for itself 
the first year. We mix all our own 
scratch and pigeon feed which helps 
us be more competitive on mixed 
grain prices and permits us to offer 
real savings to our customers.” 


BROWER 


OVER 9,000 SATISFIED USERS 


Mixes a perfect blend in approximately 10 minutes—at a power 
cost from 3c to 5c per ton. Above-and-below floor models. 
Five sizes—mixing capacities of 700, 1,200, 2,000, 3,000 and 
4,000 pounds feed. Heavy welded construction—gives years of 
trouble-free service. Many outstanding features for easier 
and faster operation. 


30 DAY TRIAL. Let us send you full details. Write 


BROWER Mfs. Co., 402 N. 3rd St., Quincy, Ill. 


aman 


Worlds Largest Selling Mixer ! 





“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


Chamber of Commerce, Buffalo, N. Y. Branch Office: Middletown, N. 


FEED JOBBERS 


Distributors of 
Kellogg's Hominy Feed 
Hercules Dried Whey 
Hubinger (Keokuk) 

Corn Glaten Feed 
Calf Manna 
Stonemo Granite Grit 


SUNSET 
BRAND FEED 


(Anexclusively milk product) 
A rich and uniform source 
of Lacta Albumin and 
Minerals 


US FOR FURTHER INFORMATION ©@ 


CANE FEEDING 
MOLASSES 


Agents for 
Pacific Molasses Co., Lid. 


Albany Baltimore 
Baffalo New Orleans 


@ WRITE 
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DERIVE FISH MEAL we bas MILK FEEDING VALUE 
FISHEAST 


A dry granular product composed of Menhaden Fish Meal and Soybean Oil Meal 


processed with Semi-Solid Brewer's Veast and Condensed Fish Solubles. FISH- 
EAST is a rich natural source of the essential Amino Acids and complete Vitamin 
B Complex Pactors, including B.., the Animal Protein Factor. 

Write today for information about the quality and low cost of FISHEAST 





Menhaden Fish Meal Company Baltimore 24, Md. 











OPS SAYS NEW SOYBEAN ORDER 
PERMITS SINGLE PRICE MARKUP 


Legality of Ruling Questioned; Bean Ceiling Set at $3.33, 


Chicago; Soybean Oil 


Meal Base Ceiling Is 


$74, Decatur; Adjustments Sought 


WASHINGTON — Field offices of | 
the Office of Price Stabilization | 
have been instructed that under 
terms of the soybean ceiling price or- 
der issued Feb. 12 only one merchan- 
diser markup is available at country 
points. 

However, there is some doubt that 
instructions of this kind, made on an 
informal basis, are legal, and it ap- 
pears that determining how to oper- 
ate under the order is a matter for 
individual decision by companies. 

The soybean order, the text of 
which appears on page 15, establishes 
a ceiling on beans of $3.33 at Chicago 
for No. 1 and 2 green and yellow 
beans, with a 25¢ discount for brown, 
black and mixed beans from the base 
prices listed in the order. State-by- 
state base prices also are listed. 

Meal Ceiling $74 


A soybean oil meal ceiling price 
bulk, f.o.b. cars, Decatur, 


oils regulation, the text of which ap- 
pears on page 50. Base oil ceilings 
range from 20%¢ to 215¢¢, f.o.b. mill. 

The prices set in the order caused 
some dislocations in bean marketings, 
with sellers in some states with lower 
prices than in adjoining states re- 
ported trucking supplies across state 


An attempt was being made by 
handlers to have OPS remedy this sit- 
Also, a terminal market ceil- 
ing for Minneapolis was being sought 
to assure a normal relationship be- 
tween prices at that market and at 


The OPS instruction banning more 
than one markup means that soy- 
beans can be pulled into any area 
from any producing region plus one 
markup if the receiver can dispose 
to a processor or others. 
However, if the beans arriving from 
the country carry two markups, gen- 
erally the receiver can only resell to 
a processor or other if the last party 
is prepared to accept a loss or break 


Certain Markups Allowed 

The important point about the soy- 
bean order is that it is a point of 
zin order to which can be added 
certain specified markups and eleva- 
tion charges. They cannot be multi- 
plied, according to OPS instructions 
to its field offices. 

According to trade attorneys, the 
order itself and the regional instruc- 
tions cannot legally halt multiple 
markups at country points by track 
merchandisers. One country buyer, in 
short, may legally take a markup 
when he buys from a supplier. (See 
the order.) The ESA instructions on 
single markups have not been pub- 
lished in the Federal Register nor 
have they been given the prominence 
of an official press release by OPS. 

The Chicago Board of Trade ceil- 
ing may destroy competition in south- 
ern Illinois for beans from several com- 
panies which have ordinarily access 
to barge shipments. One ESA official 
told Feedstuffs this week that the 
soybean order represented an advance 
of bean prices in country points by 
5¢ bu. over recent prevailing price 
levels while at the same time the 
Chicago futures market was held to 
a price level which was at least 2¢ 
under what should have been avail- 
able. 

Fear is now expressed in trade 
channels that the same condition can 
exist in the forthcoming corn and 
oats orders, but ESA officials declare 
that these orders will follow the old 
Office of Price Administration pat- 
tern. 





Under provisions of this regulation 
all transactions made prior to that 
time which are legal written con- 
tracts are exempt from the provi- 
sions of this supplement. ESA offi- 
cials decline to take a position re- 
garding boards of trade contracts, 
saying that disposition of these con- 
tracts is the responsibility of these 
private trade groups. 

Basic ceiling prices listed in the 
regulation established for soybeans 
represent the opinion of the task 
force which advised ESA officials, 
and they are said to reflect normal 
trade movements in beans to termi- 
nal locations and to processors 

Notable among the provisions of 
the soybean order as well as that 
concerning soybean and cottonseed 
oil is the provision GCPR Supple- 
ment 3 which “This para- 
graph (B) shall not apply to deliv- 
eries made pursuant to written con- 
tracts for sales of soybeans entered 
into after Jan. 25, 1951, and before 
the date of issuance of this supple- 
ment (Feb. 12, 1951) if such con- 
tracts complied with the provisions 
of the General Ceiling Price Regu- 
lation.” 

In another ESA action 
prices were established at basic points 
for cottonseed and soybean oil. These 
price ceilings, however, carry the fol- 
lowing exemption as taken from the 
order itself, Ceiling Price Regulation 
6, which states in Section 2, Subsec- 
tion (D) “Exemptions. If you legally 
entered into a written contract for 
the sale of fats or oils prior to the 
effective date of this regulation (Feb 
12, 1951) which provided for a high 
er price than the ceiling price, it 
may be carried out at the contract 
price.” 

Despite 
in these documents, 
cline to make statements re 
futures contracts on boards of 
supervised by the Commodity 
change Authority. 

——— 


SIMMONDS & SIMMONDS, 
WILDER AGENCY COMBINE 


CHICAGO—-Almon Brooks Wilder 
Inc., and Simmonds & Simmonds, 
Inc., have under the 
name of Simmonds & Simmonds, Inc 
with headquarters at 201 N. Wells St., 
Chicago, according t an innounce- 
ment by the the two 
agencies 

Phil W. Tob 
dent of the combined organization 
with F. M. Simmonds, Jr., founder 
of the 42-year-old agency, as execu- 
tive vice president. Almon Brooks 
Wilder will serve as vice president 
along with other principals of his 
organization. 

C. O. Brewer and Charles L. Col- 
lette, vice presidents of the Wilder 
agency, remain as vice presidents of 
the new organization. Other Sim- 
monds & Simmonds’ vice presidents 
are Phil W. Tobias, Jr.; A. S. Cale 
St. Louis office; Monte Kleban, Dallas 
office, and Albert M. Wolf. Carmen 
Guyot continues as secretary-treas- 
urer, Sherwin Tobias as manager of 
the St. Louis office and R. B. Smith 
as production manager. Carlton Wil- 
der of Almon Brooks Wilder, Inc., 
joins Simmonds & Simmonds as as- 
sistant art director under Edward 
Zubbrick, art director. 


$30,000 OHIO FIRE 
PROSPECT, OHIO — Fire de 
stroyed the Farmers’ Exchange grain 
elevator here recently, causing an 
estimated loss of $80,000, including 
$15,000 in grain 
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OPS Removes Raw Commodities 
Below Parity from Price Order 


WASHINGTON—All raw and un- 
processed agricultural commodities 
Selling at less than the legal mini- 
mum price ceilings have been re- 
moved from provisions of the Gen- 
eral Ceiling Price Regulation issued 
Jan. 26. 

The action was taken early this 
week by the Office of Price Stabiliza- 
tion in the first amendment to the 
GCPR. (Text on page 11.) 

As a result, all handlers of grains 


selling at less than parity may oper- | 


ate without ceiling prices and report- 
ing requirements until these com- 
modities reach the 
ceilings. 

Previously, these commodities were 
exempt from the ceiling regulation 
only at the farm level. 

Although handlers of the raw com- 
modities selling at less than parity 
are now exempt from price control 
processors of the commodities and 
distributors of the processed 
ucts remain under control 

The pass-through provision of the 
GCPR continues to apply to feed 
manufacturers and other processors 
of the listed under-parity commodi 
ties and to distributors of the proc- 
essed commodities. Thus, selling 
prices may be increased only to re- 
flect increases in raw commodity 
prices up to legal minimums 

At the same time the amendment 
to GCPR—not to be confused with 
the supplementary regulation to 
GCPR on soybeans—provides that in 
regard to ceiling price minimums it 
is henceforth the responsibility of 
the price director to announce offi- 
cially when a commodity has exceed 
ed the ceiling price minimum 

Heretofore, this procedure has beey 
vague and appeared to rest on the 
monthly public announcement of ag- 


minimum price 
| 


prod- | 


ricultural prices by the U.S. Depart- 
ment of Agriculture 

In the future the price director will 
announce when a commodity has 
reached or pierced a legal minimum 
ceiling. Up to this time traders and 
others have been operating in a 
vacumm within certain price ranges 

The amendment to GCPR officially 
for the first time removes soybeans 
from the under ceiling legal mini- 
mums listed in the GCPR 

Added to exemptions under the 
provisions of the amendment to the 
GCPR which is ex- 
empted at the producer level 

ES 


JOE SCHAFER & SONS 
HOLDS SALES MEETING 

SPRINGFIELD, ILL.—New devel- 
opments in the processing and mar- 
keting of feeds were out- 
lined at the annual sales meeting of 
Joe Schafer & Sons representatives 
Feb. 10 at the St. Nicholas Hotel in 
Springfield. 

The entire Gainer Feeds sales staff 
of 26 persons and their wives met for 
breakfast and to take part in the 
WTAX breakfast club show. The 
morning meeting included talks by 
Carl, John and Lubert A. Schafer, the 
three company partners; Lee Perrine, 
sales manager; Robert Pevahouse, nu- 
tritional director; Hal Hartwig, Hart- 
wig Advertising Agency; Thomas 
Bailey, Otto Klein and Carl] Lester, 
all of Springfield. 

At the afternoon session, company 
salesmen spoke, stressing the impor- 
tance of psychology in selling. Carl 
Schafer, in forecasting 1951 sales pos- 
sibilities, predicted a big year for 
livestock feeders 

A banquet was held in the evening, 
with awards being presented. 
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THE MARION FINISHER 








Will pulverize lumpy materials; saves you many 


hours; and gives you a better PRODUCT. 


Many plants are using two or more MARION 
FINISHERS in their production line. 


Write for literature and prices 


MIXERS — SACK CLEANERS — 
SACK BALERS 


RAPIDS MACHINERY COMPANY 


Box 88, MARION, IOWA 








Your Formula Feeds Deserve 


the BEST! 


Grain products are basic ingredients for formula feeds. When 
it comes to grain products for YOUR feeds—Choose Fruen’s 
Where else can you get such a wide assortment of quality grain 
ingredients? Check the list below against your requirements. We 
can fill your order for any assortment from the list—mixed cars 
at straight car prices. Ask us for samples and prices delivered 
your station. 


Our Teletype number is: MP 477 


Mixed cars at straight car prices. Samples on request 


STAR BRAND PULVERIZED 
MIXED FEED OATS 
CRESCENT PULVERIZED OATS 
MIXERS’ PULVERIZED OATS 
eas saa STEAM CRIMPED 


OAT FEED (whea 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OAT®# 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 


STANDARD BRAND PULVERIZED 
WHITE OATS GLENWOOD BARLEY (hulled) 


DAIRY BRAND OOARSE GROUND STAR HULLED BARLEY GRITS 
OATS STEEL CUT DURUM WHEAT 
Wied 

Val 


wee FRUEN MILLING COMPANY 


‘ee MINNEAPOLIS 5, MINNESOTA 


7 
/ 














7700 4-1 \-1-)-) 40°) .11 3 





Call 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


m tor live distriputore 


READING. PA. 
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SUPPORT RATES ANNOUNCED FOR 
1951-CROP CORN, OTHER GRAINS 


Percentage-of-Parity Support Levels Remain Unchanged 


—Corn Rate Set at 90% 


of Parity, With Minimum 


National Average of $1.54 Bu. 


WASHINGTON—Price support for 
195l-crop corn at 90% of parity as 
of the beginning of the marketing 
season, with an assured minimum na- 
tional average support price of $1.54 
bu., has been announced by Charles 
F. Brannan, secretary of agriculture. 
Also announced were specified dollars 
and cents support rates for oats, rye, 
barley and grain sorghums. 

The percentage-of-parity support 
levels are in all cases (except for 
corn in the former non-commercial 
area) the same as those for 1950, but 
the dollars and cents rate has in- 





creased more for corn than for the 


other grains because of revisions in 
the parity formula provided in the 
Agricultural Act of 1949. 

With the announcement of the 
195l-crop support rates for these 
grains, Secretary Brannan said: “The 
price supports announced for corn 
and other grains, well in advance 
of spring planting, are intended to 
encourage increased production of 
feed grains, and hence of livestock. 
To give maximum emphasis to corn, 
the change in price relationships be- 
tween corn and the other grains 
brought about by the revised parities 
has been maintained in the support 
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rates. The changed price relationship 
is also important in grain sorghum 
areas, because of the need for sharp- 
ly increased cotton production.” 

Loan maturity dates are the same 
as in 1950, but these dates may be 
advanced or loans called to meet any 
unforeseeable emergency conditions 
which may arise. 

Corn Support 

Support for corn will be not less 
than a national average of $1.54 bu., 
which is 90% of the corn parity price 
as of Jan. 15, 1951. If the corn par- 
ity price is higher at the beginning 
of the 195l-crop marketing season 
next October, the support will be in- 
creased to reflect 90% of parity at 
that time. 

Price support for corn at 90% of 
parity will apply nationally, since Sec- 
retary Brannan has already an- 
nounced there will be no corn acre- 
age allotments and no designation of 
a commercial corn area, as such, in 
1951. For the 1950 crop, when allot- 
ments were in effect in the commer- 
cial corn area, the support was 90% 


ou What 


ANUFACT 
Should Kno 


DAWE'S MANUFACTURING COMPANY 
Dept. F.S. 295 


4800 South Richmond St. 
Chicago 32, Illinois 


| would like to read your 104-poge book, “FRONTIERS IN NUTRITION.” 
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of parity, or an average of $1.47 bu. 
in the commercial corn area. In the 
noncommercial area, where allot- 
ments were not in effect and the 
law limited support to 75% of the 
commercial area rate, the rates 
ranged by counties from $1.02 to 
$1.30 bu. 

Under the 1951 program, loans and 
purchase agreements will be avail- 
able to farmers from time of harvest 
through May 31, 1952, and will ma- 
ture on July 31, 1952, unless a change 
is required to meet emergency con- 
ditions. 

Other Grains 

Support for 195l-crop oats, rye, 
barley and grain sorghums will be at 
the same percent of parity as for the 
1950 crop. But increases in dollars 
and cents averages are smaller than 
in the case of corn because of the 
use of “transitional” parities for 
oats, rye, barley and grain sorghums 
as required by the Agricultural Act 
of 1949. “Transitional” parity for 
1951 is 90% of the parity price com- 
puted under the formula in use 
to Jan. 1, 1950. 

Support for 1951-crop oats at 75% of 
parity as of Jan. 15, 1951, will reflect a 
national average of 72¢ bu., as com- 
pared with 7l¢ for the 1950 crop; 
rye at 75% of parity, a national 
average of $1.30 bu., as compared 
with $1.28; barley, at 75% of par- 
ity, a national average of $1.11 bu., 
as compared with $1.10, and grain 
sorghums at 65% of parity, a na- 
tional average of $1.88 cwt., as com- 
pared with $1.87. 

The average dollars and cents 
supports for the 1951 crops of these 
Zrains are fixed and, unlike the 
dollars and cents support level for 
corn, will not be changed to reflect 
any possible increase in the parity 
price between now and the beginning 
of the marketing season. 

Under the 1951 program, loans and 
purchase agreements on oats, rye, 
barley and grain sorghums will be 
available to farmers from time of 
harvest through Jan. 31, 1952. Loan 
maturity date for grain sorghums is 
March 31, 1952; and for oats, rye 
and barley it is April 30, 1952, or 
earlier on demand. Maturity . dates 
for these grains, as well as for corn, 
may be changed if necessary to meet 
emergency conditions. 


INDUSTRY GROUPS NAMED 
TO CONSULT WITH USDA 


WASHINGTON—Charles F. Bran- 
nan, secretary of agriculture, has an- 
nounced the establishment of 17 in- 
dustry advisory committees to con- 
sult with his department on food dis- 
tribution and related operations. 

Industries represented by the com- 
mittees include grain handling, wheat 
flour milling, breakfast cereal proc- 
essing, baking, oilseed crushing and 
fertilizer manufacturing. Membership 
of the committees will be announced 
soon. 








SALES EXPERT TO TALK 
AT N.W. FEED MEETING 


MINNEAPOLIS—A top-notch sales 
promotion expert will be the principal 
speaker at a meeting of the North- 
west Feed Manufacturers Assn. Feb. 
26 at Hotel Radisson. 

William Gove, sales development 
manager of Minnesota Mining & 
Mfg. Co., will stress the basic prin- 
ciples of salesmanship in his talk be- 
fore the feed group. 

The monthly meeting will get under 
way with a cocktail hour at 5:15 p.m. 
in the Italian Room, followed by 
dinner at 7:15 p.m. in the Gold Room. 


— 


CUMMINS H. METTE DIES 

MEMPHIS—Cummins H. Mette, 
head of a grain company which bore 
his name, suffered a heart attack 
recently and died. Mr. Mette was a 
member of a family that had been in 
the grain business in Memphis 99 
years. He had operated C. H. Mette 
Grain Co. about 30 years. 








ALFALFA MEAL 


—field-fresh and wholesome 


National's top quality 
alfalfa products are readily 
identified by the name 
“National” and the distin- 
tive Jack Rabbit trade 


mark. 
Buy them with con- 


fidence. 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 
LAMAR, COLORADO 


Merchants Exchange 
ST. LOUIS, MISSOURI 


Dehydrated 
and 
Sun-cured 
Alfalfa 
Products 
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GET READY 


a 


—s SPRING FLOOD 


OF 


Let ARID-AIRE  Mibiedihcieee 
Dry it ata 
Quick Profit 


Arid-Aire eliminates loss from 
grain spoilage, makes custom dry- 
Farmers have been holding it for ing practical, stimulates business 
higher prices through fall and win- and turns moisture discounts into 
ter. When this crop hits your ele- _ big profits. 
vator—be ready for plenty of wet at’s more, an Arid-Aire usually 
grain. Have your Arid-Aire in and _ pays for itself out of one year’s dry- 
operating. ing profits. 


LOOK AT THESE FEATURES! 


@ Exclusive, patented principle 

@ Best insuranc >) rating 

@ Delivered assembled, ready to run 

@ Simple, low cost i lation and operati 

@ Large capacity 

@ No scorching, cracking, clogging 

@ Automatic safety and temperature controls 
© Self. ined ic cooling 

@ Quick delivery, quick service 


“Watch the grain roll into market 
next spring,” warn the forecasters. 





MANUFACTURING COMPANY 
3981 ZARTHAN AVENUE 
MINNEAPOLIS 16, MINN. 

















Introducing a 
“New Star on the Horizon” 


e FIRST IT WAS VITA-MASTER 
e THEN SOL-O-MEENO 


Now TRIPLE-FIFTY 


TRIPLE-FIFTY is the newest star to be added to the Pratt line. 
It gets its name from its composition of 50 per cent condensed fish 
solubles on a dry basis and 50 per cent soybean oil meal which pro- 
duces a product with a minimum protein guarantee of 50 per cent. 
At 50 Ibs. to the ton of finished feed it replaces all the fish meal and 
animal protein needed in a ration. This TRIPLE-FIFTY concentrate 
is really a “thrifty-fifty” bargain since it is easy to use, produces 
excellent feeding results and saves you money. It is especially de- 
signed for feed manufacturers who have the facilities to incorporate 
their own antibiotics. 


-0-Meeno continues to be favored by feed manufacturers 
everywhere. It is a free-running fish soluble supplement containing 
condensed fish solubles, fish liver and glandular meal with vitamin 
B,, on a base of soybean oil meal, PLUS adequate levels of the im- 
portant antibiotics. Here is a product which will also replace all fish 
meal and animal protein and IN ADDITION furnishes the necessary 
antibiotics which research has proven necessary for farm animals. 


VITA-MASTER is a complete vitamin concentrate and fortifier especially de- 
signed for custom mixing in your own feeds. It contains high vitamin levels plus 
concentrated fish solubles, liver and glandular meal, fish meal, carotene, soybean 
oll meal, vitamin B,, and the animal protein factor. It gives your custom mixed 
feed the necessary boost for top level performance. 


W. C. PRATT COMPANY, Inc. 
20 North Wacker Drive, Chicago 6, Ill. 











MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 4 OTHER FEEDS 


LA BUDDE 


MILWAUKEE, WIS. 











Trading Continues 
Active on Alfalfa 
Market at K. C. 


Active trading on the alfalfa mar- 
ket continued at Kansas City during 
a recent period, 
Production and Marketing Adminis- 
tration market news service. 

Offerings were down sharply, and 
with cold weather and snow over a 


wide area, demand for alfalfa was | 
| stepped up 


The volume of baled alfalfa offer- 


ings during the week's period was | 
sharply reduced from the previous | 


week because of a shortage of box- 
cars and transportation difficulties 
which held back shipments from pro- 
ducing areas. 

Arrivals at Kansas City totaled 29 
cars, compared with 43 cars the week 
previous and 29 for the same week 
a year ago. Sales for the week includ- 
ed one car at $34, one at $33, five at 


| $32, one at $31, five at $30, one 
| at $28, three at $26 and one at $25 | 


ton. Nominal quotations by grade 
were unchanged: No. 1 leafy $36 and 
up. No. 2 extra leafy $33@35.50, No. 
1 $30@32.50, No. 2 leafy $27@29.50, 
No. 2 $23@26.50, No. 3 leafy $20@ 
22.50, No. 3 $17@19.50, sample grade 
$14@16.50 ton. 

Trading in baled alfalfa in the 
Platte Valley was very slow, with 


| only 11 cars being reported shipped 


from the principal loading stations 
and 74 cars of alfalfa meal. Alfalfa 
milling interests continued to be the 
principal outlet for alfalfa. Prices 
held about steady with first cuttings 
and brown moving at $10@12 ton; 
second and third cuttings with good 
color and quality moved at $15@17 
ton, with $6@7 additional for baling 
and loading. Loca! demand for alfalfa 
from feeders was light. Weather re- 
mained open, and many herds of live- 
stock were still being pastured on 
fields of sugar beet tops and corn 
stubble 

In the area around Larned, Kan- 
sas, demand for alfalfa was active 








following the increased feed require- 
ments in sub-zero weather. Prospec- 
tive buyers were finding it more diffi- 
cult to find desirable offerings to fill 
their needs. Surplus stocks were be- 
coming depleted. Growers were more 
reluctant to release any sizable quan- 


according to the | tity until their own needs could be 


more closely determined. Prices were 
steady to firm. Good quality baled al- 


| falfa was quoted at $25@30 ton at 


storage barns. Medium and low grade 
moved more readily at $15 ton and up 

The prairie hay market at Kansas 
City was revived after several weeks 
of slow activity. Demand for prairie 
hay increased as a result of colder 
and stormy conditions in the South 
and Southwest. Offerings of prairie 
hay were absorbed readily, and the 
unsatisfied demand resulted in mod- 
erately higher prices. Sales for the 
period included one car at $18, four 
at $17, one at $16.50, two at $16 and 
three at $15 ton. Revised nominal quo- 
tations by grade: No. 1 $17 and up, 
No. 2 $15@17, No. 3 $12@14.50, sam- 
ple grade $10@11.50 ton 








PRODUCTS 


Distributed in Illinois, 
Indiana, Ohio and South- 
ern Wisconsin by 


HALL SALES COMPANY 


1313 Ridge Avenue 
Phone: Greenleaf 5-0225 
EVANSTON, ILLINOIS 


7085 IN BEFORE THE NAME GOES ON 





Discover The PLUS 
Qualities of CHEE-WAY* 


It is 70% LACTOSE 
because it has all the 
original lactose of liquid 
cheese whey. Nothing 
has been removed 
except water. 
CHEE-WAY is guaranteed 
FREE RUNNING. It 

will not cake or harden 
because it is made by 
an entirely new process. 


“TM Reg. U.S. Pet. Off, 


612 BULLET 





t 


100 LSS. RET WEIGHT 


WHEN PacKio 


DRIED CHEESE WHEY 


MADE FROM 
LIQUID SWEET CHEESE WHEY. A RELIABLE 
SOURCE OF LACTOSE & RIBOFLANIN 
GUARANTEED ANALYSIS 
then Pe 00%, 
thee 12 
net more then 6.) 
not more then 12 
OsTereutee er 


HERBERT K. CLOFINE 


BULLETIN SOULOING, PHILADELPHIA 7, Pa 











Exely 
‘ ve Products feri 


HERBERT K, CLOFINE 


MILK PRODucrTs 


IN BLDG. 


PHILADELPHIA 7 PA 


Supreme Brand Dried Skim Milk 
Supreme Brand Dried Buttermilk 


Supreme Brand Condensed Buttermilk 
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2 a 3 — members recently voted to increase 
ext °o men ment Oo: 1 to yen sold by the producer the official family from 200 to 250 
, (33) Cotton seed when sold by the pro Ed Jappe of Marianna Sales Co., new- 
tah age . . Dried figs, raisins and prunes when | ly-elected president of the exchange, 
e Ceiling Price Regulation ‘by the preucer ns sna. ramet wae" | oid the futures markets in soybean 
— , , oil meal and cottonseed oil meal is 
(EDITOR’S NOTE: The following 9. Section 14 (S) (1) is amended to 16) Sugar cane and sugar and liquid | responsible for the popularity of the 
as follows sugar efined in the sugar act of 1948) . 
is the complete text of an amend- (1) Any agricultural commodity listed tn Sffective date. This amendment is effec. | eXChange. He said its members are 
ment to the General Ceiling Price Gestion un ta) (the “parity” a ; tive immediately located in cities from coast to coast 
“ provision) in ite raw or natura tat r EDWARD F. PHELP | . “ 
Regulation and should be read with | if the commodity is not customarily » oo tae — 7 —— ta | and the membership list “would look 
reference to the GCPR issued Jan. me poetnase generally in ite raw or matur | like a ‘who's who’ in industry.” 
state, in the first form or state beyond the aaa | 
26, which appeared in the Feb. 3 | raw or natural state in which it is « MORE MEMBERS PERMITTED Most members are large processors 
issue of Feedstuffs on pages 10 and 11. tomanty sold A Srotunees general; . - sits of soybeans and cottonseed. The mem- 
eth (Ss) «10 s mende t * ~ ‘ - 
TITLE $2A—NATIONAL DEFENSE | read as ,- Pnate MEMPHIS—Demand for member- | phis exchange was organized in 1887, 
APPENDIX (20) Crude pine gum when sold by the ship in the Memphis Merchants Ex- | but it was 1929 before the futures 
a « roc cer 
ea Gesiiee 24 «&) 422) be . A change has been so great that the | markets were established 


Chapter Ill—Office of Price Sta- read as follows: 
bilization, Economic Stabilization (11) The following oil seeds 


their oils and fatty acids or tions | 
Agency of these oils so long as the oils r , 
a form customarily designated by ¢ rade | I 
. 
| 





Amendment 1 to the General Ceiling | as “oi.” 
Price Regulation —Miscellaneous Babassu kernels Ouricury kernels Ph dey! P 
Babassu oil Ouri r oll | one to ! i i 
Amendments Relating to Agri- Saenn Gantne Paim oh ay! Precious time and money 
cultural Commodities Cashew nut shell Paim kernels are saved by ordering your feed all at 
liquid Palm kerne! oll n Call feed | 
Pursuant to the Defense Production Act Castor beans Perilla seeds once. Call our feed specialists for all your 
of 1960 (Pub. Law 774, Sist Cong.), Execu Castor oil Perilla seed oil millfe : 
tive Order 10161 (15 F.R. 6105), and Eco- | Cod oll Poppyseed cil illfeeds, protein meals, clear flours, beet 
nomic Stabilization Agency General Order Cohune kernels Rapeseed ulp, and specialty items. Our or iza- 
No. 2 (16 F.R. 738), this Amendment 1 to Coquito kernels Rapeseed oil or P y ergemse 
the General Ceiling Price Regulation (16 | Coquito oll Rubberseed | tion boasts 38 years of friendly, efficient 
F.R. 808) is hereby issued Copra Rubberseed ai! 
The General Ceiling Price Regulation ts Cocoanut oll Sesame seed 
amended in the following respects z Sesame oil da On ’ 
- : e call by i! 
1. Section 11 (A) is amended by deleting : Shark ofl | ¥ —— 
Sperm oil 


all of the first paragraph and inserting -- 

Kapok seed ai! Sunflower seed 
oe thereat the following Muru-muru kernels Sunflower seed ol) | l. $ JOSEPH co INC 
a p ee Ge ak ~ ey ae Muru-muru oil rucum kernels Ms, od ° 

s ctio 1108 o com oditie oc of - 

aa, in substantial part ——s-. a } ~ ye a Hag | Flour Exchange Bidg. 
ing isted agricultural commodities. This E ° . | . . : 
section shall cease to apply, however, when pony oe | Minneapolis, Minnesota 
any listed commodity is deleted by the ° ~ . 
Director of Price Stabilization, if, after ew, SAB 2 Lincoln 8431 
consultation with the Department of Agri- —— 
culture, he determines that the require 
ments of the Defense Production Act of 
1950 are satisfied. This section shall also 
cease to apply to any processed commodity 
as soon as the Secretary of Agriculture has 
announced by publication that the price of 
the listed commodity has reached the high- 
est of the “legal minima” required to be 
reflected to producers by Section 402 (D) 
(3 of the act, the two most important be 
ing (1) the parity price, and (2) the high 
est price received by producers of the 
commodity during the period from May 24 
1950, to June 24, 1950, inclusive, both as 
determined and adjusted by him. Any ceil 
ing price previously determined under this 
section and in effect at the time this sec 
tion ceases to apply shall remain as the 
celling price 

2 The word “soybeans and “sugar 
cane” are deleted from the Ust of agri 
cultural commodities in Section 11 (A), and 
the word “honey” is added to that list 
above the word hops under the heading 
“miscellaneous.” 

3. The words “incurred or” are inserted 
between the word ‘your” and the word 
“paid” in the first sentence completed in 
Section 11 (B) (2) 

4 Section 11 (C) (1) is amended to read 
as follows 

(1) You resell in substeamWally the same 
form any commodity, the eost of which 
has been increased by a processor or a 
manufacturer under the provisions of Sec 
tion 11 (B) above, and 


&. The words “incurred or” are inserted 
between the word “you and the word 
paid n the first sentence n Section 11 


6 Section 11 (BE) is amended by deleting 
the word ‘commodity exchange operating 
under the jurisdiction of the Commodity . . , - . 
Bachange authority or the sugar exchanger" More feed manufacturers are shipping feed in gaily printed 
ge aR Ae cotton bags than ever before ... more women are using the 

f transactions or “ . os 
—— popular “feed bag prints” to make dresses, children’s clothes, 


7. That part of Section 11 (F) before the curtains, chair covers, and the like ...more buyers are ine 


colon is amended to read as fellows 


creases. “it you” area procensor” of man sisting on MENTE DAINTY PRINTS because of their 
Ii CB). are" applicabie, you may not in attractive styling and clear colors—and their ever-increas- 


° . 
commodity you sell until you first notify g ] » 
the Director of Price Stabilization, Wash- in popu arity. 
ington 25, D.C., by registered mail of the 


followin information . . 
- et Section 14 (1 Mente Dainty Print Bags are made of stout, durable 


8 The heading 
amended to read as follows ° 
(a) | The following food, agricultural and cotton that wears and wears—with fast colors that 
may be imported) stay fresh through many washings—and bag labels 
that can be peeled off easily because of the special 


adhesives used. 


service. Phone for market quotations to- 






































No wonder smart buyers everywhere specify MENTE 
DAINTY PRINTS for the best buy in feed bags! 


~ “ SIFLES LIZ 
Silmo Chemical Co. 
VINELAND, NEW JERSEY 


Write, wire or phone our nearest office for latest quotations today! 


BURROWS | Dept. J 


“=x |} MENTE& CO., INC. 


“The World’s Most Complete 
Source of Supply” for all types Issac T. Rhea, Pres. 


of approved equipment. Savannah N 

ew Orleans 
sia | Houston 
Gree UPON REQUEST 
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Right Next to Mother 
lt Pays to Keep 


By ERNEST W. FAIR 


“A feed dealer’s best friend may 
be his mother, but in times like we 
are going into his sources of supply 
rate mighty close.” 

That observation was given us by 











N. K. Parrish 
BROKER JOBBER 
+ FEEDSTUFFS - 
MILO-KAFIR-WHEAT-FIELD SEED 
LUBBOCK, TEXAS 
2-8787 


FT. WORTH, TEXAS 
FOrtune 4031 


Suppliers Happy 


a dealer friend as World War II be- 
gan. He went out of his way to main- 
tain top relations with his sources of 
supply, and it paid him dividends. 
His store never was without needed 
merchandise or supplies necessary to 
keep it functioning if they were at 
all available. 

Today we are confronted with much 
the same situation. Wise feed dealers 
are making plans accordingly, and 
one of these calls for the maintenance 
of top relationship with sources of 


supply. 





For Better Bags — Better Buy Chase 
CHASE BAG COMPANY 


General Sales Offices, 309 W Jackson Bivd. 


Chicago 6, Illinois 


In the paragraphs to follow are 
suggestions from many feed dealers 
who rate high with their sources of 
supply as well as from jobbers, whole- 
salers and manufacturers themselves. 
We have condensed these suggestions 
into the following pointers: 


Order Is Binding 
1. Treat your source of supply fairly. 
No salesman feels angry about failure 
to secure an order from us when he 
calls. But everyone down to the stock- 
room boy dislikes the feed dealer who 
cancels orders at the last minute or 
reduces them to a minute quantity. 
When the order is given and signed 
for, it is considered ethically a bind- 
ing order regardless of legal status. 
2. Don’t patronize sources of sup- 
ply. No one likes this approach, least 
of all someone who gets it every 
hour of the day. A lot of feed dealers 
tried it during the last war and won- 
dered why they met with failure, lit- 
tle realizing every other feed dealer 

was trying the same thing. 


er than breaking them up into tiny 
orders. Very small orders are profit- 
less to any jobber or manufacturer 
because of the high cost of handling 
them. When voluntary rationing 
comes around, sources of supply al- 
ways take care of major customers 


| who have given them the bulk of their 
| business. 


4. Live up to terms of payment. 


| No source of supply likes to do busi- 


ness with a firm that hedges on 
agreed terms of payment or upon 
whom collection procedure must be 
Started to handle every order. The 
average source of supply needs its 
money to operate. Few have extra 
millions lying around for us to use, 
which is what we do when we fail 
to honor invoices promptly 
Don’t Chisel 

5. Avoid price chiseling. It’s good 
business to attempt to buy at as lowa 
price as we can, but when our efforts 
get down to haggling and chiseling on 
préce with our sources of supply good 


OKLAHOMA CITY, OKLA. 


= business stops and pettiness begins. 


6. Avoid demands for special con- 
cessions. Trying to get in ahead of the 
other fellow is not always good busi- 
ness. When we exert pressure to ob- 
tain concessions and favors not grant- 
ed to others we do very little toward 
making friends of our sources of sup- 
@ : ply. 

& . 7. Don't waste a salesman’s time 


no matter how wonderful a compan- 
ANG q3}3)5} 


3. Concentrate bulk of orders in each 
class with one source of supply rath- 


Coast-to-Coast Bag Service 




















ion he may be, for that salesman’s 
chief asset is his time. Nothing irri- 
tates him more than to spend several 
hours with us and find we never had 
any intention of giving him an order. 
He much prefers being told so at 
the start. Then he can allot 15 min- 
utes or so for friendly chit-chat and 
go on about his business looking for 
commissions, which are his daily 
bread, elsewhere. 

8. When a supplier representative 
calls upon us he is the authorized 
agent of that firm. Nothing will make 
him more unhappy than having a cus- 
tomer go behind his back to the sales 
manager or head of the firm with let- 
ters and telephone calls on matters 
he could easily have handled himself. 

9. Order only what we need when 


SUPER QUALITY . 








Constantly Improved 


SUPER QUALITY Feeds are as up to date as your calendar 
because they are constantly improved by adopting the proved 
discoveries of scientific research in animal and poultry nutri- 
tion and disease control. These include Nitrophenide for 
coccidiosis control and Aureomycin antibiotic feed supple- 
ment, plus Vitamin B,., for increased growth response, pro- 
duction and added feed efficiency. Your customers want 
these up to date feeds. Keep them happy by supplying them. 


Continuously Advertised 


For many years, month after month SUPER QUALITY 
Feeds have been continuously advertised in the South’s lead- 
ing Farm Papers, Newspapers, Radio, by Mail and Outdoor 
Signs. It’s easier to sell well-known feeds, especially when 
they are so outstanding in quality, formulation and results. 
Users come back for more because they want the improved 
efficiency and feeding economy built into SUPER QUAL- 
ITY Feeds. 


The manulec turer of thee feed 
Guerenters thet te emrched wth 


ee eee 


Full Page 2-Color 
FARM PAPER ADS 
Listing Dealers’ Names 





Continuous 


RADIO 


Advertising 


Competitively Priced 


SUPER QUALITY Feeds are neither the lowest priced, 
nor the highest priced feeds sold in your area. In spite of the 
know how and selected quality ingredients they contain we 
have been able to hold their prices to a level usually below 
those of competing feeds that approach SUPER QUALITY 
Feeds in value. You need not fear “big name” competition 


or claims when offering SUPER QUALITY Feeds. 


a Pachlem? 
Wire, Phone or Write 


If you’re not prospering with your present line, as SUPER 
QUALITY Feed dealers are, wire, phone or write us for 
franchise details. Your territory may be open. 


Check Our Serwices 
to Aduertisers 


Folders and Booklets 


Store and Outdoor 


SIGNS STANDARD FEED MILLING COMPANY FEEDSTUFFS 


ATLANTA - MACON, GEORGIA e HOPKINSVILLE, KENTUCKY 
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Don’t Cut Down On Fortification To 


Pay For Added Antibiotics 


WHOA! 


Woe is in store for the feedman who saves pennies on 
vital fortification to pay for antibiotic activity in his feeds. 


It just won’t work. 


Antibiotics have the effect of increasing the bird’s or 
pig’s ability to grow faster on a given amount of properly 
balanced feed. But antibiotics can’t overcome nutritional 
deficiencies. While apparently antibiotics have interrela- 
tionships with methionine, the ‘‘whey factor,” B,., ribo- 
flavin and other factors, they can’t replace them. 


So it’s up to you. Use antibiotics wisely and they work 
as they should. Use them as they are supplied in Borden 


The Borden 
Company 


Feed Supplements Department 
350 Madison Avenue, New York 17, N. Y. 


Fortifying Blends and you get the dramatic results you 
rightfully should expect. 


You see, Borden leaves nothing to chance. Borden 
Blends carrying antibiotic activity also supply superior 
sources of the ‘‘whey factor,”’ B,., riboflavin, choline, 
other essential vitamins plus added methionine, lactal- 


bumin and betaine. 


In fact, everything it takes to make antibiotics and 
the rest of your feeds work at top efficiency. 


We'd like to prove all this to you. That’s why we put 
a coupon below. 


The Borden Company 
Feed Supplements Dept. 
350 Madison Ave., New York 17, N.Y. 


I'd like to see my Borden man as soon as possible. 
Name 
Company 


Address 
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| spread them thinly to be sure every | 





Since 1898 


The Best Known Name in 


COTTONSEED MEAL 


Phone: 48-2683 Teletype ME 72 


Tan 
= GODWIN CO. 


t 2246 PARK AVE., MEMPHIS, TENN. sf 
5 S 


4 

i 
i 
C 


SCREENINGS « PELLETS * SIZED CAKE 


SOYBEAN MEAL 


CLEARING MEMBERS — MEMPHIS MERCHANTS EXCHANGE 








APEX 


DEHYDRATED 


ALFALFA MEAL 


Also All Grades and Grinds Sun-Cured 


THE A. B. CAPLE CO. 


Toledo 5, Ohio 























SAYS NONE FINER IN QUAL- 
OR PACKAGING THAN 
DUNWOODY'’S SUPER X. 
ONCE YOU BUY FROM 
US YOU WILL STAY IN 
OUR LARGE FAMILY OF 
SATISFIED CUSTOMERS 


Please write or wire 
for particulars 





cy of 


, 


a (a b) Z 3 4 ~ p> Se 
1909 MARKET STREET 
EZL. DUNWOODY CO. PHILADELPHIA 3. PA 





every representative of our sources of 
supply knows that full well. 

These foregoing pointers coupled 
with the every day business of being 
customer is able to have enough to | friendly will help any feed dealer 
get by, he can hardly be blamed for | toward his goal of keeping his sources 
becoming unhappy when he runs into | of supply happy during the probable 
the customer who is trying to hoard. | tough times ahead. 

10. Make it a point to visit job- | pa 


rocin to do so and meet aa many | NINE 1950 WINNERS OF 
BORDEN AWARDS LISTED 


of the executive personnel as pos- | 
sible. 
Iw ’ , ‘or : y = 
11. Differences with suppliers always | oo on , 0 —e os 
can be worked out by straightforward | 5©@™C" Contributions, | <a 
scientists were presented Borden 
awards of a gold medal and $1,000 


and sensible procedure. The source 

of supply that deliberately sets out | a = : 

to cheat its customers is non-existent, | 2UTimg 1950, according to an annual 
| directory released by the Borden 
| Company Foundation. Since establish- 


an item becomes extremely short. 
When a salesman knows how limited 
his quotas are and that he must 


for it cannot continue long in busi- 
ness with such tactics. When points | prcmas.. -> . 
of disagreement come up, approach | ment of the awards in 1936, 90 pres- 
them as misunderstandings which | entations have been made. we 

need to be straightened out . . . let | The purpose of the Borden awards 
the lawyers stay busy at something -- to recogmse and encourage out- 
éine. standing research related to food and 

12. Ever been in a strange town | nutrition in the U.S. and Canada, the 

gGh-~ « tne k foundation said. Eight professional 
with nothing to do? It's lonesome. | and scientific associations administer 
From time to time invite salesmen | the program each year; currently 
and representatives out to the house | there are nine nemnel euresde , 
or to a party, particularly on week- | “The associations and the 1950 re- 
ends when a man on the road has time | cinients are: American Chemical So- 
on his hands in a town where he is | elety George A Btcenons Oregon 
known only in a business way. __ | State College; American Dairy Sci- 

13. Don't mix your problems with | ence Assn., Samuel Brody, University 
those of your sources of supply. Job- | of Missouri, and Walter V. Price, Uni- 
bers and manufacturers are in busi- | versity of Wisconsin; Poultry Science 
ness to provide merchandise and sup- Assn., Alexis L. Romanoff, Cornell 
plies. They are not in business to help | University; American Home Econom- 
solve your personal business prob- | jc, Assn., Margaret A. Ohlson, Michi- 
lems | gan State College. 

14. If we cannot see a salesman Also, the Association of American 
within a few minutes of his call, we | Medical Colleges, Gerty T. Cori, 
should not keep him waiting around | School of Medicine, Washington Uni- 
an hour or so expecting us to see him | versity; the American Institute of 
at any moment. We should tell hin Nutrition, Henry C. Sherman, Colum- 
that we cannot see him for an hour. | bia University; the American Acad- 

15. Don't expect every representa- | emy of Pediatrics, Josef A. Warkany 
tive to be a traveling Walter Win- | College of Medicine, University of 
chell. He may know a lot about the | Cincinnati and fellow of Children’s 
scandals of other feed dealers else- | Hospital Research Foundation; the 
where, but he prefers to keep these | American Veterinary Medical Assn., 
things to himself. No customer appre- | James Farquharson, Colorado A. & M 
ciates a violation of confidence and | College 





Another New WENGER Improvement 


All 600 and 700 Series now are furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 


Acclaimed by those who have purchased and operated 
them to be the FINEST, MOST EFFICIENT MOLASSES 


MIXER ON THE MARKET. Extremely Accurate, Smooth 
Running, Fool Proof and Sturdily Built, THIS 700 IS 


BECOMING AMERICA’S FAVORITE. 


REMEMBER: 


MOLASSES IS ONE 
OF YOUR TOP 
MONEY MAKERS 


WENGER BUILDS 


6 DIFFERENT SERIES 
IN 
9 DIFFERENT MODELS 
FOR 
MOLASSES MEAL FEED 
AND 
HI-MOLASSES PELLETS 


ANY OF OUR MIXERS WILL PROCESS 
FISH-SOLUBLES OR OTHER LIQUIDS 
AS WELL AS MOLASSES 
SERIES 700 


WRITE FOR DETAILS 


WENGER MIXER CO. 


SABETHA, KANSAS 














Text of Supplementary Price 
Order on Soybeans, Products 


TITLE 82A—NATIONAL DEFENSE 
APPENDIX 


Chapter I1I]—Office of Price Sta- 
bilization, Economic Stabilization 
Agency 
Supplementary Regulation 3 to the 
General Ceiling Price Regulation 
Food, Agricultural and Related 
Commodities 


Pursuant to the Defense Production Act 
of 1950 (Pub. Law 774, Sist Cong.), Ex- 
ecutive Order 10161 (15 F.R. 6105), and 
Economic Stabilization Agency General Or 
der No. 2 (16 F.R. 738), this Supplementary 
Regulation 3 to the General Ceiling Price 
Regulation (16 F.R. 808) is hereby issued 
Section 

1. Celling prices for all sellers 
than retailers) or certain processed 
unprocessed agricultural commodities. 

3 Adjustments in ceiling prices applica 
ble to certain sales of dressed hogs. 

Authority. Sections 1 and 2 issued under 
Sec. 704, Pub. Law 774, Sist Cong. Interpret 
or Apply Title IV, Pub. Law 774, Slst Cong. 
E. 9. 10161, Sept. 9, 1960, 15 FR. 6105 

Sect! . Ceiling prices for all sellers 
(other than retailers) or certain 
and unprocessed agricultural commodities. 

(Editor's Note: Section 1 (a) deals en 
tirely with coffee and cocoa and is not 
being printed here.) 

(B) Ceiling prices for soybeans. 

(1) Base ceiling prices for yellow and 
green soybeans. The base ceiling price for 
No. 1 and No. 2 yellow soybeans and for 
No. 1 and No. 2 green soybeans (I) deliv 
ered at Chicago is $3.31 bu., and (II) for 
other areas is 

Per bu 
Illinois $3.23 
Indiana 3.22 
Iowa 
Kansas 
Kentucky 
Michigan 
Missouri 


(other 
and 


Per bu 
Nebraska $3.21 
Ohio 3.22 
South Dakota 3.20 
Tennessee 3.20 
Wisconsin 3.21 
All other 

states 3.18 

(2) Base ceiling prices for black, brown 
and mixed soybeans. Base ceiling prices 
for black brown and tiixed soybeans shal! 
be 25¢ bu. less than the base prices in 
subparagragh (1) 

(3) Celling prices at 
levels. 

(I) If you are a seller of soybean fu 
tures on the Chicago Board of Trade your 
ceiling price for such soybean futures shall 
be $3.33 bu 

(II) If you are a seller through a com 
mission merchant of eash soybeans on track 

your ceiling price for No. 1 

ellow soybeans and for No. 1 

No. 2 green soybeans delivered at 
Chicago shall be $3.33 bu 

(III) If you operate a country elevator 
your ceiling price f.o.b. cars or barges 
or trucks at your elevator is the Chicago 
base ceiling price less transportation charges 
or the applicable base ceiling price for 
your state, whichever is higher. If you de- 
termine your ceiling price f.o.b. truck at 
your elevator, as indicated above, you may 
add to your ceiling price 3¢ bu. for delivery 
by truck to the processor's plant, or to 
the barge loading elevator. If you ship by 
rail from an elevator which can load to 
barges your ceiling price is the Chicago 
base ceiling price less the applicable rail 
road freight rate, or the state base ceil- 
ing price, whichever is higher 

(TV) If you are the producer, your 
ceiling price ia the ceiling price of the 
country elevator, to which you custom 
arily delivered your soybeans, less the 
appropriate elevator and handling charges 
provided by the Uniform Grain Storage 
Agreement 

(Vv) If you are a track 
or a commission mer~hant in any terminal 
market or grain exchange other than Chi 
cago, your ceiling price is the appropriate 
country elevator ceiling price plus 2¢ bu. 

If you are a terminal or sub-ter 

merchandiser, and you unload the 
soybeans into your elevator or warehouse 
from cars or barges, your ceiling price is 
your supplier's ceiling price on his sale 
and delivery to you, plus 3¢ bu., plus your 
published tariff charge for elevation, plus 
the transportation charges actually incurred 

(4) This paragraph (B) shall not apply 
to deliveries made pursuant to written 
contracts for sales of soybeans entered 
into after Jan. 25, 1961, and before the 
date of issuance of this supplement if such 
contracts complied with the provisions of 
the General Ceiling Price Regulation 

(5) Seed soybeans. This paragraph (B) 
shall not apply to soybeans sold for use 
in planting. 

(C) Ceiling prices for soybean oil meal. 
If you are a processor and you sell soy 
bean chips, soybean oil cake, or 41% 
soybean ofl meal, soybean flakes, or 44% 
soybean oil meal, your ceiling price in car 
load lots bulk, is $74 ton of 2,000 Ib., f.0.b 


3.22 
3.21 
3.20 
3.21 
3.21 


various marketing 


merchandiser 


H. E. CLARK CO. 


KANSAS 





WINFIELD, 








ell STONEMO 


The GRIT with the 
Extra Grinding Surfaces 


STONE MOUNTAIN GRIT Co. 
Lithonia, Ga. Barre, Vt. 











Decatur, Ill. This ceiling price may 
be adjusted by the differentials established 
during the base period, as to sacks and 
sackings, sized cake and pellets, soybean 
hulls, soybean milifeed, packaging, quality 
location and for deliveries in smalier quan- 
tities. Ceiling prices for jobbers, door 
sellers, wholesalers and retailers be 
your supplier's price on hie sale and de 
livery to you plus your customary dollars- 
and-cents mark-u 

(D) This section shall not apply to sales 
at retail of any of these commodities 
Section 2. Adjustments in ceiling — 
applicable to certain sales of dressed 
This section — only to processors — 
i 


oy a price figured by using «a 
percentage of the live hog price (referred 
to as a “denominator”’). If you are a proc- 
essor in this group, your ceiling price for 
sales of dressed hogs to buyers other than 
retailers is the current live hog price at 
the market used during the base period, 
multiplied by your highest denominator for 
that weight range. with the resulting price 
reduced to an f.o.b. plant basis, where 
appropriate. The denominator must be one 
that was used during the base period for 
a sale of at least 20,000 Ib. of dressed hogs 

The increased price paid by any pur 





chaser of dressed hogs under this provision 
may not, however, be added to any pur 
chaser’s ceiling prices determined by the 
Provisions of the General Celling Price 
Regulation 
Effective date 
tive Immediately 
EDWARD F. PHELPS, JR 
Acting Director of Price Stabilization 


This supplement is effec 


February 12, 1961 
See 
ELWOOD L. CHASE NAMED 
WASHINGTON-—-Ellwood L. Chase 
director of production for the Co- 
operative Grange League Federation 
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Exchange, Inc., has been appointed 
one of six industry representatives on 
the National Management-Labor Pol- 
icy Committee, which serves in an 
advisory capacity on manpower prob- 
lems to Maurice Tobin, secretary of 
labor 
——————q7~- 

0. E. M. KELLER REELECTED 

TOLEDO—O. E. M. Keller, presi- 
dent of Kasco Mills, Inc., has been 
reelected president of the Toledo 
Small Business Assn 





Add Buttermilk 
Molasses to Feeds 


with Low Cost 


PRE-MIXOR 


Be duttermik, Molosses ond other 
solubles con now be odded to feed 
fast, easy, ond at low cost with 
the PRE-MIXOR. Attaches to feed mixers 


of feed in o few minutes. 
Write for detelis ‘ene prices. 
Seles repr ated 








They’re Both Winners for 
Packaging Dog Food 


semis FLEXI-CARTON® 


ee ues te, 2S. > 0 oe 
stapling posting 


Closures: sewing 


sewing, taping, 
or “tin-tie” for reclosure. 


The Bemis packaging twins, Flexi-Carton and Deltaseal, benefit you 
in two vital places—in your packaging operation and at the point 


of sale. 


© In your plent—They fill and close fast... take a minimum of handling 


-and ere economical from every angle. 


© In the store — They cre smart, sales-inviting peckages with your brend 
brilliantly 


displayed on all sides. 


That’s a money-making combination if you ever saw one! There is 
still another advantage when you use either of these Bemis packages 
—at least one of the network of Bemis plants is conveniently close 
to you, to assure top service. Remember, too, there’s a Bemis spe- 
cialist ready to help with your packaging operation, if you need it. 
Go along with a winner—ask about Flexi-Carton and Deltaseal. 

Bemis also makes cotton, burlap, muitiwall 

peper, and waterproof laminated textile bags. 


semis DELTASEAL® 
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The Real Price of a Bag of Feed 


HEN the farmer buys a bag 
W « feed he is always cons- 
cious of the price per bag, 
and feed dealers everywhere know 


that whatever the price, it is almost 


always “too high” in the opinion of 





PIEHL’S 
ALFALFA MILL 


BLISSFIELD, MICHIGAN 
Dealer in 


Dehydrated and Suncured 
Alfalfa Meal 


Chopped Hay--Hay & Straw 

















By William Christopher 


most farmers. This is one objection 
which the feed dealer always seems 
to get from farmers year in and year 
out, and it should be combatted 
whenever possible 

It is a well known fact that you 
can give two different farmers each 


| a bag of feed for a poultry flock, 


and the variance in the number of 
eggs each might get his chickens to 
lay with that 100 lb. feed would vary 
considerably. It is likewise true that 
it takes two carpenters a different 
length of time to build a house even 





Wanted—PUERTO RICO 
Brokerage Representation 

If you can ship competitively to best 
accounts in Puerto Rico sacked cracked 
corn, scratch, oats, citrus pulp, etc., in 
carlots as well as Le.l., we are open 
for Exclusive Sales connection with 
High Class firm. 

FRANK PICO, San Juan, Puerto Rico 

















though the two houses are identical. 

The reason? The human factor. 

Therefore, a bag of feed may be 
“high priced” to some farmers who 
don’t use it properly, and “low 
priced” to farmers who use it proper- 
ly, even though the weights of the 
bags of feed and the ingredients are 
the same. 

Can’t Be Blunt 

Now, of course, a feed dealer can- 
not bluntly come out and point out 
the differences between good and 
poor farmers in this respect, but he 
can get the same message across 
without hurting anyone's feelings and 
also give some definite pointers in 
good feeding. 

Why not, for instance, put a bag 
of feed in your window for one week, 
with a large sign, reading, “How to 
Get More Profit from a Bag of Feed? 
See this Window Next Week.” 


The reason for the mysterious 
build-up is that human beings, includ- 
ing farmers, are by nature curious. 
They'll see that display, note its pro- 
vision, remember it and talk about 
it. Which is what the feed dealer 
wants. 

By the time the following week 
has arrived, the window display has 
undoubtedly whetted the interest of 
many farmers, some of whom have 
determined to check on your win- 
dow to learn how to get more 
profit from a bag of feed. 

To make the second window dis- 
play effective, you will need a few 
signs. One of the signs will say, 
“Hens of Today Lay About Twice 
as Many Eggs During the Fall and 
Winter Months as the Hens of 
1925 Laid. If you want to know if 
your flock is producing on a 1925 or 
1951 basis, see us. The results affect 
how much profit you get from a bag 
of feed.” 


Gives Part of Answer 


This sort of sign gives a partial 
answer to the question posed in the 
first week's window display, still cen- 
ters attention on the bag of feed and 
its potential profit and will force 
farmers to come to you if they want 
a specific rating for their own indi- 
vidual flocks. This will give you, as 
the dealer, the opportunity to show 
what good feed will do when fed 
properly to quality laying hens in the 
matter of production. 

How many farmers know that 
hens of today produce so many more 
eggs in comparison with hens of 25 
years ago during the fall and winter 
months, when eggs are highest in 
price? I'll wager very few of them 
do. Yet the authority for the state- 
ment is the College of Agriculture, 
University of Illinois. Why shouldn't 
farmers produce most of their eggs 


(Continued on page 52) 





Save $ $$ 


On Your MOALSSES Needs 
Use 
@ SWEET-COLASS (dry form) 
@ SWEETALL (dry form) 
Write or Wire for Franchise 


SWEETALL MFG. CO. 
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ACIFERM-5 


the new 


Antibiotic Feed Supplement 
produced by 


Commercial Solvents Corporation 


DESCRIPTION 


Baciferm-5 is Commercial Solvents’ antibiotic 
feed supplement containing bacitracin, a poly- 
peptide antibiotic of high molecular weight. The 
large size of its molecule prevents siguiicant ab- 
sorption from the intestinal tract at the levels 
used in feeds. It is not readily destroyed by 
enzymes. Baciferm-5 isa dry, free-flowing prod- 
uct which is easy to mix and does not dust. It 
is light brown in color and has a pleasant odor. 


GROWTH FACTOR 


It has proven effective in stimulating the growth 
of poultry and swine and increasing feed effi- 
ciency. For most finished feeds the recommend- 
ed level of Baciferm-5 is 2 Ibs. per ton. 


GUARANTEE 


Baciferm-5 is a natural product made by pure 
culture fermentation and is guaranteed to con- 
tain not less than 5 grams of bacitracin per Ib. 


AGRICULTURAL Diviston 


STABILITY 


It has proven stable in a wide variety of formu- 
lations and is compatible with sulfaquinoxa- 
line, nitrofurazone, and nitrophenide. 


PRICE 


An efficient antibiotic feed supplement at an 
economical price. 


AVAILABILITY 


Baciferm-5 is a primary product and large pro- 
duction facilities assure the availability of am- 
ple quantities to take care of feed trade de- 
mands. Baciferm-5 is packed in 50-pound 
multiwall paper bags with cotton outer cover. 


SALES OFFICES: 
TERRE HAUTE, INDIANA, AND 17 E. 42nd ST., NEW YORK 17, &. Y. 
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Higher Roof Height, Grassland 
Location Improve Cattle Shade 


WASHINGTON—tThe effectiveness 
of summer shade for livestock de- 
pends on how it is built and where 
it is located, according to a report 
issued recently by the U.S. Depart- 
men of Agriculture. 

Scientists of the University of Cal- 
ifornia and the Bureau of Plant 
Industry, Soils and Agricultural En- 
gineering, Beltsville, Md., conducted 
tests at El Centro, Cal., that will 
help livestock beat the heat and make 
more efficient use of their feed. 


The job was to reduce radiated 
heat that livestock under a shade 
must bear. The tests showed that the 
biggest sources of such heat were 
the ground surrounding the shadow 
of the livestock shade and the under- 
side of the roof of the shade. 

The engineers determined three 
ways to improve livestock shade: 
raise the roof height of the shade, 
place the shade on grassland rather 
than on bare ground, cover the roof 
of the shade with hay. 





PACAL HAMMERS LAST LONGER 


Made of special alloy steel, to 
specification, Pacal Hammers 
last longer. No finer hammers 
are made. Write for prices. 


PAPER-CALMENSON AND CO. pat. 
St. Paul 8, Minnesota Pend, 





By raising the shade from 10 to 
14 ft., the scientists were able to 
reduce considerably the radiation 
heat load borne by the cattle. Proof 
that the cattle could tell the differ- 
ence was shown in an experiment in- 
volving a 12-ft. and a 7-ft. shade. 
Identical except for height, they were 
installed side by side in a corral hold- 
ing eight Hereford steers. The high 
shade was used almost excusively by 
the animals; the 7-ft. shade was ig- 
nored. 

Placing the shade in pasture grass 
rather than on bare ground was a 
big factor in reducing the heat load. 
Adding hay to the top of a galvan- 
ized iron shade also dropped the heat 
load. 

Not only did the changes lower 
the radiated heat load borne by the 
cattle under the shelter, but they 
also lowered the air temperature 
under the shade, adding further to 
livestock comfort. 

Changing the size of the shade and 
adding walls to three sides had little 
effect on the amount of radiated 
heat under the shade. 


ony PRATER 


GIVES YOU ALL 
THESE ADVANTAGES 


Add them all up and you'll buy Blue Streak! No 
other mill offers so much —in features of design 
...in strength of construction...in quality of the 
finished product ...in merchandising cooperation 
by the manufacturer. First and foremost is the 

fact that you can give your customers better 

feed service — faster grinding at lower cost... 
plus the exclusive GRANULAR GRIND, 
recognized by farmers, feeders, laboratories 

and agricultural experts as the best grind 

for livestock and poultry feed. This 

mealy grind is more easily digested . .. more 
thoroughly assimilated . .. provides more 
nourishment... reduces waste. And what 


ADVANCE CUSTOM MILL 


Introduced two years ago as “the finest feed mill ever 
made”... the Blue Streak Advance Custom Mill has 
lived up to this claim. It’s a masterpiece of mechanical 
balance. Every ounce of horsepower develops 
maximum grinding efficiency. And you'll like its 
extra features —“On-the-Run” Screen Change .. . 
Prater Permanent Magnet . .. low speed blower 
fan . . . automatic belt tension . . . and many more. 
Mail the coupon for full details . .. today! 


BLUE STREAK 
TWIN-SPIRAL 


SEE PRATER CERTIFIED 
EB — | 
gle Se _ e 


PRATER PULVERIZER CO. 
1537 &. 55th Court, Chicage 50, ill. 
Send complete information on Prater equipment as checked 


BLUE STREAK 


CORN CUTTER 
Ow... 


Custom Mills 


CO Blue Streak Advance 


C) Blue Streak Corn Cutters () Prater Permanent Magnets 

C Blue Streak Roll Crushers [) Blue Streak Drag Feeders 

(C2) Blue Streak Conveyors 
(2 Blue Streak Cob Crushers 


could be more important today? 


() Blue Streak Twin-Spiral 
Mixers 


(© Blue Streak Shellers 
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WITH A BANG—Things were pop- 
ping at recent district sales meetings 
of Allied Millis, Inc., Fort Wayne, 
Ind., at which the 1951 Wayne ton- 
mage builder campaign was intro- 
duced. As John Richardson, advertis- 
ing director, reported that Wayne 
starting feeds were “bursting with 
more starting power than ever be- 
fore,” he set off flash powder explo- 
sions in bags arranged by the speak- 
ers’ stand (one shown above). The 
salesmen then were handed campaign 
portfolios, Upon lifting the cover they 
received another “bang,” this one 
from spring-triggered cap explosions, 
which emphasized the theme of “more 
feed power.” 





Working on the problem of keeping 
non-sweating cattle in California's 
hot Imperial Valley eating during 
above 100 degree summer heat, the 
same scientists developed an auto- 
matic shower that may be the an- 
swer. There is always good eating 
on the lush irrigated pastures, but 
the temperature is too high for the 
cattle to change the grass into 
pounds. 

During a 66-day trial last summer 
(the mean high temperature was 
104) eight Hereford cattle that had 
the advantage of the automatic 
shower plus an artificial shade each 
gained an average of 1.57 lb. a day. 
Eight other Herefords with a similar 
shade and in the same pasture—but 
with no shower—each gained an av- 
erage of 1.20 lb. a day. The cooling 
shower added .37 lb. beef to each ani- 





VITAMIN “D” 
in Dry Form! 


Mixes thorough! 
pours like four! Raves 
time and money! 


VITAMIN “D” 
F ou 


Several Guaranteed 
Potencies. Econom- 
foal .. . Dependable 


as 
THOMPSON-HAYWARD CHEMICAL CO. 
Cees KANSAS CITY 1 MO 


CARROT OIL AND OTHER VITAMIN 

fer the FEED MANUFACTURER 
Feed manufacturers will find increased 
demand for their brand when the proper 
vitamins and concentrates are used. Be- 
sides carrot ofl Vitamin A, Nutritional 
Research Associates produce a wide va- 
riety of concentrates. 


Send Today fer Free a 
Bookie! ea Carre! Oil 
Completely details 
function and uses of 
this great conditioner 
and describes 15 NRA 
feed concentrates of- 
fered. Every feed man- 
ufacturer should have 
&@ copy. 





NUTRITIONAL RESEARCH ASSOCIATES. 
P. 0. Box B Seuth Whitley, Indiana 
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EGlill! The RICHEST NATURAL SOURCE of Vitamin B12, 813, B Complex 
ae and Methylating Compounds, featuring Monterey Condensed 
P Sardine Fish Solubles—and in addition . . . 

jor 1951 B12 GUARANTEE! — 15 Milligrams per 50 Ib. bag! 

* The B12 guarantee in Supertrate provides the TOP known 
: requirements of Vitamin 812 in Poultry, Turkey and Swine 
rations, when a 50 Ib. bag is added to a ton... AT NO 
‘ EXTRA COST! 
¥ - 1951 ANTIBIOTIC ACTIVITY GUARANTEE! — 1 Gram per 50 ib. bag! 
pte To promote intestinal microflora well-being, AT NO EXTRA 

cost To You! 

*Note—If more than 1 Gram of Antibiotics are required by 
the Feed Mfgr., Amburgo will either add the addi- 
tional Antibiotics on a prescription basis to Super- 

4 trate, or you may obtain the antibiotic from your 
r ! Amburgo field representative. 
Slit * Coming to you in— 
a the RICHEST NATURAL SOURCE: Monterey Condensed Sardine 
Fish Solubles, (Moisture Removed at a Low Temperature, 
pat. pen.) 4 
Each 50 Ib. bag, when added to a ton of feed is STILL guaran- -: 
teed to contain: 40 ibs. of MONTEREY CONDENSED SARDINE 
FISH SOLUBLES with— 
—fresh Cod Livers in Soluble Form (added to Supertrate— 4 
moisture removed) 2 

—Fish Livers and Glandular Meal 

PLUS! Sardine Fish Meal 

PLUS! High Content of Essential Amino’s 7 

PLUS! High Content of Choline—Guaranteed: 4500 Milli- 

grams per pound 

PLUS! High Content of Riboflavin—Guaranteed: 22 Milli- 

grams per pound 

PLUS! High Content of Methyl Groups—So very active in 

Interrelationships . . . Sparing Effects. 


4 


rth DBYVOLEGO COMP AN Vinc\' 


1315-17 WALNUT STREET (© 


PHILADELPHIA 7, PENNSYLVANIA 
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Proteins and Amino Acids in Livestock Nutrition 


* * * 


* * * 


Fundamental Problems in Feeding Modern High Producing Animals 





EDITOR’S NOTE: Reprinted here 
is the text of a talk given by Tom 8. 
Mamilton at the 1950 Ohic Animal 
Nutrition Conference held at Ohio 
State University in November. 





The term protein is familiar to 
most everyone. And while proteins 
are of great value in the industries 
for many non-food uses, such as 
cloth, fibers, adhesives, etc., we are 
here primarily concerned with pro- 
teins as food. As a class of food 
nutrients, proteins are distinguished 
from either carbohydrates or fats by 
the presence of nitrogen. Carbohy- 
drates and fats are the energy nu- 
trients in rations. They furnish the 
energy necessary to maintain life, to 
move about gathering food and drink, 
and to do work, if necessary. 

When carbohydrates and fats are 
consumed in excess of that needed 
to supply the energy demands of the 
animal body, the excess may be trans- 
formed into fat and stored. Food 
proteins may also be used as a 
source of energy and excesses of 
protein may likewise be transformed 
into body fat, although protein serves 
these purposes less efficiently than 
either carbohydrates or fats. Thus 
proteins may serve the body in the 
same ways as do carbohydrates and 
fats, but neither carbohydrates nor 
fats can serve the body in the same 
ways as do the proteins. 

Perhaps the most commonly rec- 
ognized important use of protein in 
the body is as a structural compo- 
nent. Nearly 80% of the water-free 
growth of young animals is protein, 

; and protein is the distinguishing con- 
stituent of all animal products used 
as food by man. Thus meat, fish, 
poultry, milk and eggs are all highly 
desirable articles of the human diet 
because of the proteins they contain. 

Livestock feeders are all aware of 
the fact that rations for growing ani- 
mals must be higher in protein than 
rations for mature, non-producing an- 
imals. They are also aware of the 
desirability of some animal proteins 
in the rations for young, growing 
inimals. Most feeders know, too, that 
much of the advantages of proteins 
of animal origin over proteins of 
plant origin lies in the fact that the 
animal proteins are of higher quality, 
that is, they are more efficiently used 
by the body; and also, that they sup- 


SPECIFY 
Columbia Caleium 


COLUMBIA QUARRY CO. 


1007 Washington Ave 
$f .OUIS 1, MO 





THEO. STIVERS 
Broker 


Raw Materials to the Feed Industry 


1527 Candler Bidg. 
Atlanta 3, Georgia 














INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
e@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 





By Tom S. Hamilton 


plement the proteins of the cereal 
grains more efficiently than do the 
plant proteins. Thus as a structural 
nutrient necessary for the formation 
of new tissues, meat, milk and eggs, 
the importance of an adequate 
amount of high quality protein in 
rations is well recognized. 

Perhaps less spectacular, though 
equally important, is the fact that 
protein is also needed to maintain 
animals in a state of physiologic 
health. All processes in the body are 
regulated and directed by enzyme 
systems. Enzyme systems are made 
up of proteins and some other unit. 
In this capacity, proteins make it 
possible for the body to use all other 
nutrients in the ration. Protein-con- 





taining enzyme systems are respon- 
sible for blood clotting, respiration, 
milk formation and secretion, egg 
formation, ovulation in females and 
all processes concerned with produc- 
tion and reproduction. 

Many hormones, which regulate so 
many of the body processes, are made 
by the body from protein degradation 
products, the amino acids. Thus thy- 
roxine and adrenaline, two well- 
known hormones of the body, are 
made from phenylalanine or tyrosine, 
one of the essential amino acids. In- 
sulin is a simple protein, parathor- 
mone and all of the hormones of the 
pituitary are probably of protein or 
polypeptide-like natures. 





tance in the role of defenders against 
the invasion of foreign organisms. 
Although their exact role as toxins, 
antitoxins, antigens, anti-bodies and 
the like is not know, it is recognized 
that proteins must play some very 
important part in all of these. 

Without protein, food could not be 
digested for most, if not all of the 
gastric enzymes are of protein na- 
ture. Pepsin, trypsin, chymotrypsin, 
carboxypeptidase, amylase and others 
have been shown to be of protein-like 
nature. 

This does not exhaust the list of 
functions served by proteins, but this 
enumeration may serve to emphasize 
the great need of attention to the 
proper kinds and adequate amounts 
of proteins in the rations for our 
livestock and poultry. 

Common observations of good feed- 
ing practices have taught us, among 
other things, that rations for growing 
animals should have higher concen- 
trations of protein than do rations 
for mature animals; that the fester 


Proteins are of supreme impor- | an animal grows, the higher must be 








MERCK... SPECIALIZED SERVICE TO 


IN HIGH ENERGY RATIONS 


Over the years, Merck has kept pace with 


the rapid advancements in the field of 
animal and poultry nutrition—has pio- 
neered in the development and commer- 
cial production of essential feed nutrients. 

As vital high energy ration ingredients, 
Choline Chloride Merck and Niacin Merck 
are designed to provide your feeds with 
desired nutrition levels, in forms that 


facilitate uniform mixing. 


@ 


@} CHOLINE CHLORIDE 


(25%) DRY MIXTURE MERCK 


SOLUTION CHOLINE CHLORIDE 


MERCK (CHOLINE CHLORIDE 70%) 


NIACIN MERCK 


(NICOTINIC ACID) 


CHOLINE CHLORIDE MERCK 
NIACIN MERCK 





the concentration of protein; 
that the greater the rates of milk 


production or of egg production, the | 


higher should be the concentration of 
protein in the ration. 


Further, experience has taught us | 


that some attention must be paid to 
the quality of protein for rapidly 
growing animals and for animals 
whose rates of production are high 


Observations have also told us that | 


the percentage of protein in rations 


and 


however, is to explain why these 
things are so. 

A knowledge of why these things 
are so is far more important today 


| than it was to our fathers and grand- 


for mature, non-producing animals | 


need not be very high and that we 


need not be so much concerned | 


about the quality of protein in these 
cases. 

And finally, we have learned by ex- 
perience that quality of protein is of 


fathers, for the animals we have to- 


day are far different than they were | 


50 years ago. By breeding and selec- 
tion our average animal today is 
capable of much faster growth, and 


much greater rates of milk and egg | 
| production. These animals have big 


appetites and the more an animal 
eats the more necessary it is to feed 
it a ration which more exactly meets 
its nutrient needs. 


Our feeds, too, are changing in 


| composition and in nutritive value. 


minor concern in the feeding of all | 
ruminants except the high-producing | 
dairy cow. These things our fathers | 
and grandfathers knew; confirmations | 


by universities and agricultural ex- 
periment stations have been satis- 


fying, but not essential. What the | 


universities and colleges have done, 


Perhaps not as much as some would 
have us believe, but even small 
changes in chemical composition may 
be of considerable economic value in 
balancing a ration for a high-produc- 
ing herd or flock. Our present-day 
margins between costs of production 
and selling price are so narrow that 
it is much more necessary to know 
about the animal's needs and to know 


| 


more exactly the nutritive value of 
the feed ingredients. 

So let us review rather generally 
some of the fundamentals involved 
in determining the animal's needs 
for protein. This immediately makes 
it necessary to explain what protein 
is. The explanation is found in the 
field of chemistry and certain chem- 
ical terms will be used. Most of you 
are already familiar with the term, 
amino acid. 


Small Compounds 

The amino acids are rather small 
sized chemical compounds containing 
nitrogen. There are about 21 different 
amino acids found in plants and ani- 
mals. The amino acids apparently do 
not like their own company for 
they rarely exist by themselves. They 
prefer to join together; in fact, they 
normally join together in very large 
numbers, hundreds of them in one 
large unit. Large aggregates of amino 
acids, thus joined together are called 
a protein 

Now every protein does not have 





THE FEED INDUSTRY 
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Preferred because of the renarkable growth response 


VITAMIN B,. avo ANTIBIOTIC 
FEED SUPPLEMENT MERCK 


obtained with this product in wide commercial use and 
in extensive experimental studies. Each pound contains 


2 grams of Procaine Penicillin—an outstandingly ac- 


tive antibiotic for promoting growth, in stable form; 
supplies 12.5 milligrams Vitamin B12 activity (L.L.D. 


cup assay method). Rigidly controlled. 





No. 54—RIBOFLAVIN 
MIXTURE MERCK 


No. 54—Riboflavin Mixture Merck is produced spe- 
cifically for the feed industry. Extremely easy to use; 


economical because you save in freight, handling, and 


storage space. 





CALCIUM PANTOTHENATE 
DEXTROROTATORY MERCK 


Increasingly, feed manufacturers recognize the need 
for supplementary amounts of pantothenic acid to 
produce nutritionally adequate rations. Calcium Pan- 
tothenate Dextrorotatory Merck is supplied in the 
form of an easy-mixing powder. e 





MERCK POTASSIUM 
IODIDE MIXTURES 


Extremely fine (3 billion particles to one ounce), fres- 
flowing, these mixtures distribute uniformly and quick- 


ly through every portion of the feed. They represent 
your ideal means of iodizing and help you maintain a 
high level of feed performance. 





SULFAQUINOXALINE 


MERCK 


Another outstanding contribution of Merck research, 


for the prevention and control of outbreaks of cecal 
and intestinal coccidiosis of chickens, turkey coccidio- 


sis, and for the reduction of mortality in acute fowl 
cholera. Sulfaquinoxaline Merck, in powder form, is 
extremely well suited to feed mixing. Write us for full 
information on this highly effective product. 
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all of the 21 amino acids in it. One 
may have as few as 10 or 12 of the 
different amino acids or another may 
have all of them. Now, if one is 
mathematically inclined, one can 
readily understand that, by combin- 
ing first 10 amino acids in every con- 
ceivable proportion, then 11, 12, and 
so on up to 21, millions of different 
proteins are possible. I don't know 
whether the number of different 
proteins runs up into the millions or 
not, but I do know there are hun 
dreds of different proteins in nature 


Many Kinds 

You see, the term protein is like 
the term cake, there are many dif- 
ferent kinds of each. Most proteins 
like most cakes, have some ingre- 
dients in common, others differ by 
the presence or absence of other in 
gredients. Certain types of proteins 
like certain types of cakes do have 
the same ingredients and in about 
the same proportions. Thus, all sponge 
cakes are made in about the same 
way with the same ingredients: and 
all lactalbumins, one of the proteins 
of milk, are made in the same way 
with the same amino acids ] 

There is one marked difference be- 
tween cakes and proteins, however 
and this difference is of most im 
portance to us. Even sponge cakes 
do differ, while a particular kind of 
protein, say, lactalbumin, never dif 
fers. If all of the amino acids nec 
essary to make lactalbumin are not 
available and available in the proper 
proportions, as determined by the 
genetic inheritance of the animal 
absolutely no lactalbumin will be 
made. 

Mention was made before of the 
fact that about 80% of the water 
free growth of an animal was pro- 
tein; not just one kind or type of 
protein, but many different types 
The genetics of the animal or species 
of animal determines rather pre- 
cisely the proportions or ratios of 
these various kinds of proteins de 
posited in the growth. The same is 
true of the proteins in milk and eggs 

Thus if a certain amino acid is 
required to make a certain kind of 
protein characteristic of the growth 
of a pig, let us say, and further, the 
genetics of the particular species of 
pig says that growth must be made 
up of certain proteins in some defin 
ite pattern or ratio, then the ab 
sence in the ration of one essential 
amino acid may limit entirely the 
growth of the pig 

Ability to Synthesize 

The next fundamental fact of pro- 
tein chemistry is that plants and 
certain bacteria and other micro 
organisms have the ability to synthe- 
size or manufacture all 21 amino 
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DIXIE FEEDS= 





Dixie Feeds’ consistent advertising leads 
feeders to the dealers who display the 
red, white and blue Dixie bag. Out- 
standing performance in increasing 
production and profit for feeders 
builds steady,repeat business. Write 

for complete information regard- 

ing availability of a valuable Dixie 
franchise in your locality 


DIXIE MILLS COMPANY 


EAST ST. LOUIS, U.S.A. 
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ESSENTIAL AND NON-ESSENTIAL AMINO ACIDS 


growth 
in rats 


Main- 
tenance 
Isoleucine x 
Leucine 
. Methionine 
. Phenylalanine 
Threonine 
Tryptophane 
Valine . 
Histidine 
Lysine 
Arginine 
Glycine 
. Glutamic 
3. Cystine 
Tyrosine 
Alanine 
Norleucine 
17. Serine 
18. Aspartic acid 
19. Proline 
20. Hydroxy-proline 
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mals to manufacture amino acids is 
limited to about 12 or 14, and of 
these there is three or four which 
some species of animals cannot syn- 
thesize rapidly enough to permit them 
to grow or produce at maximum 
rates. 

This conception is an important 
one and explains a number of things, 
for example, why a lower quality of 
protein is satisfactory for mainte- 
nance but not for growth; and why 
the faster an animal grows, the 
higher must be the quality of protein 
if the needs of the body are to be 
satisfied. 

These are fundamental problems 
of much importance in the feeding 
of our modern high-producing ani- 
mals and may be illustrated in still 
another way. By referring to the ac- 
companying table, it may be seen 
that as few as seven amino acids will 
satisfy the needs for maintenance 
of nitrogen equilibrium in most spe- 
cies of animals. For the maintenance 
of mature, non-producing animals this 
list of seven amino acids may be re- 
ferred to as the essential amino acids. 
For such animals, ail the other amino 
acids may be considered as non- 
essential, that is, to the extent that 
they are required, the animal has the 


Slow Rapid 
growth 
in rats 


acids. The ability of the higher ani- | 
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ability to manufacture them at sat 
isfactory rates from the other essen- 
tial amino acids. It should be empha- 
sized that the essential amino acids 
must be supplied in the rations, oth- 
erwise body protein will be broken 
down in order to supply the essential 
amino acids. This cannot go on for 
long before the animal begins to suf- 
fer severely and eventually would die 

The table indicates that for even 
slow growth in the white rat—the 
experimental animal usually used 
first in studying such fundamental 
problems—two additional amino acids 
must be added to the original list of 
seven. For rapid growth in the rat 
still another amino acid must be 
added to the essential list. 

Here is a good illustration of the 
inability of a species of animal to 
manufacture, at a fast enough rate, 
one amino acid needed for a special 
purpose from another amino acid. In 
this case, arginine is needed for 
growth and, for a slow rate of 
growth, the rat can manufacture ar- 
ginine from histidine fast enough 
However, the rat—and presumably 
other animals—cannot manufacture 
histidine fast enough to permit rapid 
growth. Thus, for rapid growth, ar- 
ginine must be considered as essen- 
tial amino acid, bringing the list of 
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Quality Ingredients 


Long famous in the fields of human and veterinary medi- 
cine, Lederle Laboratories today enjoys wide recognition 
for the contributions its products are making to animal 
and poultry nutrition. 


Alert, thorough and productive Lederle research has 
resulted in recent contributions that add materially to the 
economic values of the country’s food supply. By increas- 
ing feed utilization, helping to avoid losses from disease 
and shortening the period between birth and market date 
in the livestock cycle, the producer’s dollar and the con- 
sumer’s dollar are both conserved. 


Lederle feed ingredients now available for the use by 
feed manufacturers: 


AUROFAC* Vitamin B,.—Antibiotic Feed Supplements 
contain the golden antibiotic, aureomycin. It is widely 
recognized for its spectacular contributions to animal and 
poultry growth and well being. 


MEGASUL**—25% Nitrophenide*** is used in poultry 
feeds to prevent and control outbreaks of cecal and intes- 


*Trade-mark dial | 
**Reg. U. S. Pat. Off. 
***U. S. Pat. No. 2,510,486 


****U. S. Pat. No. 2,531,756 


FORTAFEEP 
Vitamin B 
Tua § 


2 2-22 222c 249° 


Coming. 5.ni 


Blackhead Prawertion 
and Control 


eT Y ' yi, 
; COCOCPF CE 


for Formula Feeds 


tinal coccidiosis. MEGASUL feeds get more birds to market 
weight and get them there in better condition. 


FORTAFEED** Feed Supplements—2, 2-22, 2-22C, 2-49C 
supply the essential growth factors of the B vitamin com 
plex for enriching poultry and livestock feeds. 


ENHEPTIN*-20% **** 2-amino-5-nitrothiazole is used 
at a low level in turkey rations to prevent blackhead or, 
mixed in the feed at a slightly higher level, to control out- 
breaks of blackhead. 


Parvo** Feed Supplement—to assure proper folic acid 
content of formula feeds. 


economical — non 


Choline Chloride 


corrosive. 


0% (liquid) 


Niacin (Nicotinic Acid, U.S.P.)—for growth and devel 
opment. 


Calcium Pantothenate—to assure proper levels of this 
important B complex vitamin. 


For full information regarding these products, address 


x. , athn® yer ~ 


LEDERLE LABORATORIES DIVISION 


YUMASTHEA , 1ew 
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IF HE WERE 


LOOKING FOR} 


AN 


ELEVATOR 


P- {ile (74 


. it would be the Calumet. He 
wouldn’t be looking for trouble 
either. 


All over the face of the civilized 
world elevator operators with a 
sharp eye for proven efficiency 
and sound economy look to the 
world famed high speed 


essential amino acids, for rapid 
growth in the rat, to ten. 

The table brings out the additional 
point that the different species of ani- 
mals may differ in their ability to 
manufacture certain amino acids. For 
example, the rat is apparently cap- 
able of manufacturing the amino 
acid glycine fast enough to meet all 
of its needs while the chicken, al- 
though able to synthesize glycine at 
a slow rate, cannot manufacture it 
fast enough to permit maximum 
growth. Turkey poults may even dif- 
fer from chicks in this respect. 

The important conclusion that may 
be drawn from this table is that the 
maintenance needs for amino acids 
are less complex than are the needs 
for slow growth and, further, the 
needs for maximum growth or pro- 
duction are more complex than are 
the needs for slow growth or for slow 
rates of productive performances. 

This is just another way of saying 
that the quality of proteins in the 
ration for mature non-producing ani- 
mals need not be as good or as high 
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Feed Supplements 


as is needed for growth and, further, 
that as the rates of growth or other 


SUPER productive performances increase, the 
CAPACITY higher must be the quality of pro- 
ELE VATOR tein in order to satisfy the animal's 
needs. 
THEY LOOK TOIT FOR MAXIMUM CAPACITY | Cee no or this 


For complete discharge of full capacity loads at | information in formulating rations 
outlet spout. for our various classes of animals so 

For elimination of wasteful backlegging. that our animals can perform in the 
For smooth, carefree operation over any size pul- | ™@nner expected from them? For the 
ley, at any permissible speed. most exact use of this information, 

For longer wear, and less wear and tear on belt two additional facts should be known. 
: These are: (1) the exact require- 

IT’S THE CURVE THAT COUNTS ments of each essential amino acid by 

The patented Logarithmic Ourve design of the Calu- | all classes of livestock and poultry 
met has never been successfully imitated. Its per- | and (2) the amino acid distribution in 


formance has never been duplicated. all the various feed ingredients. 
Canadian Representative: Strong-Scott Mfg. Co., Ltd With this additional information, it 


Winnipeg, Calgary, Toronto would be possible to calculate and 


| ASK formulate a ration satisfying very 
| YOUR JOBBER B. I. WELLER CO. 


precisely the animal's amino acid 
327 S. La Salle St. 


needs. While this is possible, most of 
Thirty-seven Years of Service to the Grain Trade 





Weller Pat. No. 
1944936 


CHICAGO 4, ILL. our animals would probably die of 
starvation while the feeder was mak- 
ing these elaborate calculations. I do 
not wish to belittle any attempt in 
this direction and, in fact, it is very 
desirable, if not necessary, to do some 
of this in the formulations of high 
efficiency rations but, for the average 
feeder, there are some short cuts, the 
use of which will enable him to ar- 
rive at entirely satisfactory rations 
for most classes of animals 
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LABORATORY SERVICES 


Effectiveness of vitamin B,, 
and antibiotic feed supplements 


in finished feeds evaluated by 
practical chick feeding studies. 


Vitamin D, assays by the A.O.A.C. chick method 
U.S.P. XIV or A.O.A.C. vitamin A assays 


Proximate analyses of commercial feeds, mineral 
determinations, and other vitamin assays 


Write for Details 


WISCONSIN ALUMNI Research FOUNDATION 


P. O. BOX 2059 


MADISON 1, WISCONSIN 
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The basis of all rations for all 
classes of animals, except certain 
classes of ruminants, is corn, with 
or without the addition of other ce- 
real grains. The average concentra- 
tion of protein in corn today is about 
85%. If a mixture of cereal grains 
is used, one may use for rough cal- 
culations a figure of 10 for the per- 
centage of protein in the mixture. 
Since there should be a minimum of 
about 12% protein in rations for ma- 
ture, non-producing animals, and con- 
siderably higher concentrations of 
proteins in the rations of growing 
and producing animals, it is obvious 
at the outset that the other ingre- 
dients of the ration must have higher 
concentrations of protein in order to 
satisfy the quantitative needs of all 
animals for total protein 

But the quantitative needs for 
total protein are only half the pic- 
ture; the quantitative needs for 
each of the essential amino acids are 
the other side and are more important 
than the quantitative aspects. I should 
like to repeat that: it is more im- 
portant to include in a ration, the 
proper kinds and amounts of thee 
essential amino acids than it is to 
have an excess of total protein in 


Crumblized Pellets are 


now in steady demand 


are creating new sales 
for the feed industry 

If you are not now 
equipped to capitalize on 
this new demand—start 
today by getting the 
facts from your Sprout- 
Waldron Representa- 
tive. You'll be pleasantly 
surprised to learn how 
economically you can set 
up for crumbling opera- 
tions. 

The new Pellet Crum- 
blizer Model 100 can be 
installed as an integral 
part of your Sprout-Wal- 
dron Pelleting System, 
or as a separate unit 
equipped with feeder 
and drive 

Write for illustrated 
Bulletin 4 which lists 
specifications Sprout, 
Waldron & Co., Inc., 24 
Waldron St., Muncy, Pa. 


which no regard has been given to 
the amino acids present. 

An animal will die quickly on an 
18 or 20% total protein ration de- 
void of tryptophane or phenylalanine, 
while the same animal would probably 
do quite well on a 14% total protein 
ration in which the essential amino 
acids are all present and in the proper 


You'll learn how to make your bags 
tag-trouble proof; how to cut cost; 
and how to improve service to make 
your feeds sell faster. 
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A film producer was going around 
the studios one day when he saw a 
face he didn’t know. 

“Are you on our staff?” he asked. 
“Yes, sir. Your brother engaged 
me.” : 

“Is that so? What do you do?” 

“T'm a writer.” 

“A writer, did you say?” he asked 
suspiciously. 

“Yes, sir.” 

“All right—spell something.” 

¢?¢¢ 


A business tycoon called in his first 
vice president one day. 

“Bill,” he said, “I want the truth. 
Have you ever flirted with my secre- 
tary?” 

“Well, er, yes,” the other confessed, 
“I have.” 

The second vice president answered 
the question the same way. So did the 
third vice president. 

Finally the company’s treasurer 
came in. When asked this question he 
replied, “Hell no. I don’t even think 
she’s attractive.” 

“You're my man,” the _ tycoon 
beamed. “You fire her.” 


¢7¢¢ 


The manager of a department store 
overheard a clerk say to a customer, 
“No, we haven't had any for a long 
time.” 

Rushing to the scene, the manager 
assured the customer. “We'll send 
out and get some.” Then aside to the 
clerk he directed: “Don't ever say 
we are out of anything. Say we will 
get some.” 

“But,” replied the clerk, 
talking about rain.” 


?¢¢ 


A young man who wanted to be- 
come a writer was introduced to a 
successful author. “Could you tell 
me,” asked the youth, “just how many 
words there are in a novel?” 

The author was set back on his 
heels somewhat from the query, but 
when he regained some of his com- 
posure, he said, “Well, that depends 
on the length of the novel. I guess a 
real short one would run about 65,000 
words or less. Yes, say 65,000 words.” 


“we were 





DEALERS! 


nd 


FEEDS 


JOIN SUCCESSFUL 


SELL 





See the NEW 


Bulldog HAMMER MILL 


With 
“Gradation of Grind Control’’ 
HAMMERMILLS, Inc. 


4728 W. Division St., Chicago 
"Phone Spaulding 2-9300 
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PARRISH & HEIMBECKER 


Export Office — TORONTO, CANADA 
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“Then 65,000 words make a novel?” 

“Yes, I'd say so,” the author re- 
plied, uncomfortably. 

“How do you like that!” shouted 
the elated one. “My book is finished!” 


, 7? 

“What's the difference between val- 
or and discretion?” 

“Well, to go to a swell restaurant 
without tipping the waiter would be 
valor.” 

“T see. And discretion?” 

“That would be to eat at a differ- 
ent restaurant the next day.” 

¢?¢? 

“What nationality were Adam and 
Eve?” 

“Soviet citizens, of course. Nothing 
to wear, only an apple to eat—but 
living in Paradise.” 


¢?¢?¢ 
Hubby: “I wonder why we never 
manage to save anything?” 
Wifey: “It’s the neighbors; they're 
always doing something we can't 
afford.” 
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FARMERS FRIEND 


Trade Mark Reg. U. 8. Pat. Off., April 30, 1907, No. 62380, Oct. 8, 1946, No. 424535 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


TRACE MINERALS 


Contains important mineral elements blended with COBALT, MANGANESE 
ZINC, BORON, IRON, COPPER, STABLIZED IODINE and other trace minerals 
in carefully calculated proportions to supply necessary minera) nutrition 


Also Contains 
LIQUID BLACKSTRAP MOLASSES 
Yeast 
(Source of Vitamin D,) 
We Sell Through Dealers and Jebbers Warehouses from Coast to Const 
BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Regarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 
NAPOLEON, OHIO 
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Tue skill of the cook makes all the difference in how your 


breakfast bacon tastes 


Careful cooking is just as important in producing soybean 
oil meal. Some soybean oil meals are undercooked. They're raw 
which means part of the protein quality is lost. Other soy 


bean meals are overcooked 


This lowers the palatability and 
drives off some of the protein values 


Archer Soybean Oil Meal is always cooked just right —never 
raw, never overcooked. Because it’s cooked and processed so 
carefully and skillfully, Archer Soybean Oil Meal always is 


golden yellow in color 


bland in taste . 
that’s as good as it can possibly be 


with protein quality 


This is the kind of soybean meal that makes better mixed 
feeds. Send for your trial order of Archer Soybean Oil Meal 
today. There’s an ADM plant near you to provide prompt. 


convenient service 


Always JUST RIGHT! 


ARCHER~+DANIELS* MIDLAND + ogegtten rt 


be DANIELS + MIDLAND CO, 
lis 2, Minnesete 


ARCHER *DANIELS* MIDLAND COMPANY 
600 Roanoke Building, M polis 2, M 0 


Please send me full details and price infor 
mation on Archer Soybean Oil Meal 
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FOR YOU 


Schutte 
HAMMER 
MILLS 


Higher milling capacity at lower power con- 
sumption! These are two of the stand-out char- 
acteristics of Schutte Hammer Mills that can mean 
more profits for you! 

Regardless of the condition of your present mill, 
it will pay you to check Schutte’s high level per- 
formance ... to see what careful engineering and 
exclusive design features can do for your produc- 
tion rate, your power consumption, your costly 
down-time for parts replacements. 

Don't delay examining the hammer mill that 
quickly pays for itself. Benefit now from Schutte’s 
patented 10-surface hammers, heavy-flow screens 
and power-saving fans. Complete data in Catalog 
No. 36. 


] 
SCHUTTE PULVERIZER CO. | 


Manvfacturer of Famous Schutte Hammer Mills and Replacement Ports ] 
BUFFALO 15, N. Y. 
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27 CLYDE AVE. 





Importers and Wholesalers 
of .. Canadian Screenings 


SUPERIOR FEED COMPANY 
Board of Trade Duluth 2, Minn. 
Phone: 2-0777 Teletype DU 16 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 








FEEDS, INCORPORATED 
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CONVENTION CALENDAR 





18-20—Ohio Farmers Grain 
Dealers Association; Commodore 
Perry Hotel, Toledo; sec, ©. 8. 
Latchaw, Box 258, Defiance. 

Feb. 21-23—Nutrition School, Vir- 
ginia Polytechnic Institute, chairman, 
Paul M. Reaves, Dairy Husbandry 
Department, Blacksburg, Va. 

Feb. 22 — Ohio Broiler School; 
Plumb Hall, Ohio State University, 
Columbus. 

Feb. 22-23—NEPPCO, Allied Indus- 
try Conference; Penn Sheraton Hotel, 
Philadelphia, Pa.; sec., A. Van Wag- 
enen, 11 W. State St., Trenton 8, NJ. 

Feb. 23—Texas Dehydrators Assn.; 
Austin, Texas. 

Feb. 25-27—Colorado Grain, Mill- 
ing & Feed Dealers Assn.; Shirley- 
Savoy Hotel, Denver; exec. sec., 
Ralph Booze, 325 Kittredge Bidg., 
Denver 2. 

March 5-16—Elevator Management 
Short Course, sponsored by Ohio 
State University and Ohio Grain, Mill 
& Feed Dealers Assn.; Ohio State 
University, Columbus. 

March 15—Distillers Feed Confer- 
ence; Hotel Sinton, Cincinnati, Ohio; 
exec. director, Philip J. Schaible, 
1232 Enquirer Bldg., Cincinnati 2. 

March 22-23—Montana Nutrition 
Conference, Montana State College, 
Bozeman. 

April 2-3—Washington State Col- 
lege Nutrition Conference for Feed 
Dealers; Adult Education Center, 
University of Washington, Pullman. 

April 16-17 — Nebraska Grain & 
Feed Dealers Assn.; Hotel Paxton, 
Omaha; sec.-treas., Howard W. Elm, 
917 Trust Bldg., Lincoln 8. 

April 17-18—National Alfalfa Con- 
ference; Western Regional Research 


Feb. 


| Laboratory, Albany, Cal. 


April 18-21—Society of Grain Ele- 


| vator Superintendents, Hotel Statler, 


Buffalo; sec., Dean M. Clark, 327 8S. 
LaSalle St., Chicago. 

April 19-21—California Hay, Grain 
& Feed Dealers Assn.; Fairmont Ho- 
tel, San Francisco; sec., I. J. Strom- 
nes, Blue Anchor Bldg., 1400 10th St., 
Sacramento 14. 

April 20-21—Oklahoma Grain & 
Feed Dealers Assn.; Hotel Young- 


| blood, Enid; sec., E. R. Humphrey, 





614 First National Bank Bldg., Enid. 

April 24-25 — Panhandle Grain 
Dealers Assn.; Herring Hotel, Amar- 
illo, Texas; sec., Joe S. Morris, Merit 
Mills, Inc., Amarillo. 

April 26—Texas Feed Manufactur- 
ers Assn.; Plaza Hotel, San Antonio; 
sec., W. Floyd Deacon, Grapevine, 
Texas. 

April 27-28—Texas Grain & Feed 
Dealers Assn.; Plaza Hotel, San An- 
tonio; sec.-treas., Ben M. Ferguson, 
Brackett Grain Co., Fort Worth. 

May 10-11—American Feed Manu- 
facturers Assn., Inc.; Stevens Hotel, 
Chicago; sec., W. E. Glennon, 53 W. 
Jackson Bivd., Chicago 4. 

May 11-12—Kansas Grain, Feed & 





Seed Dealers Assn., Hotel Bruadview, 
Wichita, Kansas; sec.-treas., O. E. 
Case, 823 Wiley Bidg., Hutchinson. 

May 20-21—Missouri Grain, Feed 
& Millers Assn.; Hotel Robidoux, St. 
Joseph; sec., D. A. Meinershagen, 
Higginsville, Mo. 

May 28-29—Ohio Grain, Mill & 
Feed Dealers Assn.; Commodore Per- 
ry Hotel, Toledo; acting sec., H. E. 
Frederick, P.O. Box 267, Marysville, 
Ohio. 

June 4-6—National Feed Industry 
Show; Milwaukee Arena, Milwaukee, 
Wis.; co-managers, David K. Steen- 
bergh and Eldon H. Roesler, 1712 W. 
St. Paul Ave., Milwaukee 8. 

June 4-6 — Central Retail Feed 
Assn., Inc.; Schroeder Hotel, Milwau- 
kee, Wis.; exec. sec., David K. Steen- 
bergh, 1712 W. St. Paul Ave., Mil- 
waukee 8. 

June 10-12—Indiana Grain & Feed 
Dealers Assn., Inc.; mid-summer 
meeting, French Lick Springs Hotel, 
French Lick, Ind.; sec., Fred K. Sale, 
600 Board of Trade Bidg., Indianapo- 
lis. 

June 11-15—Chicken-of-Tomorrow 
Show; University of Arkansas, Fay- 
etteville. 

June 18-19—Eastern Federation of 
Feed Merchants, Inc.; Hotel Commo- 
dore, New York, N.Y.; sec.-treas., 
A. W. Carpenter, Sherburne. 

June 25-27 — Mid-Canada Confer- 
ence of the Canadian Feed Manufac- 
turers Assn.; Royal Alexandra Hotel, 
Winnipeg; sec., A. C. Counsell, Win- 
nipeg Chamber of Commerce, 346 
Main St., Winnipeg. 

June 20-22—Association of South- 
ern Feed and Fertilizer Control Offi- 
cials; Tides Hotel, Redington Beach, 
St. Petersburg, Fla.; sec.-treas., Bruce 
Poundstone, Kentucky Agricultural 
Experiment Station, University of 
Kentucky, Lexington. 

duly 138-14—Kansas Seed Dealers 
Assn.; Hotel Broadview, Wichita; 
exec. sec.-treas., O. E. Case, 823 
Wiley Bidg., Hutchinson. 

Aug. 2-9—World’s Poultry Con- 
gress, Paris, France; under auspices 
of World’s Poultry Science Assn. 

Aug. 20-21—Nutrition School for 
Feed Men; University of Wisconsin; 
chairman, G. Bohstedt, Department 
of Animal Husbandry, University of 
Wisconsin College of Agriculture, 
Madison 6. 

Aug. 22-24—Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, National Agricultur- 
al College, Doylestown, Pa. 

Sept. 6-7—New England Feedmen; 
University of Massachusetts, Am- 
herst; sec., Errol F. Cook, Marlbor- 
ough, Mass. 

Sept. 11-13—Dixie Poultry Exposi- 
tion; Asheville, N.C.; sponsored by 
Tennessee Poultry Improvement 
Assn., North Carolina Mutual Hatch- 
ery Assn., and South Carolina Poul- 
try Improvement Assn., sec., N. B. 
Nicholson, Monroe, N.C. 





DEALERS AND SALESMEN who want to know 


fe asaeweeeeee sees 


Simmonds & Simmonds, Inc. 
201 North Wells Se. 
Chicago 6, IMinois 


HOW 10 SELL FEED TODAY 


Get this valuable book on 10 day FREE TRIAL. 


Please send me FREE and Without obligation 
the binder and first month's lessons of HOW TO 
SELL FEED TODAY 


1 agree to return them within 10 days, or 
subscribe to the 14 monthly lessons ot $10.00 
per month. 


What phase of your feed selling needs improvement? Your knowledge of Nutrition, Dis- 
eases, Poultry, Dairy or special feeds, Re-Sale work, Advertising, Store Management? 
All of these subjects . . . and hundreds more . . . are covered THOROUGHLY in HOW 
TO SELL FEED TODAY. Thousands of down to earth ideas, suggestions, and tips have been 
compiled and edited by Top Notch feed men—men who have put them to actual use 
INCREASING SALES. 
YOU can Increase YOUR Seles, too, by a greater knowledge of these subjects — by 


using HOW TO SELL FEED TODAY. ‘ 


ihe sino no money . . . mai couron For FREE TRIAL OFFER 
N. WELLS STREET, CHICAGO 6, ILLINOIS 


FIRM NAME 





INDIVIDUAL 





ANnerce 





CITY & STATE 





C Send me Group rates for 
—_._ Salesmen 


(No.) (No.) all 
ae ee ee 


—___. Dealers + 
SIMMONDS & SIMMONDS, INC., 201 
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“Nitrosal Gave Me Most Profitable Broilers I've Ever 
Raised” says Mr. C. 0. Telfer, Port Royal, Pennsylvania. 


Ay PROFIT £P! 
ee PER BIRD 45: 


CASE HISTORY No. 37 


Here are the results Mr. Telfer reported after giving 
his broilers Nitrosal for nine and one-half weeks: 


Breed of broilers. ..New Hampshire Reds and Cross Breeds 
Number of birds at start 

Number of birds marketed... ..................0000005 8,207 
I a inn 0 a cegeannscesesstaasoncsetannel 3.13- 
Market weight for entire flock. ................27,904 lbs. 
Age of birds when marketed 11 weeks 
Average weight per bird... .....................0055 3.4 lbs. 
Price per pound received on this flock... ...............34 
Profit above all costs (including Nitrosal).. . .... $3,734.18 
Average profit per bird 

Coccidiosis was kept under control by use of Nitrosal. 


Mu sates, (HW PROFITS, 


Mew CUSTOMERS FOR YOU 


with 
DR. SALSBURY’S | 


a 


~~ 


. 


” 
i of 


4 f 
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Gives Chickens 


FASTER GROWT 


Even With Vitamin B,, And Aureomycin In The Feed 


Prevents COCCIDIOSIS 


In Powder Form For: Mixing With Feed 


Nitrosal is a multi-purpose poultry medicine that 
gives your customers more profitable, faster 
growing birds. Experiments by Drs. H. R. Bird 
and R. G. Lille, of the U. S. Dept. of Agriculture 
show that the 3-Nitro 4-Hydroxy Phenylarsonic 
acid, in Nitrosal, produces extra gain with chick 
ens even when vitamin B,, and aureomycin are 


3. Turkeys show greater feed conversion when 
treated with Nitrosal. Less feed is needed per 
pound of gain. 


Contains 
Widely Publicized 


ARSONIC ACID 


DERIVATIVE 
3-Nitro 4-Hydroxy 


4. Nitrosal effectively prevents coccidiosis, both 
cecal and intestinal. It reduces mortality to a 
minimum. Helps prevent loss of weight and 
stunting due to coccidiosis. 


Phenylarsonic Acid 


Ctclasivtly 


DR. SALSBURY’S 


necammunds pram and, progit from 


in the feed. 


Extensive tests at Dr. Salsbury’s Research Farm 
show Nitrosal provides these outstanding benefits. 


1. Nitrosal’s G. S. factor (Growth Stimulation) 
increases chick and poult growth rate by 15%. 
The G. S. factor is provided by 3-Nitro 4-Hydroxy 
Phenylarsonic acid. 


2. Our tests also prove that Nitrosal treated birds 
mature quicker... start laying up to 15 days 
earlier, without forcing. 


complete line of poultry medicines 


Dr. 


Easy To Selll... Extra Profits! 


These exclusive Dr. Salsbury poultry benefits 
make Nitrosal and feed containing Nitrosal easy 
to sell... gives you more satisfied customers and 
larger profits. 


Feed Manufacturers! Nitrosal Powder 
Now Available For Mixing In Feed 


Nitrosal is available to feed manufacturers in 
selected areas. Write Dr. Salsbury's Laboratories, 
Charles City, lowa, for complete information. 


SALSBURYS 
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have enough sign work to hire a full 
time sign painter. 

Not only that, but Smiley had a 
wonderful smile—hence his nickname 
—and he liked to use it on folks be- 
cause he liked people. The way he 
could sell behind a counter was some- 
thing to behold. Joe didn’t kick about 
this exercise of powers either. 

As if all this ability wasn’t enough 

} wiih “ . for the average fellow, Smiley John- 
yy aed > son also was able to concoct excellent 
geese Z ees pet window display ideas and execute 
oo alee mene. oes them. In fact, his windows were the 

taik of the farming community. 

Thus it was that on this chill win- 
ter day when Smiley asked Joe to 
step out into the salesroom to view 
Farmers Can’t Know Too Much About Hens the props for a suggested window 

display, Joe was quick to comply 
When Smiley got an idea, it was usu- 
MILEY JOHNSON was the sign chap. In addition to being able to The best part of it was that Smiley ally workable and quite inexpensive 
G ovver at the Brooks Feed Mill. | wield a sign brush very handily, | liked some physical exercise. He said | He showed what can be done with 
And many a time when Joe Smiley also had a wonderful physique, he would go crazy if he had to do the same type of boards and props 
viewed the fine signs Smiley was able which came in handy when there nothing but paint signs all day long. painted over from time to time. 
to make, he thanked the day when were cars of feed to unload or bags And this further fitted into Joe's “Take a look at this idea, Joe,” 
he had decided to hire the likable of feed to toss onto farm trucks. scheme of things, because he didn’t suggested Smiley, “and tell me if 
you think it’s all right to carry 
through on.” 

Joe looked toward the store wall 
and saw a long piece of plywood on 
which were painted the caricatures 
of a number of busy, healthy looking 


laying hens. The sign on top of the 
board said, “Here’s Some Profitable 
Hen Talk.” 


Talking Hens 
The hens looked just like a bunch 


of women at a ladies’ aid meeting 
talking about some local gossip, and 
the likeness was so natural that Joe 
chuckled. He saw a sign which told 


farmers that if these hens could talk 
the human language, they most cer- 


tainly would say that it paid to us 
BUY NOPCO quality feed. say that it paid to use 
The sign stated that in 1930 the 


STABLE DRY VITAMIN A average hen ate 81 Ib. feed and pro- 


duced 122 eggs. Today the average 

FOR THESE ADVANTAGES: hen eats 86 Ib. feed and produces 

° 158 eggs annually. What a lot of extra 

eggs for five extra pounds of feed. The 

answer is better feed, better poultry 
management, better stock. 

Absolutely stable { “Sure the hens are talking about 


in all basic feeds. these things,” the copy said, “and, 
, of course, maybe there's a little gos- 














Assured digestibility. 


. Write for Prices and Information to 
Actual comparisons prove ' MANEY BROTHERS MILL - 
stable Vitamin A more economical ay oat -- 











Always free flowing 


and easily dispersible. KEEP WATER TROUGH / 
ALWAYS FILLED Automatically 


with DOUBLE-ACTION 
TOADVINE VALVE 


‘Two-way action opens and shuts valve automat- 
ically . .. keeps water trough 
filled to desired depth at all 
times. Easily installed. Ad- 
justable. Wil not flood. Has 
non-spray feature. Solidly 


Agricultural experiment stations 
and universities rely on 
NOPCO dry stable A for feeding studies. 





Buy NOPCO quality B Vitamins— 
riboflavin, calcium pantothenate, 
niacin and choline chloride. 
NOPCO also offers a complete line of 
Dry Vitamin D products and Vitamin A 
and D oils. 











AUTOMATIC WATERER 


A perfect companion for the Toadvine Valve. Pro- 


NOPCO CHEMICAL COMPANY ee 


“snap-on” legs. Economically priced. 
WRITE DEPT. A 


Anderson 
BOX COMPANY 
INDIANAPOLIS 6 INDIANA 








Distributed in the Pacific Northwest by BRO 








sip about the old red rooster thrown 
in, too.” 
Another sign went on to say that 


three rats eat as much feed as two | 


laying hens. The hens said they just 


didn’t know why so many smart farm- 


ers let so many feed-eating rats live 
on their farm premises. “If farmers 
would only give us the extra feed and 
grain which the rats eat, we'd give 
them something for their money,” 
they said. 

Just the Thing 

When Joe read this and other sign 
copy, he smiled. “Why, this stuff is 
just what we want farmers to con- 
sider,” he chuckled. “Smiley, this is 
giving farmers good hen advice with- 
out cramming it down their throats. 
I like the humorous tone you use in 
the copy. I have often thought that 
if hens could talk, they'd tell us con- 
siderable about how we can improve 
feeding methods. But until they do, 
we'll just have to experiment and try 
to observe how our practices work 
out.” 

Smiley then brought out a sizable 
white cardboard sign which said: “Do 
you need exercise? If your laying 
flock is laying only 35%, all you are 
getting out of the farm is exercise 
for yourself. Keep records to check 
closely on egg production. Get rid of 
the nonproducers.” 


“TI like the emphasis on egg pro- 
duction,” Joe said. “The more profit- | 


able practices farmers can learn right 
now, when egg attention is favorable, 
the more of those practices they'll re- 
member when it comes time to re- 
member how many chicks to buy in 
spring for fall flocks.” 

Smiley walked to the wall and took 
a canvass off a sign which caused 
Joe to gasp. He looked upon a sign 
which showed the picture of a beauti- 
ful 3-ft.-high rooster. 

“That sure is a dandy,” Joe said. 
“How are you going to use him in 
your window display?” 

Smiley lifted a small sign which 
said, “Sure, he’s a beautiful rooster 
and he has his uses. But he doesn’t 
lay eggs, so dcn’t have too many like 
him eating your feed. Cut down on 
surplus roosters.” 





RIBBON 
Btapect a 


“Ducks & Turkeys 
Me ere CREAMERY Co, 


CINCINMAT!, OF 








— 


The Trademark that means— 
DEPENDABILITY and SERVICE 


For years The Calcium Car- 
bonate Company has been a 
leading source of quality 
calcium and trace elements 
products. A complete line to 
fill your needs: 


Plain Calcium 
lodized Calcium 
lodized-Manganesed 
Calcium 
Trace Mineral Premixes 
Choline Supplement 
G-220 Riboflavin 
Supplement 
Shellmaker Limestone 
Grit 

WRITE FOR INFORMATION AND 

PRICES. 


CALCIUM CARBONATE COMPANY 
; t tho Werk way ire Net 


Bex 40 Carthage, Missou 





Joe laughed at this copy, too. 
“You've certainly got my permission 
to go ahead with this window display, 
Smiley. We can use the materials 
over again, and as for that red roos- 
ter, he would decorate many a dis- 
play, this year and next.” 

“I plan to get some feed into the 


display and also poultry remedies and | 
equipment,” Smiley said. “When a | 


farmer looks at this display and gets 
to thinking about means of improv- 


ing his poultry flock management | 


practices, the sight of the quality feed 
and other items will lead to some 
impulse sales, I’m sure.” 

“And you can use my camera to 
take a picture of that display, too,” 
Joe said enthusiastically. “I think 
that window display picture album 


you started several months ago is a | 


fine suggestion. We can check back 


on that album every year to see what | 


displays we used on certain days, 


weeks and months. That will also give 


us ideas for future displays.” 
(To Be Continued) 
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a 
complete 
Tits 

of 


Doughboy 


New Richmond, Wisconsin 


INDUSTRIES INC. 





“Give us a Kelly-Duplex every time,’ 


say millers who k 


KELLY-DUPLEX equipment 
gladly shipped on «ap 
proval, subject fo accept- 
ance alter installed and 


The Duplex Mill & Mig. Co., Springfield, Ohio. 


Gentlemen: I'm interested in Kelly-Duplex mill equipment. Please 


send full information on items checked 








Kelly-Duplex Ver 
tical Feed ter 
quick positive 
feed mixing 


— ee Cg Tre 
TOI «+000 


(-) Corn Cutter & Grader [) Pitless Corn Sheller 


(_] Vertical Feed Mixer 
() Hommermills 
C) Corn Crusher 
C Comm Scalper 
C) Chein Dreg 
C) Electric Truck Moist 


Reguier Corn Shelles 
(_) Burr Mills 
(_) Magnetic Separates 
C) Milt Blower 
(_) Electric Motors 
() Full Line Coteleg 
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Cultivate New Business Carefully 


The Dealer’s Sales, Service 
Work Doesnt Stop When 
the New Customer Is Won 


By Will Christopher 


customer’s name is written on the 
firm's books, and the first purchase 
and its terms are noted with great 
pleasure. Immediately the dealer en- 
visions a customer who will buy $500 


NE of the keenest satisfactions 
which the feed dealer experi- 
ences is found in securing a 


new customer or “opening a new ac- 
count,” as many dealers say. The new 





ov FOR ALL FEED INGREDIENTS & OILS 
— PACKING HOUSE & RENDERING BY-PRODUCTS 
<> “The Northwest's Most Complete Brokerage Service” 


E. A. “Woody” Woodard 


<WOODBACH an RS 
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or $1,000 worth of feed and farm sup- 
plies during the year. 

But this extra, repeat business does 
not always come so easily. While the 
feed dealer may regard the opening 
of a new account with satisfaction, 
how does the new customer feel? It 
will pay the feed dealer to give some 
thought to this and try to govern his 
actions accordingly. 


Two Types 

There are two types of new custom- 
ers. First, there is the customer who 
has been brought in by the dealer's 
advertising, by his reputation for hon- 
esty, fair dealing and service, or by 
the recommendation of satisfied cus- 
tomers. While this is a mighty nice 
type of business to get, because it 
often involves only slight salesman- 
ship, it also presents some dangers 
which the dealer should protect him- 
self against. 

Because the sale comes fairly easi- 
ly, there is often a tendency to make 
the sale without learning more about 
the new customer and his feed needs. 





See Louisville for 


CREATIVE 
DRYING 
ENGINEERING 


New Louisville “Type H” 
dryer retains higher carotene content at low cost 


Gives you a premium product to sell at ordinary prices 


Designed 


todo 


beat! 


For a Variety of Products 


Ory chopped alfalfa »« Shredded sweet potatoes 
White pototo meal + Beet pulp, 
many other root crops 


Nigh Capacity—Low Temperature 
Complete Plant Can Be Furnished 
No Flame Contact with Material 


Keep that carotene to make more money! 
The Louisville **Type H” Dryer was de- 
veloped to retain the maximum possible 
carotene value in chopped alfalfa while 
drying at high production rates. Its no- 
table success with chopped alfalfa is 
repeated in the handling of a variety of 


feedstuffs including sweet potatoes and 
other root crops. 

Behind this success story is a history of 
more than 50 years in the designing and 
building of Louisville Dryers to meet the 
widely varying needs of industry. Write 
for new ““Type H” Dryer Bulletin. 


Lovisville Drying Machinery Unit 


Over 50 years of creative drying engineering 


Other General American Equipment: 
Turbo-Mixers, Evaporators, Thickeners, 
Dryers, Towers, Tanks, Bins, 

Filters, Pressure Vessels 


Dryer Sales Office: Hoffman Bidg., 


LGENERAL, GENERAL AMERICAN TRANSPORTATION 


CORPORATION 
139 So. Fourth Street 
Louisville 2, Kentucky 


General Offices: 135 South La Salle Street, Chicago 9, Ilinols 


Offices in all principal cities 
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There may be a tendency to defer the 
follow-up calls which should be made 
to make certain the customers are 
using the feeds properly and getting 
full satisfaction. And unless some of 
these things are done, the customer 
may drift elsewhere for lack of at- 
tention. 

Secondly, there is the type of new 
customer who has finally been won 
for an initial trial feed order through 
personal calls involving a lot of sales- 
manship and service. This customer 
has finally been convinced that this 


| dealer deserves the business and has 


feeds 
can 
larger profit. 

The dealer is more likely to appre- 
ciate this kind of customer because 
he knows how hard it has been to 
win his trade. He is also conscious, no 
doubt, of the amount of time he spent 
selling the customer, and he is anxious 
to make his future business pay for 
the sales investment. 

It has been estimated that it costs 
$10 to $30 to win each new customer, 
and it is a well known fact that it 
costs even more, at today’s high labor, 
sales and business costs, to win some 
customers. 


Problems Involved 


What danger does the dealer risk 
when he sells to the second type of 
new customer? There are two prob- 
lems he faces. The first is a letdown 
of interest after the first sale is made 
The second is failing to live up to 
promises which may have been made 
when trying to open up the new ac- 
count. 

Just what does the customer think 
of the dealer after he makes the ini- 
tial purchase? He is thinking some- 
thing like this: “I wonder if he really 
is as anxious to see me make a bigger 
profit as he claims. I wonder if his 
feeds are as good as he claims. I won- 
der if he remembers the promises he 
made. I wonder if he will come around 
to see me to make sure I am handling 
his recommended feeding program 
properly. I wonder . 

In other words, just about all types 
of new customer have this “wait and 
see” attitude. New customers often 
are switched from other dealers be- 
cause, for some reason or another, 
they did not get the attention they 
felt they should have. Or, the feed 
they used was not properly demon- 
strated to them as to its best use. 

There is certainly no basis for any 
dealer thinking that just because the 
new customer has placed an initial 


Chicago Feed Ingredient Co. 
FEED BROKERS 


GEO. BARRETT BILL LE BLANC 
327 S. La Salle : 
Phone Harrison Chicago 4 
7-9791 TWX-CG 176 


that through the 
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PHOSPHATE 


A low-cost, finely divided 
source of phosphorus which 
will readily mix in your for- 
mulas to give a uniformly 
dispersed phosphorus. 
Write for information 
ond prices 





COLUMBIA 
PHOSPHATE CO. 


1007 Washington Ave. 
St. Louis 1, Mo. 





order for feed, he will automatically 
become a satisfied customer and con- 
tinue buying from the dealer. Think- 
ing like this will most certainly lose 
a certain number of customers. 

In selling the new customer, in 
opening the account, the dealer used 
all his persuasive powers and perhaps 
promised a maximum of service. If 
this was done, he must now follow 
through on this sales presentation to 
see that his promises are kept. If 
this is not done, the customer may be 
lost and, what is even worse, the lost 
customer may “talk to neighbors’’ and 
prevent the dealer from getting other 
new customers whom he might have 
secured had he followed through with 
the first customer. 

“Opening an account” is serious 
business. Like a new plant, the new 
account needs plenty of cultivation 
and care during the first few weeks 
and months. After that, rooted in its 
new surroundings, grown sturdy 
through care, it can take care of itself 
without many of the planter’s aids. 
Once the new customer absorbs and 
uses the knowledge which the patient 
feed dealer gives him, he is able to 
carry on by himself with only occa- 
sional checkup visits by the dealer. 
He finally is no longer a new custom- 
er. He is a regular customer who 
takes pride in having learned his 
feeding lessons well and is carrying 
on by himself, calling on the dealer 
only now and then for special help. 

The new customer, as a rule, is a 
wary fellow. He is also sensitive. 
Whether he says so or not, he wants 
plenty of attention, and if he doesn't 
get it, he is peeved. Later, he may 
become pretty independent. But when 
he is testing your product, breaking- 
in in a new field, establishing new 
farmer-dealer relationships, he wants 
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For Satisfied Customers 
and Higher Profit 


Use 


Feed manufacturers know that 
feeds built on Vitadine show bet- 
ter, more economical results. Yet 
it takes only a single bag of Vita- 
dine to fortify a ton of average 
feed in milk values, vitamins and 

y rare Is. Meet to- 
day's competition with Vitadine. 
it means profit for your customers 
and for you. Write for information. 
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attention. And if he doesn’t get it, 


he begins to look around for an even- | 


tual switch. 
Groom the new customer carefully. 


Take care of him now as he wants | 


to be taken care of. Then there will 


be less future expense trying to “win | 


back” customers who have “strayed” 
to what they think are greener pas- 
tures. 
a 
OREGON CO-OP BUILDS 
SILVERTON, ORE.—Silverton Co- 
operative Warehouse at Silverton, 
Ore., is starting construction of new 
bulk storage facilities. Both seeds and 
grain will be handled in bulk when 
the new plant is completed. The new 
facilities will be on the railroad. 


—_ 


MISSOURI ELEVATOR SOLD 

HERMANN, MO.—F. W. Meyer, 
proprietor of the Hermann Mill & Ele- 
vator, has announced sale of the 
firm to W. W. Farner, Kansas City. 
Mr. Meyer had been with the com- 
pany 18 years. 
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LARGEST SELLING 
W-W GRINDER 


@ We have good reasons to be proud of 
Model F 25-M—a great improvement beth 
in strength and construction ever our 
older models, many of which have been 
in operation in packing houses, feed 
plants, etc., for more than 30 years, and 
still in use. 


W-W Model F 25-M is truly a trouble-free, heavy-duty grinder and because of its 
popular size and its wide range of uses is our largest seller, With Model F 26-M 
you can meet any competition in the quality of your ground product, yet reduce 
your costs. Weight 1,180 Ibs.—feed opening 18"x13"—<cylinder 18". 

Write for Complete Literature on the Complete 


W-W GRINDER LINE 
W-W GRINDER CORP. Dept. 311, Wichita, Kans. 

















i 
A highly important component 
in poultry feed mixtures, 
Tecmangam provides 
a completely available and 
readily assimilated source of 


manganese sulfate * 


for all types of poultry. 


* A minimum intake of this trace element is neces- 
sary for proper chick development during the grow- 
ing period and promotes better hatchability of eggs, 
better egg embryos and stronger egg shells during 


the laying season. 


TENNESSEE EASTMAN COMPANY 


Division of Eastman Kodak Company 
KINGSPORT, TENNESSEE 
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Let the Customer 
Know You Are 
Thinking of Him 


@ By Martin Francis 





O doubt you have noticed 
that Americans’ generally 
are a friendly people? In 
almost any city, town or state, it 
is not difficult to strike up a conver- 
sation with almost anyone you meet. 





In other words, Americans — the 
greatest customers in the world— 
are sociable. They like other people, 
and they like being ed. 
In operating your feed store, you 
can capitalize on this tendency by 
giving your customers at least a 
brief greeting when you are too 
busy to talk with them at the mo- 
ment. The wise use of such a greet- 
ing will make new friends for you, 
hold old customers, induce customers 
to wait longer in the line. 
Suppose that you are driving down 
the street and suddenly as you pass 
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a corner, you see Farmer Brown 
standing there. In the flash of an 
instant, both of you recognize each 
other, but there is no time to call 
out a greeting. So perhaps you both 
grin, lift a hand in greeting. The 
next moment your car has passed 
Farmer Brown. But both you and 
he remember each other for an in- 
stant, and in a warm, friendly way. 
You are both pleased that each 
recognized and greeted the other. 
On a Busy Day 

Suppose, too, it is a busy day in 
your store. No matter how fast you 
and your men work, more customers 
keep coming in. Farmer Jones en- 
ters the feed store. There are a 
dozen customers ahead of him. He 
looks a little annoyed and dismayed 
at the prospect of waiting too long. 
You spot him, lift your hand high 
in a friendly greeting, flash a quick 
smile of recognition and go on wait- 
ing on customers who are at the 
counter. 

What does that greeting do to 
Farmer Jones? Well, usually it wil! 





The attractive booklet Needle Magic 

with Cotton Bags is stimulating sales all over the 
country for cotton-bagged products. Widely 
advertised in national, regional, and local 


publications reaching more than 19 million each 


month, this unique sewing booklet features 


all sorts of new tricks with cotton bags. 
The latest fashions, decorating hints, and attractive 
household and gift items — all from cotton 


bags. Manufacturers are using this booklet in 


advertising and merchandising programs 


with telling effect. It’s available to you. 


Free Copy For 
Every One Of 
Your Customers! 


Write for our plan that 
will enable you to put a 
copy of this booklet into 
the hands of every one of 
your customers without 
cost to you. Address Na- 
tienal Cotton Council, Box 
76, Memphis, Tennessee. 


NATIONAL COTTON COUNCIL e MEMPHIS, TENN. 





please him. He has been recognized. 
He knows that you know he is in the 
store, and he is now inclined to wait 
a little longer for service. 

I know one friendly feed dealer 
who honks his horn three times 
whenever he goes by a customer’s 
farm. And when he spots a farmer 
working in a field near the road, 
he honks again, and waves a friendly 
greeting. Farm people know this 
dealer well, and they smile when- 
ever they hear that horn honking 
three times past their homes. They 
know that the feed dealer is think- 
ing of them. 

Uses Postal Cards 

I know another business man who 
has a stack of penny postal cards 
on his desk each day. When he has 
a few minutes spare time, he scrib- 
bles a business or merchandise mes- 
sage on a card and sends it to a 
customer. “Dear Bill,” or “Dear 
John,” the cards are addressed. All 
are in long hand. All have that 
personal touch. And they bring in 
business like honey does flies. Why? 

This business man lets these out- 
of-sight customers know that he is 
thinking of them—and they love it. 
They know it takes thought and time 
to write those cards. They appreciate 
the personal attention, and they 
come in to buy. 

I asked this man how many cards 
he could send out in one day, with- 
out interfering with his other work. 
“About 15,” he said. “That runs to 
75 a week or over 300 a month. I en- 
joy writing those cards. I make use of 
all my idle moments.” 

In a year’s time this man sends 
out about 3,500 cards, all personally 
written. But they constitute one of 
the best forms of advertising this 
merchant has ever tried. It would 
be a big task to write those cards at 
one time, but taken a few at a time 
each day, they represent a small job. 

I know one retailer who is a very 
jovial fellow. When he sights a 
customer in his store whom he knows 
very well, he raises his hands in a 
circle above his head, clasps the 
hands together and shakes them 
vigorously. The effect is stimulating 
and sometimes humorous, but cus- 
tomers always get quite a kick out 
of it. 

It is true that modern living 
makes for a hectic pace in many 
businesses, but always remember 
that the customer is never too 
hurried to be noticed. 
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Year Round Supply— 
Stable Low Cost 


HOMOGENIZED 
CONDENSED FISH 
FIVE PLANTS 
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* , 
chick starter program! 
t 


Pran for greater profits in the year ahead. Good management means 


as much in your business as it does in the production of poultry and live- 


2 My oe L stock. Tie in with the big Master Mix Chick Starter program designed to 


CHICK STARTER 


x a % 
Y with METHIO-VITE-source of Vitamin Bi: step up your sales of Master Mix Chick Starter or ‘Your Own Brand"’ made 
_niacia, choline, all other essential vitomins 





with Master Mix Chick Concentrate. Here's everything you need for a rous- 
ing campaign to tell every feeder in your community the advantages of 
your feeds and the profitable Master Mix program. These sales helps dre 


ready now for all Master Mix dealers: 


1. Powerful Direct Mail Letter to your own prospect list. 

2. FREE Brooder House Chart...To Bring You New Customers. 

3. Attractive, four-color Poster. 

4. Beautiful Store Display Material. 

5. Effective Newspaper Mats. 

6. Scientific Management Manuals. MASTER 


If you are not now a Master Mix Dealer and 
would like to benefit from this sales coopera- 
tion, write us. Your territory may be open. 


DIRECT MAIL LETTER 
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Methods of Increasing the Use of 
Feed Molasses Detailed in Report 


NEW YORK—An economic report | 
on increasing the use of feed molasses, | 
recently published by the New York 
engineering and economic firm, Chem- 
onomics, Inc., is said to be an impor- 
tant scientific appraisal of the feed 
molasses field because the usage of 
feed molasses will determine the fu- 
ture price and supply of molasses, 
fermentation alcohol and other fer- 
mentation products 

The 52-page report, documented 
with tables and illustrated with 20 
charts, is written by Robert S. Aries 
and William Copulsky. The authors 
point out that the producers of mo- 
lasses are concerned with increasing . 
the sale of molasses for feed and out- 
line various steps that can be taken 
to accomplish this 

Among the suggested steps are: A 
reduction in the price of molasses 
for feeding, the development of low 
cost dehydrated molasses, the main- 
tenance of a stable molasses price in 
order to encourage redesign of equip- 
ment to handle the product, and the 
design of low cost molasses mixing 
machinery. Other improvements sug- 
gested were the improvement of pres- 
feed formulations al- 
lowing greater use of molasses, and 
promotion and publicity to encour- 
age demand. As part of this promo- 
tion molasses producers are urged to 
develop practical demonstrations, the 
publishing of material on use of mo- 
lasses in hog, sheep, poultry and 
horse feed, the establishment of an 
efficient distribution system, etc 


ent molasses 


Molasses Demand Appraised 
The contents of the publication in- 
clude an appraisal of the factors 
which tend to increase and decrease 
the demand of molasses for use in 
animal feeds, the relation of cost and 
demand, technological and biological 
limitations, and discussion of the use 
of molasses in feed, grass Slage, price 
differential and a comparison with 
other feeds. 
In view of a declining market 


Cc. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 
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PRODUCTS 


Representatives for Min- 
nesota, North and South 
Dakota, Iowa, and west- 
ern Wisconsin 
Blomfield-Swanson Brokerage 
734 Midland Bank Bldg. 
Minneapolis 1, Minn. 


JALITY GOES IN BEFORE THE NAME GOES ON 


molasses for use in the production of 
fermentation of alcohol, the publica- 
tion points out, new large uses for 
molasses must be found. One of these 
large uses of molasses is in the prep- 
aration of animal feedstuffs and 
silage. While this use has been grow- 
ing greatly of its own accord little 
has been done to hasten the growth 
and expand present markets at a 
greater rate, it is pointed out. 

The report notes that there are va- 
rious factors, controlled and uncon- 
trolled, which influence the demand 
for molasses for feed. By uncontrolled 
factors the authors refer to those 
factors which tend to affect the de- 
mand for molasses but which are out- 
side the power of sellers of molasses 
to control. On the other hand there 
are various controlled factors which 
can more or less be under the power 
of the sellers of molasses. Several 


Bil 


tors might be the overcoming of the 
present technological and biological 
limitations on the use of molasses for 
feed, the authors claim. 

For example, a disadvantage of the 
heavy weight of molasses as packed 
for use by the individual farmer, and 
the tendency of molasses to clog 
present equipment, might be solved 
by development of dehydrated mo- 
lasses which could sell at a price 
below that of corn. Another impor- 
tant factor is the redesign of machin- 
ery to handle molasses, it was pointed 
out. 

Main Outlets Detailed 

The main outlets for industrial mo- 
lasses at the present time are indus- 
trial alcohol plants and in feeds for 
livestock, the report states. Tables 
depicting various influences on the 
utilization of molasses in feed show 
that in prewar years approximately 
one third of molasses output was used 
in the production of livestock feeds 
This decreased to about 20% in war- 
time but after the war the percent- 
age bounced back to 51 in 1949. 


& 
a 


| 
E 
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Molasses can be substituted within 
certain limits for competing carbo- 
hydrate feeds, the report claims. 
Most feed manufacturers consider six 
- one half gallons of molasses as 
equivalent substitute for one 
bushel of corn, it is said. Tables are 
used to compare the average price 
of a bushel of corn with the equivalent 
six and a half gallons of molasses, and 
a price ratio favoring molasses.,é© 
all years from 1935 to 1949 with 
exception of 1943 is claimed. 
the technological difficu! 
limit the addition of mo- 
the report points out 
that large scale equipment is rela- 
tively less flexible than small scale 
equipment, and at the percentage of 
molasses that can be mixed into feed 
because of equipment difficulties, feed 
mixers are less likely to add molasses 
to their feed even when the differen- 
tial in price is considerable, it was 
pointed out. The type of equipment 
mixing that is used appears to be 
the most important factor limiting 
the molasses content of mixed feed, 


On 


Defining 
ties which 
lasses to feed, 
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the report states, but adds that many 
mixers would change their machinery 
or design or install special equipment 
if they were sure the large price dif- 
ference between grains and molasses 
would continue. 

It is pointed out that feed molasses 
is generally used in one of the fol- 
lowing ways: In commercial mixed 
feeds, by large mixers for prepared 
formula feeds, or by small mixers for 
prepared feeds and custom mixes 
Directly on the farm, molasses is 
used for direct feeding and home mix- 
ing or as a preservative for grass si- 
lage. The report shows that from 81 
to 83% of the total molasses used 
in feeds was used in mixed feeds and 
molasses pulp, and from 17 to 19% 
has been used in direct feed and si- 
lage. Statistics gathered from 1943 
to 1946 show a four-year trend toward 
increased use of molasses in direct 
feed and silage. 

The greatest new potential for mo- 
lasses in the feed field is probably in 
the production of silage, it is claimed. 
The use of molasses as a preservative 
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for grain crops other than corn for 
roughage is a sound program for the 
dairy farmer in humid sections, since 
all grain, hay and pasture crops can 
be satisfactorily ensiled with mo- 
lasses. Other chapters in the report 
discuss the form of the molasses, 
farmers and feed manufacturers’ ac- 
ceptance of the product and recom- 
mendations as to the probable sell- 
ing cost of molasses products in or- 
der to reach a larger market. 

The report also contains a bibliog- 
raphy and a list of references cn the 
use of molasses in feed. The report 
is published by Chemonomics, Inc., 
400 Madison Ave., New York 17, N.Y 
Its price is $2. 


ELECTED TO MEMBERSHIP 

CHICAGO—The Chicago Board of 
Trade announced Jan. 30 the election 
to membership in the board of the 
following: Henry Holt, Jr., Thomson 
& McKinnon, Indianapolis, Ind.; Ken- 
neth J. Brown, Investment Securities, 
Muncie, Ind., and Earl J. Carlsen, Jr., 
Harris, Upham & Co., Chicago 
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Patriotic Hoarding 
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BUILD STOCKS OF THE RIGHT “MERCHANDISE” 
By Mark Baker 


S the defense emergency pro- 
A evn: and some civilian mer- 
chandise becomes more scarce, 
some people begin to hoard, and that 
only sends prices up faster and makes 
them crowd their limits. It makes 
other hoarders scurry faster to get 
what they think is their share 

But should you and I as patriotic 
citizens refrain from hoarding, and 
let the other fellow cop supplies of 
what he wants? 

Well, there are good aspects to 
hoarding as well as evil ones. In this 
article I am concerned only with the 
good aspects of hoarding, and I think 
that every alert dealer will work hard 
to encourage this kind of hoarding 
He perhaps will publish advertise- 
ments encouraging farmers to hoard 
the right things. 


© H/F 


How can hoarding be patriotic and 
to the best interests of the nation? 
It certainly is advisable for every 


| feed dealer and farmer to stock up 


to the hilt on the best scientific feed 
information possible, so that he can 
use all of this vast stock of intelli- 


| gence to make poultry and livestock 


produce maximum results at the low- 
est possible costs. Reach out and grab 


| for yourself all such feed knowledge 


| 
| 
| 
| 





| 


that you can get. You cannot hoard 
too much of it, for you never know 
when you may find it profitable to 
drag some of it out of stock and put 
it to use 

The feed dealer also can advertise to 
farmers to stock up on quality feeds 
so that they will always have enough 
on hand to maintain a full feeding 
program to get maximum production 
results. The great production of the 
World War II period was achieved 
through excellent feeding, and we 
want to encourage farmers to do the 
same today, if the nation and the 
world is to have the vast supplies of 
food necessary to met defense re- 
quirements. Encourage farmers to 
stock up. This is the kind of hoarding 
which benefits the nation, for the 
farmer uses up this quality feed 
quickly, transforms it into milk, eggs, 
meat and other food which the na- 
tion needs in abundance 

When the farmer stocks up on qual-7 
ity feed and uses it extensively, he 
produces more at a lower per unit 
cost and gets a satisfactory profit 
Thus he establishes a buying and 
feeding habit pattern which may last 
through many years to his increased 
profit 

Stock Up on the Best 

Also urge the farmer to stock up 
on the best dairy cows, beef cattle, 
the best hogs, the best strains of lay- 
ing hens that he can buy, trade or 
raise so that our precious stocks of 
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quality feeds in this nation will be 
consumed by poultry and livestock of 
the highest type, capable of turning 
the feed 
and meat gains. We need this kind 
of hoarding if the goals of agricul- 
ture in this defense program are to 
be reached. The farmer should hoard 
his good livestock and his good lay- 
ing hens; he should not hoard the 
nonproducers. 


into maximum milk, egg | 


It is also a wise policy to urge the 
farmer to stock up and hoard all the 
labor saving, feed storage and other 
workable ideas that he can, so that 
he always has a fund of valuable ideas 
to draw upon to meet the emergen- 
cies which arise in connection with 
a high agricultural production. These 
ideas make farm operations more effi- 
cient, cut labor costs and earn more 





COTTONSEED MEAL 
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COME TO HEADQUARTERS 
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Memphis, Tennessee 
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On request, we will mail you our frequent market bulletins 


SOYBEAN OIL MEAL 


Teletype: ME-260 








tureke — 
“Sneppy 
Air Finisar 


ftureke-Brey 
Avtometic 
Weigher 
—Cc-100 





profit for the farmer. He can never 
hoard enough of them. 

The farmer also should stock up 
and hoard service and repair knowl- 
edge, so that in times of stress and 
strain he can take better care of his 
machinery and tools. In this way they 
will last longer, operate longer at less 
cost and he will not have to bring 
in expensive service men. Hoarded 
knowledge along mechanical lines is 
often called into action on the modern 
farm. 

Conserve the Soil 


It also will pay to urge the farmer 
to stock up on good soil, to hoard it, 
to use good conservation practices 
which insure the future crop produc- 
ing qualities of the soil. Farmers can- 
not do too much of this type of hoard- 
ing. We do not want them to give 
away any of this rich soil. We want 
them to keep it and use it. This also 
involves the use of quality fertilizer 
to make the soil more productive. 

Insofar as the feed dealer is con- 
cerned, he also should do more hoard- 
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WORLD'S FINEST BATCH MIXER 


There’s brilliance in its performance; a mas- 
tery of feed mixing, operation and power re- 
uirements — that put a new thrill in owner- 
ship and pride in end product. 
There’s magnificent smoothness of operation 
in its speed, trueness and constant economy of 


mixing feeds. 


But beyond all this, there is sturdy construc- 
tion and dependability for which Eureka has 
so long been known, Write for complete specifi- 
cations contained in Catalog F-165-A. 


@ «+ most efficient, dependable and 
durable your money can buy! 


The World’ Largest Line off Gain and Seed Cleaning Machinery 
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So many handicapped children need 
proper medical core and special train- 
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ing if he wishes to cut costs and make 
more profit, and be of greater service 
to his customers and his country. He 
can scan all his trade journals for 
labor cutting ideas, cost reduction 
methods, business building and serv- 
ice ideas, gather them into a scrap 
book, hoard them and have them 
ready to use at an instant’s notice. 
Hoarding of this kind not only bene- 
fits the dealer but his customers as 
well. 

The feed dealer during this de- 
fense emergency also can hoard his 
time. He can eliminate waste time, 
so that he has more time for him- 
self and his business. Such hoarded 
time, when used wisely, will get more 
work done with fewer men. We must 
have individually greater producing 
power in business, in factory and on 
the farm. That’s one sure way of 
getting the big job done. 

The feed dealer who is courageous 
enough to publish a half or full page 
advertisement with the headline, 
“Let’s Hoard!” may shock a lot of 
people for a moment, but when they 
recover enough to read all the copy 
which follows, they will see that 
some kinds of hoarding are beneficial 
to the country’s interest. And that, 
of course, is the only kind of hoarding 
which the alert and patriotic feed 
dealer will advocate. 
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You can make 


better cow feed 
that Costs 110 10ve 


ETTER feed at the same cost? Yes, in- 

deed! Often you can even make bet- 
ter feed for cattle and sheep at lower 
cost. 


You can do this. . . in fact, hundreds 
of feed manufacturers are already doin 
it... with Du Pont “Two-Sixty-Two’ 
Feed Compound. All this is possible be- 
cause every pound of “Two-Sixty-Two” 
properly proportioned and blended in 
a mixed feed provides a cow or sheep 
with 2.62 pounds of protein. By con- 
centrating the protein in fewer pounds, 
you have “room” for more than ingredi- 
ents which not only add feed value but 
at the same time often cut your costs. 


Here’s an example: You can make 
“room” for over 250 extra pounds of 
other valuable ingredients in a ton of 
18% dairy ration by using 45 pounds of 


* “Two-Sixty-Two" is the registered trade mark for a feed 
compound containing 42% nitrogen from synthetic urea. It is 
formulated by Du Pont expressly for use in manufacture of 
mixed feeds for cattle and sheep, to supply up to one-third 
of the protein requirements. Each pound of it provides those 
animals with 2.62 pounds of protein. “Two-Sixty-Two” is sold 
only to feed manufacturers. 


UPON 


REG. U.S. DAT.OFF 
Better Things for Better Living 
... through Chemistry 





“Two-Sixty-Two.” Likewise, in a ton of 
40% beef-cattle supplement, you can 
make “room” for even more pounds of 
extra-high-carbohydrate feeds, minerals 
and the like by using ““Two-Sixty-Two” 
to supply up to one-third of the protein. 


Nutritional research each year shows 
more evidence that “Two-Sixty-Two” 
stimulates better digestion, and improves 
efficiency of the entire ration for rumi- 
nants. This is another plus value to feed 
manufacturers who use this new ingredi- 
ent in making mixed feeds that are better 
in many ways, and often even lower in 
cost. 





PLUS VALUES 











To the Manufacturer 
Who Uses “‘Two-Sixty-Two” 


@ Makes feed formulating much more flex- 
ible. 

@ Enables you to use more high-carbohy- 
drate ingredients. 
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Provides “room” for added values in your 


feed 


Gives you a new approach to better ou- § 
trition. ; 


Provides your salesman the leverage of 
new sales points for your feeds 


And “Two-Sixty-Two” is stable and uni- 
form, free-flowing, easy to mix; saves storage 
space and handling costs; and is always 
available. 


“Facts for Feed Menufecturers” — 
Directions and suggestions for 
formulating feeds with “Two- 
Sixty-Two.” Shows advantages 
offered the manufacturer and the 
economies possible. (Ask for 
A-637 


''The Story of 'Two-Sixty-Twe' Feed 

Compound"—This 18-page illus- 

trated booklet describes how Du 
Pont makes this new feedstuff, 

and how catile and sheep use it 

to make proteinintheir stomachs. 
Ask for A-7901 


Address requests to Du Pont, Polychemicals 


Department, Wilmington 98, Delaware. 
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Hold Down Delivery Expenses 


Keep Accurate Records 


VERY item of expense must be 
EK watched closely in these days 
of high costs and high taxes. 
The feed dealer must try to hold 
down his operating costs. Because 
many delivery trucks are used in the 
feed business, 
high and should provide an opportu- 
nity to effect substantial economies 
From our field studies, we can report 
that many feed dealers do not cost 
their truck expenses properly 
The main reason for this laxity is 
the incorrect idea that the accurate 


delivery expense runs | 


of Your Truck Costs 


By Arthur Roberts 


recording of truck expenses on finan- | 


| cial accounts is enough to present an 


| 


adequate picture of delivery expense. 
This is true where the business oper- 
ates only one delivery truck. Where 
more than one truck is operated, the 
financial records reveal only the com- 
posite outlay for all trucks. These 
recordings do not show the exact 


| outlay per’ truck nor how wisely the 


money was spent 

The financial accounts how 
much was paid for gasoline, insur- 
ance, licenses and other truck ex- 


show 


penses, but they do not show the 
operating cost per mile, the compara- 
tive cost per truck, the costs of one 
make of truck against the costs of 
another make. 

A dealer needs these figures to de- 
termine whether he is getting maxi- 
mum efficiency for the money he 
spends on his rolling stock. The way 
to get this information is to keep 
special truck costing records 

Not Difficult 

Cost accounting is not hard to ap- 
ply to trucks. The basic formula is 
simple. Special truck costing forms 
should be prepared similar to the ac- 
companying form. The small dealer 
can have them typed; the large deal- 
er can have them printed. Each 
truck should be costed separately so 
that comparative figures can be ana- 
lyzed and corrective action taken 
where needed. The reader can adjust 
the illustrated form to suit his re- 
quirements, retaining the fundamen- 
Supporting records listing the 

expenses should identify the 


tals 


truck 





"I built my business on 


QUALITY-NOT PRICE," 


says Texas feed dealer 
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Rudolph Mueller of Beeville, Texas, developed this profitable 
business on the motto: “Quality feeds build repeat sales!” 


“Ful-O-Pep keeps customers satisfied” 


e learned the 
nandise- 
developed on 


or 
quality 


eding 


ack again his net profits. 


N 1941, hard-working Rudolph Mueller owned a 
small grocery store. Since his total sales were 
small, Rudolph looked for a new enterprise to boost 


Little did he realize when he obtained the Ful-O-Pep 
Dealership for Bee County he would soon develop a 


$112,000 annual feed business. 


For that first carload 


of Ful-O-Pep looked like a mountain of feed to him. 


cont inued 


He even wondered if he’d ever sell that much. 
But today a partner handles the grocery trade while 
Rudolph does what he likes best to do... 


sell feed. 


And like Ful-O-Pep, his new building is recognized 


oble 


as the symbol of feed quality in the community. 


And like Rudolph Mueller, you, too, may build a 
big feed business with the Ful-O-Pep Dealership. 


THE QUAKER OATS COMPANY 


..: maker of dependable feeds for over 60 years 


truck to be charged. To simplify the 
paperwork, give each truck a number 

Truck costs are of two different 
kinds: fixed and variable. The former 
includes depreciation, garage rent, in- 
surance, supervision, etc.; the latter 
includes gasoline, oil, repairs, etc., 
which vary from period to period. In 
most cases, the recordings are direct 
charges to the trucks, and there is no 
need for allocation as when pro-rat- 
ing the overhead to the grinding de- 
partment and to re-sale goods. How- 
ever, if three trucks are kept in a 
garage, the garage expense is divided 
by three and one third charged to 
each truck. If the trucks differ in 
size, the allocation should be made 
accordingly. A heavy-duty truck, ob- 
viously, would be charged with more 
garage space than a light pick-up 
job 

If a dealer rents the space in a 
public garage and is billed for each 
truck separately, he can make a di- 
rect charge without allocation. Super- 
vision in a dealer’s own garage is 
usually charged on a pro-rata basis 
and if certain trucks require more 
supervisory attention, the costs 
should be apportioned accordingly 

Remember that cost accounting is 
not an exact science like mathe- 
matics; nor is any form of account- 
ing, for that matter. One sometimes 
must make arbitrary estimates. But 
if these estimates are based on ex- 
perience figures, they will be fairly 
accurate. Cost accounts do not bal- 
ance to the penny like financial ac- 
counts. 


Comparative Information 
You can determine exactly how 
much your payroll is for a period, but 
you can't accurate when cost- 
ing operations in the grinding de- 
partment or on delivery trucks. Yet, 
this is no excuse for laxity in cost- 
ing because you can come near 
enough to get a good perspective of 
current costs and how they compare 
with last month's or last year's costs 
That is the important thing the 
comparative information that costing 
brings to your attention 

Cost accounts will show 
your costs are going up or down or 
moving along on an even keel. The 
direction in which a business is mov- 
ing and why it is heading that way 
is the information the dealer needs 
to enable him to operate profitably 

In some fields, they the trip 
route, load, call or ton as the cost- 
ing unit, but in this field the operat- 
ing cost per mile should give a good 
idea of operating efficiency. If a truck 


be so 


whether 


use 





CONSULTANTS 


TO THE 


FEED INDUSTRY 
C. W. SIEVERT and ASSOCIATES 
1336 


Room 
221 WN. LaSalle St. Chicago 1, 11 














POULTRY 
HEALTH 


ME Ocean's ver™ 


YOU GAIN 
new friends for your Feeds 
when using these tested A & D 
sources of quality: 
1. DEVOLD VITAMIN A & D 
FEEDING OILS 
2. DEVOLKOD VITAMIN OILS 


(Coed Liver Ol) with added 
Vitamins A & D) 


8. DEVOLKOD COD LIVER 
OIL U.S.P. 


Non-destearinated 
4. DEVOLD VITAMIN A OILS 


5. DEVOLD DRY D. 
1,500 and 3,000 L.C.D./gm 
Please send your inquiries to 

145-P Varick Street 

New York 13, N. Y. 


eil¢ 
PEDER DEVOLD OIL COMPANY 





(Face of card) 


TRUCK COSTING FORM 


Mileage { Gas Tires 


Apr 
May 
June 


July 


Totals 


(Back of card) 


Garage 


Insurance Depreciation rent 


printed or 
» sult. If 


This form can be 
truck. Adjust the co 
carbon or printed 
(m depreciatio r r 
annual cost e dealer wishes to know 
addition to cost per mile he should 
required columns 


operates 1,000 miles and truck costs 
are $100 during the period, the cost 
per mile is 10¢. Knowing the 
per mile, the dealer is able to gauge 
the efficiency of each piece of roll- 
ing stock, and in addition, he has 
the basis for computing the cost per 
route, trip, call or ton if he wants 
this information. Some dealers want 
to know what it costs them to make 


cost 


deliveries per route and per call in | 


order to get comparative figures 


Supervision 
expense 


typed singly 


ment and insurance 


rrange to get this information by 


.. Date of trade-in 


Trade-in value.. 
Minor | Hoursof | Time out for 
repairs | operation breakdowns 


repairs 


Cost per 


Misc ! 
TOTAL mile 


expense 


Interest on | 
investment 


: card dr looseleaf sheet, one form for each 


looseleaf sheets are used, they can be typed in 


the heads written in by hand or printed 
the monthly charge is 1/12 the 
the cost per ton, call, or any other unit in 
adding the 


If the delivery expenses on one 
route are much higher than on an- 
other, it may indicate that the deal- 
er had better re-route his entire de- 
livery system or get more customers 
or larger unit-value orders on the 
high cost routes. 

To minimize delivery expense, the 
dealer needs better delivery cost 

| figures than his financial accounts 
will give him, so he should cost 
| each truck he operates. What he 
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Hf You'ne Up" 


YOU KNOW THE FEED COST SAVINGS 


AND OTHER GRAIN SORGHUMS 
Write, Wine or Call Us for 2uotes 


WE CAN ALSO SERVE YOU PROMPTLY ON 


Pouling Wheat 


CALL VICTOR 4384 


KANSAS GRAIN COMPANY 


BOARD OF TRADE BUILDING 


06, 


\S 
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MAKE WITH 


LO 


Corm 








| weight . 





KANSAS CITY 6, MISSOURI 
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pre-sold 


FOR POULTRY 


No dealer has ever had a moment's worry 
about selling Pilot Brand Oyster Shell. For 
thirty years it has been constantly adver- 
tised in the leading Farm and Poultry papers 
and over the Radio in a clean, truthful 

way, without exaggeration. 


The product in the bag with the big blue 
pilot wheel on it is always pure and highly 
profitable to the user just as it is always 
profitable to the dealer. 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. St. Lowis, Mo. 








Why Soe Many Products are Handled by 
EXACT WEIGHT... 


| Thousands of products go across EX- 


ACT WEIGHT Scales today. Why? 

The facts are that every scale we build 

fits the operation as to type of product 

planned production line layout 

; weight capacity of the product 

handled . . . tolerance, over and under- 

. speed of operation, wheth- 

er the work is done by hand, semi-auto- 

matic or fully automatic weighing 

working conditions under which the 

product is handled. All of this has given 

us countless experiences with many, 

many products. The result has been that 

old users buy this sound equipment 

again and again new users are add- 

ed daily. Both have found that EXACT 

WEIGHT Scales 

generally do their 

particulat task faster, 

with less waste and 

at less cost than any 

other like equipment. 

Write us about your 

handling problem. 


EXACT WEIGHT Scale 
Model No. 1038. Rugged con- 
struction, strong sack-rest, 
dust cover for weights, dust 
protected dashpot. Equipped 
with carrying handles 

Capacity to 53 pounds. 


“Sales and Service from Coast to Coast” 


EXACT WEIGHT SCALES 
‘deedtrial Inecition 


THE EXACT WEIGHT SCALE COMPANY 
COLUMBUS 8, OHIO 


908 W. Fifth Avenue 
2920 Bicor St. W., TORONTO 18, CANADA 
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does after he gets the cost figures 
is a matter of judgement, and that 
will differ with circumstances 
The interest on money invested 
in a trugk should be included in 
truck costs to give proper compara- 
tive perspective. If a truck costs 
$3,000 and another truck, $2,000, 
the recording of interest on invest- 
ment plus depreciation expense will 
give some idea of what price trucks 
to buy in the future in order to get 
most economical results. Of course, 
if an all-out war should come, it 
may be difficult to get rolling stock. 





Nevertheless, accurate truck cost- 
ing is always profitable because it 
will indicate when it is time to service 
or repair or overhaul the delivery 
units. 

Using the form shown, the dealer can 
get a comprehensive and condensed 
record of the cost of operating each 
truck. And should he want the cost 
per mile, ton delivered, call or route, 
he can compute it readily. Do not 
include the driver’s wages in truck 
costs. Some dealers do this, but it 
distorts the figures. 

The speedometer reading for the 





1122 Fleur Exchange 


CONSUMERS SOYBEAN MILLS, Inc. 
Jobbers and Producers 


SOYBEAN OIL MEAL 


MINNEAPOLIS, MINN. 


Phone: BR 6781 


first month should be taken at the 
beginning of that month. Then an- 
other reading should be taken at the 
beginning of the next month. The 
difference between the two readings 
should be entered in the column 
provided for the mileage. Divide 
this mileage into the total truck 
cost to get the operating cost per 
mile for a month. 

Operators who own many trucks 
and fleet owners sometimes check 
their truck costs by means of load 
unit, which is the hundredweight or 
tonnage carried divided into truck 
cost. Some use the unit mile to gauge 
truck efficiency. This is the mileage 
multiplied by the units carried, with 
the results divided into the cost of 
operating the truck. If the dealer 
decides to determine the cost per call, 
he must record the calls made per 
truck on the costing form and 
divide this figure into the total oper- 
ating expense for the period. 

If properly recorded, cost figures 
reveal a great deal of information. 


truck is high, it may pay to buy a 
replacement or do a major over- 
haul job. If the gas and oil expenses 
are high, the truck may need a car- 
bon job or ignition adjustment. If 
the truck cost per call is high, the 
dealer should study all his routes 
with a view to applying the neces- 
sary correctives. If the delivery cost 
per unit sale is high, the dealer 
should promote sales to raise the 
return on the average order deliv- 
ered. 

It is the common experience of 
business counsellors that manage- 
ment is seldom interested in trying 
to effect savings on items where ex- 
penses are relatively low. For ex- 
ample, efficiency men have found that 
they cannot get management very 
enthusiastic about cutting office ex- 
pense. Usually this outlay is not 
high in ratio to sales, and business 
executives therefore cannot envision 
savings big enough to make it worth 
their time trying to economize. Of 
course, great oaks from little acorns 
grow; so it is wise to watch all ex- 











If the maintenance expense of a 





penses, the little ones as well as the 
big ones. But with human nature 
being what it is, executives, when 
they are cost-conscious, pay more at- 
tention to the big expenses than to 
the little ones because they realize 
that the bigger outlays usually har- 
bor the bigger loss-leaks. \ 

The dealer should take advantage 
of every opportunity to economize. 
If he does let the little savings slip 
through his fingers, he should make 
up for this business malpractice by 
“riding herd” on the expenses which 
run into substantial sums during the 
year. One such outlay is delivery 
expense. We have costed truck oper- 
ation where about 40% of the sales 
were unprofitable just because their 
unit value was not high enough to 
cover excessive delivery costs. You 
may have a similar condition in your 
organization, so use the accompany- 
ing truck costing form shown or a 
similar layout to keep your delivery 
expense down to a minimum. 
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With the protected Purina Franchise, 
you get the backing of one of the 
oldest commercial research farms in 
America 





WE GRIND AND MIX FEED 
ACCORDING TO YOUR OWN 
+ FORMULA 
Write for full particulars today! 


MANEY BROTHERS MEAA%? 


MINMEAPOLIS 4. MINN Member Minneapolis Grain Exchange 


Two kinds of research help Purina Dealers make 
money. First, laboratory research in which every 
kind of ingredient is tested . . . and where every 
ingredient must win approval . . . before it goes 
into the famous Checkerboard Bag. Second, new 
formulations are fed, as farmers would feed them, 
on the 738-acre Purina Research Farm, illus- 
trated above. Every formulation that goes into 
the Checkerboard Bag must first prove its value 
in these feeding tests. Such research is the Purina 
Dealer’s assurance that his merchandise will 
deliver top results . . . that it will make satisfied 
customers. That is how research helps Purina 
Dealers make money! 


COWS GIVE MORE MILK 
and stay in profitable pro- 
duction more years when 
given proper care and feed- 
ing. Purina Research Farm 
has proved these facts. 


EVERY KIND OF INGRE- 
DIENT must be thoroughly 
tested and approved in the 
Purina Research Laboratory 
before it can be used in 
Purina Chows. 





PRODUCTS 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 
1202 American Bldg. 
SEATTLE 4, WASH. 

510 Lewis Bldg. 
PORTLAND 4, ORE. 


Be Bek AL 


TEN POUNDS OF FEED 


produces 3% pounds of 
chicken in 11 weeks in the 
Purina Broiler Chow research 
unit. This unit produces 
8,000 broilers a year. 


In addition to research, Purina Dealers make 
money because they have the backing and assist- 
ance of more than a half century of merchandising 
experience. They get such direct assistance as 
store planning, hiring and training personnel, 
inventory control, money management and a 
credit plan designed never to lose a customer. 


NEARLY 20,000 HOGS 
have been marketed by the 
farm. Raised the Purina Way, 
these hogs weighed from 215 
to 225 pounds when 180 
days of age. 











Buy and Sell 
through 
WANT ADS 


FEEDSTUFFS 


If you are in one of the few territories where the 
protected Purina Franchise is available . . . if you 
are interested in joining the organization that sells 
more poultry and livestock feed than any other 
in the world . . . write for complete information. 


RALSTON PURINA COMPANY, Dept. C 
835 South Eighth Street + St. Louis 2, Missouri 
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THE PURINA FRANCHISE IN YOUR COMMUNITY— 


KEY TO A PROSPEROUS, 





=| PRODUCTIVE CAREER... 


}} SERVING RURAL AMERICA 




















Livestock Nutrition 


(Continued from page 24) 


short cuts by which good rations 
may be formulated without a great 
deal of mathematical manipulation. 
These shortcuts are made possible 
by the enormous amount of chemical 
work that has been done on the 
amino acid distributions in most of 
the commonly used feed ingredients 
and by the nutrition chemist who has 
furnished us with some reasonably 
accurate figures on the amino acid 
requirements of animals 

Using published data, we can cal- 
culate, for example, the extent to 
which the corn proteins—in a ration 
containing 50% corn—would meet 
the needs of a growing chick (the 
requirements for swine may not be 
too different) for each 
essential amino acids. Such a cal- 
culation shows that the corn proteins 
in such a ration would satisfy only 
10% of the lysine needs and about 
18% of the tryptophane needs of the 
chick. Corn is also low in other es- 
sential amino acids. 

Now, let us formulate a series of 
rations, each containing 50% corn, 
and sufficient amounts of various 
high protein supplements to bring the 
total protein concentration up to 
20%, a reasonable figure for chick 
rations. First, let us use meat 
scraps. This ration of 50% corn and 
sufficient meat scraps to furnish 
a total of 20% protein would supply 
only 80% of the chick’s needs for 
tryptophane and about 85% of the 
methionine and cystine needs. 

Tryptophane is thus the limiting 
amino acid in this ration and, rough- 
ly speaking, it may be said that the 
usefulness of the total protein, re- 





gardless of the fact that other amino: 


acids may be present in excessive 
amounts, is measured by the extent to 
which the one limiting amino acid 
satisfies the needs of the animal. In 


this case, we might imagine that the | 
total protein of this ration is used | 


but to 80%. 


A second ration may be formulated 
fish | 


in the same way, except that 
mea! is used instead of meat scraps 
Calculations now show no deficiency 
in the ration so far as amino acids 
are concerned. This isn’t anything 
new for practical experience has 
taught us the exceptionally high 
supplementing value of good fish 
meal when added to a cereal ration 


Blood Meal 
In another ration, we might use 
blood meal as the high protein con- 
centrate. Now our calculations show 
that about 85% of the isoleucine, 


tion DOG FOODS 


The Perfection Balanced Diet 


VITAMINS — rige-tested for more than 38 

MINERALS years. Dealer Franchise 
proteins available in some localities 
Fats Write Bex 22 
PERFECTION FOODS CO. Battle Creek, Mich. 


Perfe 





of several | 


89% of the arginine, and 91% of 
cystine and methionine requirements 
are met. But, in this case, it is not 
these slight deficiencies that are the 
most significant. The important 
discovery here is the fact that the 
ration containing blood meal has 
large excesses of lysine and of thre- 
onine. 

The names of these amino acids 
may not mean much in themselves 
but it so happens that many other- 
wise good rations are. deficient in 
these two particular amino acids. 
The practical value of this inform- 
ation, then, is that a fairly small 
percentage of blood meal in most 
rations will enhance considerably 
the efficiency with which the protein 
of the ration is used. 

Similar calculations, involving 
many other protein concentrates of 
animal origin, bring out one impor- 
tant fact, namely, that the proteins 
of animal origin are usually lacking 
in cystine and methionine. Since the 
cereal proteins are also low in these 
two amino acids, a mixture of ce- 
real proteins and animal proteins will 
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POULTRY LITTER 


The Ce? DEAT MOSS 


Pre-war German quality 


Bales Available in 5 Popular Sizes 


BRUCO stands for — 
e QUALITY thet is unsurpassed 
@ PRICES that permit « dealer profit 
¢ PROMPT SHIPMENT anywhere in U.S. A. 


Particulars 


BRUCO LITTER is also 
available in other 

and Canadian Peat 
Write or Wire for 


ee ee 
BRUCO PEAT MOSS CORPORATION 


11 WEST 42nd STREET, NEW YORK 18, N. Y. 














Rode Feed Service 
522 Grain Exchange Building 
Milwaukee 2, Wis. 
BROKERS 
All Feed Ingredients 
PHONE ~- WIRE - TELETYPE 
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~, 
DRIED CORN DISTILLERS GRAINS WITH SOLUBLES — 


a 
a 


What makes feed 
customers re-order? 


[T.. answer, in a word, is results. Results in terms of fast 
growing, profitable, poultry and livestock. 


That’s why it helps to mix Produlac and Nadrisol. 
economical ingredients are rich in protein. 
important potencies of the Vitamin B-G complex, plus 
other essential nutritional factors. 
replace more costly feed ingredients. They mix easily and, 
being virtually starch-free, they help to balance the higher 
starch content of corn. 


Start mixing Nadrisol and Produlac in your feeds. 
results will keep your customers coming back for more. 


PRODUCTS OF 
NATIONAL DISTILLERS 


PRODUCTS CORPORATION 
GRAIN PRODUCTS DIVISION 


MIX 


* WADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


a 


These 
They contain 


You can use them to 
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broilers 


bassetts 


all benefit MORE from 


rations enriched with 


Brewers dried yeast 


Poultry, Livestock and Specialty Feeds 
give extra performance and extra 
profits when they contain adequate 
levels of Brewers Dried Yeast. In 
addition to a natural combination of 
B VITAMINS, HIGH QUALITY 
PROTEIN AND IMPORTANT 
MINERALS it imparts certain 
unidentified PLUS factors which 
increase feed utilization and pro- 

vide nutrition insurance. Brewers 
Dried Yeast in your formulas means 
greater feed efficiency, good feathering 
or fur coat and resistance to infection. 
Convenient to use, it assures 

uniform distribution of 

nutrients, is suitable for 

pelleting and granular 

feeds. Available in quan- 

tity at attractive prices. 


Write for 
FREE booklet 
and formulas. 


BREWERS YEAST COUNCIL, INC. 
314 N. Broadway « St. Louis 2, Mo. 








FISH MEAL 


Fish Solubles Mixtures 
Soybean Oil Meal 
Concentrates 
Vitamin A & D Feeding Oils 
Mill Feed 


For Quotations and Deliveries write 


WILBUR-ELLIS COMPANY 


334 California St., San Francisco 4 


CHICAGO 3 NEW YORK 6 LOS ANGELES 15 
Bankers Building 19 Rector Street 1206 S. Maple Ave. 


BUFFALO 3 SEATTLE 4 
955-957 Ellicott Square Bldg. Central Building 








probably be deficient in these essen- 
tial amino acids. 


Summary 

We may summarize our informa- 
tion to this point as follows: (1) The 
cereal proteins are deficient in three 
or four essential amino acids. (2) The 
proteins.of animal origin are gener- 
ally deficient in cystine and methio- 
nine—two of the same amino acids 
lacking in the _ cereal proteins, 
thus making a mixture of cereal pro- 
teins and proteins of animal origin 
still lacking in these essential amino 
acids. 

(3) Fish meal contains an excellent 
assortment of amino acids and does 
an excellent job of correcting the 
deficiencies of the cereal proteins. 
Fish meal, unfortunately, is often im- 
possible to obtain and, when avail- 
able, high in price. (4) Blood meal, 
though costly, is good insurance, con- 
taining excesses of certain amino 
acids that are likely to be lacking in 
many rations. 

Now let us take a look at the oil 
seed proteins. Again formulating our 
rations with 50% corn and suffi- 
cient protein concentrate to make a 
20% total protein ration, we might 
take a look at linseed oil meal. There 
is only one deficiency in this mixture 
but 
lysine needs of the chick would be 
satisfied. Remembering that lysine 
is the limiting amino acid of corn, 
the mixture of corn and linseed oil 
meal proteins would not be good. 

Peanut oil meal, when added to 
corn, would be no better than lin- 
seed oil meal for again the limiting 
amino acid is lysine and to the same 
extent as in the linseed oil meal ration. 
Further, the peanut oil meal ration 
would also be deficient in trypto- 
phane, another amino acid which 
corn lacks. 

Cottonseed oil meal, alone, is about 
like linseed oil meal in that the chief 
and only deficiency is lysine, but this 
is severe. 

Finally, a ration of corn and soy- 
bean oil meal shows only one very 
slight deficiency and that is cystine 
and methionine. The lysine require- 
ments are found to be satisfied. The 
proteins of soybean oilmeal seem to do 
a better job of supplementing the am- 
ino acid deficiencies of corn proteins 
than either linseed oil meal or cotton- 
seed or peanut oil meal. Soybean oil 
meal then occupies the top position 
among the oil meal proteins, just as 
good fish meal outranks most animal 
proteins in supplementing corn or 
other cereal proteins. 


Corn-Soybean Oil Meal 

Our calculations on the 20% corn- 
soybean oil meal ration indicated 
that, with one exception of minor im- 
portance, the amino acid needs of 
growing chicks—and probably other 
animals — are entirely satisfied by 
such a mixture. What, then is wrong 
with an all corn-soybean oil meal ra- 
tion? The answer is that there is 
nothing wrong with such a ration so 
far as the protein is concerned. 

From the point of view of the av- 


it is severe. Only 60% of the | 


erage feeder, this statement is true. 
In such a protein mixture, there are 
some excesses and the proportions of 
the various amino acids, one to an- 
other, may not be of the best for the 
high efficiency type of rations now 
being used for special purposes. 

For most practical purposes, the 
quality of the mixed proteins, that is, 
the presence and distribution of es- 
sential amino acids, in a corn-soy- 
bean oil meal ration is excellent. 
However, there is more to a bal- 
anced ration than its protein and 
perhaps no other ration requires 
more careful supplementation with 
minerals and vitamins than the corn- 
soybean oil meal ration. Many experi- 
ments have shown that when a corn- 
soybean oil meal ration is adequate- 
ly fortified with respect to all min- 
eral elements and the vitamins, ex- 
cellent growth in -avine and poultry 
is possible. 

So far we have seen a corn-animal 
protein concentrate ration is likely to 
be deficient in cystine and methionine 
and, sometimes, tryptophane; and 
that a corn-oil meal ration is likely 
to be deficient in lysine and some- 
times tryptophane. There is yet an- 
other kind of protein and concentrate 
and usually one of the cheapest. This 
is pasture; young rapidly growing 
pasture. 

It is too often oVerlooked that, on 
the dry basis, 5 in. rye may contain 
as much as 36% protein; alfalfa pas- 
ture, 27% protein; and bluegrass, 
26% protein, just to name a few. For 
purposes of comparison, it may be 
recalled that dry milk contains but 
27% protein, and linseed oil meal, 
about 32%. In every sense of the 
term, pastures may be considered as 
a protein concentrate. And the quali- 
ty of the proteins in pasture is ex- 
cellent. 

Let us compare meat scraps, cot- 





DOUGLAS CHEMICAL & SUPPLY CO. 
625 E. 16th Ave., N. Kansas City 16, Mo. 


BOB WHITE & CO. 


OFFERS QUICK, CONFIDENTIAL 
BROKERAGE SERVICE TO 
FEED INGREDIENT BUYERS 


Call or Wire Us Today 


Webster 9-7730 
TWX 1151 








2001 Board of Trade 
Chicago 4, Ill. 


For a Good Source of Phosphate 
UsE 
LONFOSCO COLLOIDAL 
PHOSPHATE 
LONCALA PHOSPHATE CO. 
HIGH SPRINGS, FLORIDA 
Distributed by 


BOB WHITE & CO. 


2001 Beard of Trade Bldg. 
CHICAGO 4, ILL. 




















OATMEAL and CUT WHEAT 


KIPP-KELLY 
Rotary Granulator 


GRANULAR UNIFORM CUT ASSURED 


World's standard machine for cutting wheat, kilned or 
undried hulled oats, hulled barley, rice, rye, etc., (not corn) 
for cereal and poultry foods. Rugged design, low in up- 
keep cost, capacity 300 to 500 pounds per unit per hour. 
Six unit machines producing 1,800 to 2,400 Ibs per hour. 


Inquire of your Mill Furnisher or write 
hIPP 


WINNIPEG, MANITOBA, CANADA 


MADE ON 


WITHOUT WASTE 


Supplied in 1, 2, 4, 6 Unit Sizes. 


Y LIMITED 
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UNIDENTIFIED GROWTH FACTOR 
IN FISH SOLUBLES REPORTED 
VITAL IN POULTRY FEEDING 


Research by Animal Husbandry departments of 
leading universities proves that there is an un- 
known growth factor in fish solubles that is highly 
beneficial in poultry feeding. In addition, fish prod- 
ucts were reported to be a better source of Vitamin 
B,,. than meat scrap, with little or no B,. found in 


cereals and their by-products, vegetable protein 


supplements, brewers’ yeast, distillers’ solubles and 


alfalfa meal. 


Van Camp Laboratories were the original producers 
of Condensed Fish Solubles, as manufactured under 
the Lassen process . . . also, the original producers 
of these West Coast Solubles fortified with Fish 
Glandular Hydrolysate. SEA PEP Brand gives a 
guaranteed amount of B,, . . . B-complex Vitamins 
and amino acids from fish proteins. When you use 
SEA PEP Brand, you are using Fortified Fish Sol- 
ubles of guaranteed potency. Write for information 
and Feeding Test Bulletin today! 


VAN CAMP LABORATORIES 


Division of Van Comp Sea Food Company, Inc. 


* Terminal Island, Colifornia 


* Proceedings of 3rd Annual California Animal Industry 
Conference, Sacramento, November 15-16, 1950 


SEA PEP 
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tonseed oil meal and alfalfa leaf meal, 
the latter being a satisfactory illus- 
tration of pasture crops. If each of 
these were relied upon to supply all 
of the protein to a growing chick in 
a 20% protein ration, meat scraps 
would supply but 73% of the chick’s 
methionine plus cystine requirements 


and 70% of its needs for tryptophane; 
cottonseed oil meal would furnish but 
70% of the lysine needs; while alfal- 
fa leaf meal would furnish 105% of 
the methionine plus cystine needs, 
111% of the lysine required, and 220% 
of the tryptophane requirements. 
This is the reason why all classes 





Get the details on — 


@ Inquire today about the Exclusive Dealer Franchise spear- 
headed with the new Glidden “ABC—and X” formulas. 
Backed by a complete, hard-hitting “ABC” advertising, sales 
and merchandising campaign that pre-sells this famous line! 


Write J. C. Rankin, General M 


ger, for compl 


details. 





THE 


FEED Mill 


GLIDDEN COMPANY 


of livestock do so well on 
alone and why animals on 
can get along so well with a 
reduction in protein concentrates. 

a protein supplement to a cereal 
grain ration, pasture is equal to fish 
meal. 


Do Not Supplement 

The conclusions that can now be 
made are that the cereal proteins do 
not supplement each other signifi- 
cantly; that proteins of animal origin 
will usually correct most of the 
amino acid deficiencies of a cereal 
ration with the exception of the sul- 
fur-bearing amino acids, cystine and 
methionine, and of tryptophane; that 
the oil seed proteins will usually cor- 
rect most of the deficiencies of the 
cereal proteins with the exception of 
lysine and, occasionally, cystine and 
methionine and tryptophane; and 
that young pastures, or even good al- 
falfa leaf meal, are remarkable in 
their ability to supplement the de- 
ficiencies of the cereal proteins. 


pas 
pas 








oittait... 


There are two good reasons why this MANAMAR dealer is a happy, smiling man. First...he 
sells high potency enriched feeds that produce profits both for his customers and himself. 
Secondly ...he sells with confidence because he knows that his enriched feeds are backed by 


ee — 


} 


| 
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MANAMAR DEALER! 


MANAMaR’s world-famous formula service and laboratory research that keep him out in front 
in the field of animal and poultry nutrition. The potent “sea power” factors in MANAMAR 
— rich, natural sources of Vitamin B-12 and other growth factors still unidentified, all 


the other known B-complex factors, trace minerals, and essential amino acids from fish 
protein — add up to satisfied repeat customers. An outstanding product aided by an effec- 


tive national merchandising program makes his MANAMAR dealership a profitable one. 


Investigate the opportunities of a MANAMAR dealership in your territory today! 


PHILIP R. PARK, INC. 


manufacturers of 


BERTH 42, 
141 


WEST JACKSON BOULEVARD 


OUTER HARBOR @® SAN PEDRO, 
@ CHICAGO 4, 


“Sea Power” supplements 


CALIFORNIA 
ILLINOIS 





Because of their bulk, however, the 
amounts of pastures and hay meals 
included in the rations of rapidly 
growing swine and chicks, should be 
restricted somewhat. Thus we can 
readily understand the wisdom of the 
usual recommendation that rations 
should contain, besides the basic ce- 
reals, some animal protein, some oil 
seed protein and some leaf meal, un- 
less pasture is available. 

I should like to emphasize that it 
is unnecessary to remember the names 
of the amino acids, about which I 
have spoken; it is only necessary to 
remember that under certain condi- 
tions certain essential amino acids 
are likely to be lacking and by the 
judicious selection of the proper high 
protein concentrates, these deficien- 
cies may be erased. 

Also, while I have used the chick 
in my illustrations, the conclusions 
from the chick work are applicable 
for all practical purposes to swine 
feeding. Ruminants, cattle and sheep, 
are much less sensitive to protein 
quality. In fact, the quality of pro- 
teins is of little concern in these 
species except for very high produc- 
ing cows in which much the same 
consideration of protein quality 
should be given as for poultry and 
swine. 

In conclusion it should be empha- 
sized that a ration, that will enable 
an animal to grow and produce at 
maximum rates and one that is ef- 
ficiently used by the animal, must be 
properly balanced with respect to 
ALL food nutrients needed by the 
animal. The proper amounts of the 
best assortment of the amino acids 
in a ration may be nearly worthless 
unless the ration is equally well bal- 
anced with respect to the minerals, 
vitamins, and other nutrients essen- 
tial to the utilization of the food pro- 
teins and to the welfare of the ani- 
mal fed. 





| | FEED BRANDS 


The following trade-marks have 
been published in the Official Gazette 
of the United States Patent Office 
preliminary to registration. Manufac- 
turers and distributors who fee] that 
they would be damaged by the regis- 
tration of any of these marks are 
permitted by law to file a formal no- 
tice of opposition, within 30 days 
after official publication of the marks. 
Official publication dates are included 
below. 


SKIPPY—Dalias B. Lewis, doing business 
as Skippy Pet Food Co., Los Angeles, Cal.; 
dog and cat food. Use claimed since May 
30, 1931. Published Jan. 23, 1951. 











FORSTER HAMMER MILL 


FORSTER MANUFACTURING CO. 
Machines for Modern Milling 
1411 8. McLean, Wichita, Kansas 
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Displays on Wheels 


They’re Handy and They Make 
More Variations Possible 


By Martin Francis 


HEN the feed dealer plans 
Wiiviass which will effective- 

ly sell more merchandise and 
which can be moved or cleaned or 
shifted to another part of the store 
without too much trouble, he will do 
well to consider displays on wheels. 


large display islands on heavy casters. 
They can then be moved quite easily. 
In fact, if you use heavy, sturdy cas- 
ters, you will find that these displays, 
even when weighty, will move with- 
out any difficulty. 

You may not wish, for obvious rea- 


tures that can be moved. But there 
are certain advantages for using some 
display fixtures of this type. You can 
have the fixtures made locally, with 
casters inserted by the builder. 

One advantage of a few such dis- 
plays is that you can avoid having the 
same size display at the same spot 
for too long a period. When you move 
some center area islands and other 
fixtures about now and then, it gives 
mobility to the floor plan and con- 
fronts the customer with more dis- 
plays over a longer period of time. 
Thus you can probably bring in more 
sales. 

If a dealer wishes to change a dis- 


You can mount some small and | sons, to put all your displays on fix- play area where the fixtures are not 


made on casters, it means that the 











entire display usually has to be taken 





A COMPLETE LINE OF 


illtop Farm FORMULA FEEDS FOR 
TTT dT TRAM LIVESTOCK and POULTRY 


down piece by piece, moved and then 
reassembled. The labor cost.of such 
an operation may run from $5 to $10 
or more per unit. Also, the resulting 
confusion of merchandise on the floor 
and on counters during the moving 








Minneapolis 1, Minn 








Chicago Ridge, Ill 


might entail lost business of consid- 





YES, it’s being done every day. Many leading feed 
manufacturers find they get more complete vita- 
min fortification of the feeds they manufacture 
for less than the cost of adding separately just 
the more common vitamins. But what a differ- 
ence in results! Up to thirty or more ingredients 
in Ultra-Lifed feeds make them rich in all known 
essential vitamins, growth factors and promotants, 
and other nutrients. You can’t help but build 
tonnage with feeds of such high quality. 


MEET RISING LABOR COSTS 


Ultra-Life products are time-saving and easy to 
use. No bothersome premixes, no waste by inex- 
perienced employees. No worry over what vitamin 
products can be premixed with, and still retain 
their potency. What if your key men are drafted? 
Even new employees can use Ultra-Life without 
waste and make better feeds. 


RIGHT COMBINATIONS 


The various ingredients in Ultra-Life are each 
there for a specific purpose. Furthermore, they are 
present in quantities and balance which is exper- 
imentally determined to give outstanding results. 
Even if you, a feed manufacturer, could assemble 
all the ingredients in Ultra-Life separately, it 
would still be necessary to determine which of 
many thousands of combinations is most effective. 


OTHER SAVINGS 
Ultra-Life cuts inventory costs, cuts shrinkage, 


saves on freight (because it is mot a so-called 
“protein concentrate, one bag of Ultra-Life makes 


Ultra-Life Laboratories, Inc. 


Main Office and Plant East St. Louis, Illinois 


erable more than the labor costs. 





me 


many, many bags of finished feed). Service work 
costs less because we train your employees at no 
cost to you; advertising costs less because we 
furnish tailor-made advertising material without 
charge; ingredients often cost less because our 
formula department helps you take advantage 
of ingredient price fluctuations in your own par- 
ticular territory. Yes, you can really cut costs 
with Ultra-Life. 


With Ultra-Life, it’s not the end 
of the story when they get your ne 
on the order book. No siree! Ultra-Life i 


interested in more than your order. The big 


job is yet to be done, that of getting new 
customers and taking care of your old ones. 
Ultra-Life offers you many new business 
helps plus service work from 
stem to stern, so you don't have 
to take your hat off to anybody. 
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With a display on casters, all that 
is needed is a push or two, and the 
job is done. It can easily be seen that 
such a fixture can pay for itself in 
more ways than one. 

I have seen come low, 3-by-4-ft. 
platform displays which are wheeled 
around to various parts of the store. 
This size display will even look good 
at the end of a wrapping counter and 
can form a fine auxiliary display dur- 
ing special sales. Or it can stand near 
the door, or in many other places, 
without giving that “crowded” look. 

I have also seen center 5-by-10-ft. 
display islands on casters. They could 
be moved to lengthwise or crosswise 
positions in the center store area. If 
the fixtures are built of relatively 
light but strong wood and enough 
heavy casters are put on, the dis- 
plays can be moved readily 

The feed dealer who wishes to show 
a cross section of a typical modern 
henhouse or milkhouse can do so very 
effectively with a display on wheels. 
If your window area does not have 
high window floors, but is level with 
the general floor, this means that you 
can push such a cross section display 
into the window area, too. It can also 
be used at the walls of your store, or 
at the center, or at the rear for suit- 
able displays, depending upon the sea- 
son. 

Build Models First 

Before the dealer decides to build 
displays on wheels, it is wise to build 
some small scale models of all dis- 
play fixtures he wants in the store 
and then put them in the available 
floor space, also to scale. He can then 
decide which displays he will put on 
casters and where certain size dis- 
plays can be moved very easily. If he 
has a certain size movable display 
unit, it will be wise to have three or 
four other locations to which it can 
be moved readily. Likewise, the pos- 
sibility of interchanging some units is 
desirable 

Last spring I saw a garden tool 
display in a farm supply store which 


SCROGGINS GRAIN CO. 


Dealers in 
WHOLE and GROUND GRAINS 
and SCREENINGS 


MINNEAPOLIS, MINNESOTA 


.nit’s Economy wise to 
JERSEEize:. 


with JERSEE VITAL-MIN 
eeee 


Builders of Vitaminized and M 
omen ansaiell ta 2008. HTAL w\ 
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MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


118 8, 6th St., Minneapolis 2, Minn. 














was mounted on strong casters. The 
display was built of planks, was 3 ft. 
jwide and 7 ft. high. A surprisingly 


large amount of steel goods was hung | 


jon this rack, and yet it moved easily 
jon the well oiled casters. The owner 


jof the store told me that he sold | 
jabout 40% more garden tools, because | 


ithis 8-ft.-long unit could be moved to 
several locations during the garden 
jseason. 

In another store I saw a clever bulk 
seed display unit which is relatively 
easy to make. The display was round, 
with a diameter of 3 ft. It consisted 


of a metal pipe through the center | 


and sheet metal pockets for the stor- 
ing of bulk seeds. Each of the three 


levels had 12 pockets, making 36 


in all. 


The unusual feature of the display, | 


in addition to its circular character, 
was the fact that each display level 


could be turned easily, without the | 


lower two display levels turning. Thus 
the clerk could stand in one spot and 


turn the display to the seed pocket | 


he wanted. Customers could do the 
same thing when looking for seeds, 
and I saw many of them turning the 
display levels just to see how the 
thing worked 

A plumber had supplied this store 
owner with the pipe and the turning 
joints which permitted such an ar- 
rangement. This seed display was 
placed up close to the door where 
it got the attention of most of the 
incoming and outgoing traffic, and 
customers could be served in a small 
space without creating a traffic jam 

This seed display, too, was on 
wheels. Thus, when the seed selling 
season was over, one man could push 


it easily back to the rear of the store | 


where it was stored until the follow- 
ing year 


The problem of labor in feed mills | 


and store is going to become more 
acute and costly. Every dealer will 
want to utilize his available labor 


force as wisely as possible. Displays 
on wheels, depending upon store size | 
and requirements, will help some to | 
lessen the labor cost, and they will | 


contribute toward increased sales as 
well 
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MILLFEED 


Cash & Futures 


DreveR ComMISsSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone B. A. 5462 Phone L. D. 170 


KELP 


Now Available the 
Year Around from 


PACIFIC COAST 
“A Tonic from the Sea”’ 


Dehydrated Free Flowing Pacific 
Coast KELP. Now available. 
Packed in 100-Ib. paper bags. 











Write, wire or phone for com- 
plete analysis and prices. 


Fishel Products Co. 
Kingsburg, Calif. « Hope, ind. 











STALEY FIRM NAMES 
JOHN F. HOFMEISTER 

DECATUR, ILL.—Appointment of 
John F. Hofmeister, Clinton, Ill, to 
the position of sales promotion assist- 
ant in the feed sales department of 
the A. E. Staley Manufacturing Co., 
corn and soybean processor, has been 
announced by H. T. Morris, feed sales 
manager. 

A graduate of the University of 
Chicago, Mr. Hofmeister was former- 
ly an account executive with the 
Kane Advertising Agency, Blooming- 
ton, IL, and a salesman with the 
R. H. Donnelley Corp., Chicago 


Total Mobilization 


GENEVA, N.Y.—Charles Standish 
closed his feed store after three em- 
ployees were drafted and the man- 
ager was classified 1-A. Mr. Standish 
explained: “I haven't the heart to 
start all over again with inexperi- 
enced help.” 
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Here are three feed 
products designed to fit 
your formula needs . . . to 
help your manufactured 
feed give top performance— 





FEED GRADE 
METHIONINE 


Chadron Milling Co Chadroa, Neb 


Ask IBBERSON 


Regardless of size, the same IBBERSON “know-how” goes into 
the building of Feed Mills, Elevators and Seed Plants. 


Write us in confidence about your problems. 


bk. IBBERSON COMPANY) 





RIBOFLAVIN 
SUPPLEMENT #1 


U.S.1. Riboflavin Supplement #4 — Designed for use in 
your poultry and livestock feeds. Guaranteed to contain not 
less than 4 grams of riboflavin per pound along with sub- 
stantial amounts of other members of the vitamin B 
complex. This potency simplifies your formula calculations 
and saves on inventory accounting in your office and plant. 


U.S.1. Riboflavin Supplement #1 — For those feed manu- 
facturers desiring a more concentrated source of riboflavin. 
1 ounce contains 1 gram of riboflavin. Economical and 
convenient. 


U.S.1. Feed Grade Methionine—97% grade pL-Methionine 
for use in feed rations containing a high percentage of 
vegetable proteins. 

FREE BOOKLET — Feed manufacturers may obtain free copies of the new 
revised edition of “Proteins and Amino Acids in Animal Nutrition,” by 
writing Dept. FS on their company letterhead. Presents latest informe- 
tion on amino acids and their role in animal nutrition. 
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ELTON 


STACKERS AND CONVEYORS 


ELTON Equipment has 
proven itself in just about 
every type of business 
where bags and boxes are 
handled. It is the lead- 
ing line for grain, feed 
and seed plants. 


©-16, 16-FT. 
CHAIN TYPE 
UNIT B-x4, 14-FT. BELT TYPE UNIT 
These conveyors will cut your handling and 
storing costs, and are available in lengths of 
12, 14, 16, 20, 23, 26, 30 feet. All lengths 
portable, or may be used for stationary in- 
stallations. Special equipment made to order. 


CHANTLAND MFG. CO. 
BADGER, IOWA 


Write for complete information. 
No obligation. 
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When 
you need... 


MOLASSES 


telegraph, telephone or write 
our nearest office for prices. 





The 
PACIFIC MOLASSES 


COMPANY, LTD. 


NEW YORK SAN FRANCISCO 
120 Weill St. (Zone 5) 215 Market St. (Zone 5) 
NEW ORLEANS 
309 Delta Building (Zone 12) 











pr _ wen line of 


YY UhImann Grain Co. Kansas City, Mo. 
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Officials May Seek 
Approval of Grain 
Gift to India 


WASHINGTON -— Congress may 
soon be asked to approve a gift of 
2 million tons of grains to India, 
it was indicated recently. 

The total of 2 million tons asked 
by India probably would be evenly 
divided between grain sorghums and 
wheat. 

Despite India’s opposition to U.S. 
demands that Red China be named 
an aggressor, President Truman is 
expected to ask Congress for approv- 
al of a gift of grain to India. Oppo- 
sition to the plan has been expressed 
by some congressmen, but the ad- 
ministration apparently feels that 
humanitarian and other considera- 
tions will result in approval. 


Meanwhile, it was reported that 


the Indian import quota under the 
International Wheat Agreement had 
been raised by 500,000 tons. A pre- 
vious transfer of Economic Coopera- 
tion Administration funds was ex- 
pected to provide for this wheat. 

There is doubt that 2 million 
bushels could be moved in the period 
named by Indian officials. They have 
said that the supplies must be afloat 
by June 30. 

US. officials, however, say this re- 
quest is unrealistic and that the 
shipments could be spread over the 
balance of the calendar year rather 
than telescoped into the next five 
months. 

The critical period of food short- 
age in India is expected to come be- 
tween now and the end of June, 
when the rice crop will be harvested. 
Assurance now of delivery of US. 
grains would permit India to use its 
present reserves. 

Officials of the State Department 
have said that there is no doubt 
that India is in urgent need of the 
requested food grains in order to 
avert a serious famine. 

Meanwhile, C. D. Howe, Canadian 
trade minister, said last week that 
negotiations are under way on wheth- 
er India can take quantities of grades 
No. 5, 6 and feed wheat. This is the 
only wheat now available for sale 
from Canada in large quantities, and 
discussions, he said, have been opened 
between the Canadian Wheat Board 
and the Indian government. 


DU PONT EXPANDS ANIMAL 
NUTRITION DEPARTMENT 


WILMINGTON, DEL.—E. I. du 
Pont de Nemours & Co., Inc., Wil- 
mington, Del., has announced plans 
to expand its research facilities in 
the field of animal medicine and nu- 
trition. Four modern buildings are to 
be erected on a farm near Newark, 
Del., for this purpose. Preliminary 
work has been started, and the build- 
ings are expected to be completed 
within a year. 

Du Pont’s Grasselli Chemicals De- 
partment first entered the field of 
research in animal medicine and nu- 
trition in 1945. The new research fa- 
cilities have been named “The Stine 
Laboratory” in honor of Dr. Charles 
M. A. Stine, a director of the Du Pont 
company, who directed the research 
activities of the Chemical Department 
from 1924 to 1930. 

The four principal buildings will be 
of brick construction and single story 
structures. One will be a_ service 
building, and three will be devoted to 
research on nutrition, biology and ani- 
man diseases. Costs for this expan- 
sion, including equipment, are esti- 
mated at about $2,700,000. 

The work of the Stine Laboratory 
will be directed toward the applica- 
tion of new synthetic chemicals to 
the control of bacterial and virus dis- 
eases, as well as the many parasites 
and insects which affect the health 
of animals. 











FROM YOUR NEICHEOR 
ACROSS THE BURGER 


The World’s Finest 
Sphagnum Peat Moss 


In the low-lying delta of 
the Fraser River, North 
America possesses large 
reserves of the very finest 
Sphagnum Peat Moss 
found anywhere. The 
sun-drying process re- 
tains the natural vitality 
of the peat—hence its 
good texture and high 
absorbency factor, hold- 
ing up to 18 times its 
weight in moisture. 
Wherever peat moss is 
used—and compared—the 
name “Sun-Dried Cana- 
dian” stands highest. 


PEAT MOSS 


Canadian Peat Producers Assn. 


m4 ¥. Bik., ¥. . B.C., Cxneda 








Contains five high analysis, 
phosphates—"“se soluble they melt 
your tongue!” Eight vital trace min- 
erals! With your own salt and lime- 
every mineral 


stone, su 
in balance. 
mit Hor booklet on “ 
write 
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Feed Men Help Poultry Raisers 
Reach 200-Ege Production Goal 





“Every good poultryman has the 
know-how to achieve the 200-eggs- 
per-bird goal,” says Donald Dorland, 
manager of To-Lani Breeding Farm, 
Stone Mountain, Georgia. ‘He must 
purchase chicks from good breeding 
stock, practice good management, 
follow a rigid sanitary program, and 
feed a well-balanced diet 

“The poultryman needs a scien- 
tifically balanced feeding program,” 
adds Mr. Dorland. “He should use 
a good feed that includes all the 
essential ingredients.”’ 


Source of Essential Vitamin D 


Vitamin D for poultry, and it is 
Vitamin D,. This fact was dis ov 
ered by Du Pont scientists and led 
to development of Du Pont’s Vita 
min D,-“‘Delsterol,’’the original" D’”’- 
Activated Animal Sterol 

Many feed manufacturers preftr 
“Delsterol” because it is exception 
ally stable and always uniform in 





Scientific Feeding Highly Essential 
to Get Top Egg Production per Bird 


There is only one effective source of 


DONALD BD. DORLAND, Georgio poultry breeder 
qvalified birds for 8.0.P. rating with 62% producing 
over 200 eggs 

Vitamin D value. “Delsterol”’ is an 
economical, dry ingredient which 
mixes easily and will not congeal in 
cold weather. And the birds can al 
ways assimilate it easily 
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Spectacular Increase 
in Egg Production 
Seen Since 1940 


In nine years the national average egg 
production per bird has gone up from 
134 to over 160, according to U. S. 
Department of Agriculture figures. 
Leading poultry authorities, hatchery- 
men and producers attribute this in- 
crease to three things: better breeding, 
better feeding and good management. 


Better Feeding Is Vital 


The value of scientific feeding in this 
sustained upward trend can be stressed 
by every poultry-feed manufacturer or 
dealer. The increased use of scienti- 


fically fortified mixed feeds during this | 
period has helped insure the health | 


and high productivity of the nation’s 
poultry flocks. Commercial feeds have 
demonstrated their value in every 
segment of the poultry industry, in 
breeding flocks and laying flocks as 
well as in meat production 
Throughout this period, the pre- 
dominant source of essential Vitamin D 
has been '‘D’’-Activated Animal 
Sterol. This was originated and de- 
veloped by Du Pont. For feeds that 


back up your reputation as a provider | 


of quality products, be sure you use 
Du Pont “Delsterol,” the original 
“D”-Activated Animal Sterol. 


Right Source of 

Vitamin D is an 
Important Aid to 
Poultry Producers 


The increased efficiency of poultry 
feeds has greatly improved egg pro- 
duction, as the chart below shows. 


| The rat 


| after 





Mark Already Reached by Poultrymen 
of Vermont with 201 Eggs per Bird 


The best feed and the best breeding stock that money can buy are 
being used by poultrymen the nation over to raise egg production 
per bird higher than ever before. Vermont poultrymen have raised 


their production to a yearly average of 201 eggs per bird 


Today, 


greater efficiency is being achieved with scientifically balanced 
feeds, improved stock and sound management practices. 





Laying Rate More 
Than Doubles in 
Two-week Period 

of lay of a 50-hen test flock 


rose from 23°, to 54°) in two weeks 
“D”"-Activated Animal Sterol 


| was added to their regular grain ration, 
| according to a recent Experiment 
Station report 


Experiments ran over a 46-week 
period, with four groups of 50 Rhode 
Island pulle.s in indoor pens. Each 
group received the same whole corn 
and oats mash mixture with and with- 


| out “D”’-Activated Animal Sterol and 


calcium supplements 

Production of the pullets receiving 
the basal ration without Vitamin D 
broke sever ly in late December. With 
addition of Vitamin D to the ration 
in February, the rate of lay rose sharply 
in the following two weeks. In addi- 


| tion, shell strength of eggs came up 


Since 1940, eggs produced per ton of | 


feed have increased sharply 

During this period also, the amount 
of scientifically balanced poultry feeds 
has increased in its proportion of total 
poultry feeds consumed. This in turn 
has helped to improve the health and 
productivity of the laying hens. 

During this period of improvement 
in poultry feeding, ““Delsterol’’ ““D”’- 
Activated Animal Sterol has been the 
predominant source of Vitamin D 
For the best assurance to poultry pro- 


| ducers that their flocks get unexcelled 


protection against Vitamin D defi- 
ciency, fortify all your feeds with 
Du Pont “Delsterol” ““D’’-Activated 
Animal Sterol. 














*VRBHHODAHwMSHeT ae 











from 71°, breakage on test to only 
15°, breakage on test. Weight of eggs 
increased more than 5 oz. per dozen 

The Vitamin D used in the tests 
was “Delsterol” ‘““D’’-Activated Ani- 
mal Sterol made by Du Pont 





Original Source 
of Vitamin Ds; 


| The original development by Du Pont 


of “D”-Activated Animal Sterol as a 
major source of Vitamin D for poultry 
has been followed by constant im- 
provement in manufacturing tech- 
niques. These improvements have in- 


| creased production efficiency and have 


enabled Du Pont to provide important 
savings to feed manufacturers. 

At the same time, the exceptional 
stability of ‘Delsterol”’ gives the prod- 
uct distinct advantages for use by 
feed manufacturers. It is ideal for use 
in all types of mixing equipment, does 
not deteriorate, mixes thoroughly and 
easily and does not impart unpleas- 
ant odors to meat or eggs 





For Full Information on ‘‘Deisterol,’’ 
the original “D"’-Actwated Animal 
Sterol, write to E. I..du Pont de Ne- 
mours & Co. (Inc.), Organic Chemicals 
Dept., Wilmington 98, Delaware. 





| ing a well-balanced ration 


| dry 


Goal Within Reach of All 
“Any poultry raiser who is falling 
short of 200 eggs per bird should check 
these three factors — breeding, feeding 
and management,” 
man, nationally known breeder of 
White Leghorns and former professor 
of poultry husbandry at Michigan 
State College. 


says FE. C. Fore 


| €. C. PORBMAN of Lowell, Mich. colls for well_bolonced 


leading breeder 


poultry rations. He is one of notron 
of White Leghorns 


“Sound breeding is the basis of good 
flock performance,” he Em 
phasis should next be placed on feed 
on good 


says 


sanitation and common sense manage 
ment. By following such a program 

says Mr. Foreman, ‘every poultryman 
can enable his birds to reach 
duction goal of 200 eggs a year 


i pro 





“Delsterol” is Scientific 
Source of Vitamin D 


As feed manufacturers know, Vita 
min D is an important ingredient of 
the scientifically formulated poultry 


| feeds which make increased egg pr: 


duction possible. The best guarantee 
you can give poultry raisers that their 
flocks are assured unexcelled prote« 
tion against Vitamin D deficiency is 
to fortify feeds with “Delsterol”’ ""D 
Activated Animal Sterol 

Du Pont “Delsterol 


is the econom 


| ical yet truly scientific source of Vita 


min D . exceptionally stable 
consistently uniform ip potency 

ingredient it mixes easily 
supplies Vitamin D in a form readily 
assimilated by the birds 


Asa 


and 





DELSTEROL’ VITAMIN D,; 


Irradiated 7-dehydrocholestrol 
“D”-ACTIVATED ANIMAL STEROL 
ORIGINATED BY DU PONT 


REG. U.S. PAT. OFF 


BETTER THINGS FOR BETTER LIVING 
+++ THROUGH CHEMISTRY 
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LIME CREST 


Laboratory Controlled 


TRACE MINERAL PRE-MIXES 


an economical and effective 
means of adding trace minerals 
to formula feeds. 


* iron 
\ y| x lodine 


\ y) * Copper 


CONCENTRATE: 





Standard and Custom-Blended Formulas 


Chemical and spectrographic analyses, made by the 
Lime Crest Research Laboratory, control the quality 
of all Lime Crest trace mineral pre-mixes. Uniform 
distribution of the trace minerals in the pre-mixes o, 
is assured by the Lime Crest Blending Process i 
Lime Crest trace mineral pre-mixes are supplied 
in standard formulas or will be made according 
2 to specifications. 


I LIMESTONE PRODUCTS . 


CORPORATION OF AMERICA 
BOX #7, NEWTON, NEW JERSEY 


: \ 





Text of Price Order on Corn, 
Soybean and Cottonseed Oils 


TITLE 82A—NATIONAI DEFENSE 


APPENDIX 


Chapter Ill 
Office of Price Stabilization 
Economic Stabilization Agency 


(CPR 6) 


Ceiling Price Regulation 
Fats and Oils 


Pursuant to the Defense Production Act 
of 1950 (Pub. Law 774, 8ist Cong.), Execu 
tive Order 10161 (15 F.R. 6105), and Eco- 
nomic Stabilization Agency General Order 
No. 2 (16 F.R. 738), this Ceiling Price 
Regulation 6 is hereby issued 
Section 

1 What this regulation does 

2 Applicability. effective date, prohibi 
tions and exemptions 

Ceiling prices for sellers of cotton 
seed oil 

4 Ceiling prices for sellers of crude soy 
bean oil 

5 Ceiling price for sellers of 

6. Evasion 

7. Enforcement 

8. Records 

9. Petitions for amendment 

10. Definitions. 

Authority: Secs 1 to 10 issued under 
Sec. 704, Pub. Law 774, Sist Cong. Inter- 
pret or apply Title IV, Pub. Law 774, 8ist 
Cong. E.O. 10161, Sept. 9, 1950, 15 F.R. 6106. 

Sec. 1. What this regulation does. The 
purpose of this regulation is to establish 
specific ceiling prices for certain fats and 
oils. These ceiling prices supersede those 
established for such fats and oils by the 
General Ceiling Price Regulation. The reg 
ulation also allows written contracts for 
the sale of any fats and oils legally entered 
into prior to the effective date of this 
regulation to be carried out at the con 
tract price 

Sec. 2. Applicability, effective date, pro- 
hibitions and exemptions— 

(a) Applicability. The provisions of this 
regulation are applicable to the U.S., its 
Territories and Possessions and the District 
of Columbia 

(b) Effective date This regulation is ef 
fective immediately 

(c) Prohibitions After the date of this 
regulation you shall not sell, and you shall 


corn oil 


not buy in the regular course of business 
or trade, at & rice exceeding the ceiling 
price 1 by this regulation any 
fats or o which a ceiling price or a 
method computing ai ce ng price is 
set forth in this regulation 
Exemptions. I! you legally entered 
written contract for the sale of fats 
ve date f this 
f gher 
than the 
out at 


| tonseed oil 





Sec. 3. Ceiling prices for sellers of cot- 
Your ceiling price for sale of 
cottonseed oil shall be as follows 
(a) Crude cottonseed oil. In tank cars 
in cents per pound, ag follows 
F.o.b. mill 
Arizona (except Graham County) 23% 
Illinois North Carolina; South 
Carolina Tennessee Crittenden 
and Mississippi Counties, Ark 
New Madrid and Scott Counties 
Mo.; Morgan County, Alabama 
Alabama (except Morgan County) 
Arkansas (except Crittenden and 
Mississippi Counties); Florida; 
Georgia Louisiana Mississippi; 
Missouri (except New Madrid and 
Scott Counties); Graham County, 
Arizona 23% 
Oklahoma Paso County, Texas 
23% 
tl Paso County) 23% 
Delivered 
San Francisco and Los Angeles, 
Cal 24% 
(1) These crude cottonseed oil cefling 
prices shall be adjusted on a 9% settle 
ment basis as provided in Rule 142 of the 
1950-51 rules of th National Cottonseed 
Products Association, In¢ 
(2) Where (i) crude cottonseed oil is 
sold and delivered to a buyer to whom it 
may be shipped for no more than a switch 
ing charge, and (ii) where prior to Jan. 1 
1961, it was customary for such oil to take 
a premium when sold by a seller in that 
locality to a buyer located within that 
locality’s switching limits, the ceiling prices 
shall be the prices set forth above, plus 
premium that ustomarily prevailed in 
on such sales prior to Jan. 1 


(b) Refined cottonseed oil. In cents per 
pound, dé rec as « ws (See accom 


ther delivery points 
abo or below 
shall apply to all 


other types of bulk 
1 ary differentials for 
other types of bulk yntainers shall continue 
to preva 
3) Differential for other grades 
grade above 
grades 


sucl. premium 

all contain 

ribing the 

stics of particular 
locumentary idence that 
nar charged the premi 





NFZ-MIX 


(NITROFURAZONE) 


By Comparative Test 


- 
With NFZ-MIX in your mashes, 
you can sell Coccidiosis (cecal 
and intestinal) prevention and 
control at low cost. Growers will 
appreciate this and in addition 
will welcome the added growth 
factors apparent in NFZ-MIX 
mashes—and the fewer culls 
found in flocks treated with these 
mashes. 


NFZ-MIX offers you the oppor- 
tunity to win new customers, 
make old customers happy and 
to increase your profits. For com- 
plete data on tests made and 
NFZ-MIX results, write Dr. Hess 
& Clark, Inc., today. 


h 
as demonstratey these advantage 
$: 


1, Greater 


i 
Osses due duction 


t 


A PRODUCT DEVELOPED BY 
DR. HESS & CLARK, INC. 


ASHLAND ° OHIO 





MILWAUKEE FEED & GRAIN CO. 
FEED MERCHANTS 
WE SPECIALIZE IN 


BREWERS GRAINS and MALT SPROUTS 


Phone Broadway 2-6289 Teletype MI-167 
741 N. Milwaukee St. Milwaukee 2, Wis. 





THE MARION FINISHER 














Will pulverize lumpy materials; saves you many 


hours; and gives you a better PRODUCT. 


Many plants are using two or more MARION 
FINISHERS in their production line. 


Write for literature and prices 


MIXERS — SACK CLEANERS — 
SACK BALERS 


RAPIDS MACHINERY COMPANY 


Box 88, MARION, IOWA 
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nsed ing Prices this regulation you must preserve and in this regulation means all of the 

Cotto ON Cell keep Nable for examination by the Di- crude, and refined fats and oils, their 
of Price Stabilization for a period products and derivatives and greases, except 
years, accurate records of each “essential oils.” mineral oils, butter, cocoa 

. These records include butter and poultry fat 

(a) The date of the sale; | (ce) The term “refined fats and oils” as 
(b>) The name of the purchaser used in thie regulation means those fates 
(c) The price paid or received; and olle which have been cleaned de 
(ad) The grade, quality and amount sold | edorized or purified by settling, straining, 
f . titions for amendment. If you filtering, distilling, treating with chemicals, 
and which at the 
process do not 
other than is 


summer 
orized oi! 


wish to have this regulation amended, you or by any other means 
may file a petition for amendment in ac- | conclusion of the refining 
ee elt - cordance with the Provisions of Price Pro contain any added substance 
P * cedural Regulation 1, 16 F.R. 9056 necessary a5 a preservative 
Sec. 10. Definitions. NOTE: The record keeping and reporting 
(a) Terms used in this regulation shall requirements of this regulation have been 
unless defined herein, or unless the context approved by the Bureau of the Budget In 
requires a different meaning, have the accordance with the Federal Reports Act 
same meaning as when used in the General of 1942 
Celling Price Regulation 
(>) The term fats and oils” as 


deodorized and 


unbleached 
summer oil 
white bleached 
summer oil 

or margarine ol! 
hydrogenated 
undeodorized of) 
hydrogenated 


deodorized oll 


Refined 
Cooking or 
deodorized 
Salad or win 
terized oll 
Hydrogenated 
High titre 
High titre 


MICHAEL V INSALLE 
used Director of Price Stabilization 





bo be 00 be tO bo & 
ek se ee ee) 


Kensas City 
Los Angeles 
Louisville, Ky 
Memphis, Tenn 


New Orleans, La 25.9 ; ; 27 5 27.7 7.95 : 4 j 6 . 
~ Se Bge S.. eae eee -r . - Seen a Made in America’s Most 


Philadelphia, Pa 26 2 S 4 : 28.6 4 
San Franci : & 2 + é - ; ‘ - ‘ : : p U Modern Concentrate Plant 
st. Le at 8 27.8 28.2 29.87 ay= and Backed by 65 Years 


Feed-Making Experience 


below these prices for asic grades shall 
ontinue to apply 

Sec. 6. Evasion. You shall not evade or 
ircumvent the provisions of this regula 
tion by direct or indirect methods in con 
nection with the purchase, sale, delivery 
or transfer of fats or oils, or by way of ase ee oncen ra es 


is eguilatior 
Cottonseed oil futures contracts. h premium, commission, service, transporta 


tonsee > tion or other charge r by tying-agree 
n trade understanding, or otherwise 


wate enderetending, or otherwise. Write for New, Profitable Local Mixing Plan 


of this regulation, you-+are sub 4 
to the criminal penalties, civil enforce ie PAY-U LABORATORIES, INC. 
t 


suaeeuseennund 


4 Ceiling prices for sellers of crude ment actions, and suits for damages pro 
soybean oil. Your ing price for sale f vided for by the Defense Production Act QUINCY mMLINOIS 
soybean all be as llow of 1950 
(a) Crude soybean oil tar Sec. 8 Records. If you sell fats or oils 
. of for which ceiling prices are established by SERB SSS SSSR 





nts per pour 


frieght to 


lestinatior 


premium 
locality to 
locality’s swit 
shall be 
the premiur 
in that lo 
Jan. 1, 1951 
(b) Crude soybean oil futures. The ceil 
e r rude bee oll futures 
acts traded o : York Produce 
txchange and the Cl i of Trade 
shall be 20.50¢ It 
(fc) Refined soybean oil 


price f 


for an adjustment 
for such premium quality oll 
This application shall contain all pertinent 


information describing the quality harac 
teristica of the particular grade of ol! and 
locumentary evidence that you have cus 
tomaril harged the premium ter March » e 


may not charge ] premium 

ut the written appr al f the 

f Price Stabill r til March 
you may charge your ustomary . : : , : 
he a ly : ye Pig raisers know that when litters reach this stage Mrs. Sow’s responsi- 

in section 3 (b) of this regulation | it; : : . . 

a. i dies actae te ollie a bility ends and theirs increases. They also know that the faster pigs can 
be fattened into market hogs the more profit they are going to make. 


oll. Your ceiling price for sale of corn oll 


shall be as follows | 
(a) Crude corn oil. In tank car n cents a th : A 7 : 
rw Because of this, more and more feed dealers are using Seagram Solubles 


per pound, as follows 


F.o.b. midwestern milis 71h . ° 
SOLUBLES in their feeds to supply the necessary B-Complex vitamins and other 





(b) Refined corn oil. In 
cents per pounds, as follows . . ° . . 
Ce vital growth promoting factors lacking in ordinary feeds. 


Jorn salad oil, basis f.o.t 


m1 e | @ 30%, Protein 


Differentials for 


. ther types of b In th isfi 
col yp Ditferentials for other types of | © 6%, Minerals the long run this means more satisfied customers and bigger profits, 
other types of bulk containers shall con ©5%, Fat because the farmer will feed the feed that gives best results! 
tinue t pre il ats 

(2) Differentials for other grades. The ° V os P 
customary differentials for grade a e or @ Proved-value W rite for free copy of Feed Supplemtents and Proved 

growth factors 
@ B-complex vitamins 
@ 85%, T.D.N. 


PRODUCTS & 


Formulas 


Better your business 


by bettering your feed- 


JOSEPH E. SEAGRAM & SONS, INC. 
Southern Idaho by Grain Products Division * Box 240, Louisville 1, Ky. 


WARNER ARTHUR \ RATION 


SNe Scagram 3%’ SOLUBLES 


Distributed in Utah and 


: 23 
P. 0. Box 267 OGDEN, UTAH 
LITY GOES IN BEFORE THE NAME GOES ON 











$2——-FEEDSTUFFS, Feb. 17, 1951 





Feed Bag Price 





(Continued from page 16) 


when the prices are high? That's one 


way to get more profit from a bag of 


feed. 
Here’s some copy for a second sign, 








NEW-DIFFERENT... ) 


Order From Your Wholesaler. If he 
cannot supply you, wire or write 
lnc. 
BOX 232 Madison |, Wisconsin 








showing farmers how to get more 
profit from a bag of feed: 

“One out of every three eggs 
dropped below Grade A quality by the 
time farmers in 13 Midwestern states 
sold their eggs to country stores and 
other first receivers.” 

Feed, as everyone will agree, will 
help a hen produce so many eggs— 
all fresh when laid. But quality feed 
will not guarantee a Grade A price 
to every egg delivered to market. 
Thus, the way for farmers to get 
more profit from a bag of feed is not 
to try to squeeze a few more eggs 


from an already high production rate 








NATIONAL SALES AGENTS 
“TOPTEST” 
Dehydrated Alfalfa Meal with Oil 


Frep De Horr ComPpANy 
Merchants Exchange Bldg San Francisco 4 














but to market the Grade A eggs as 
soon as they are laid. It can be done. 
Who's falling down on the job? 


Note Related Factors 

What I am trying to say, Mr. Feed 
Dealer, is that in combatting the 
idea that feed is too high in price, 
you do not always have to stick to 
the pound for pound, egg for egg idea, 
important as high production is. But 
when quality laying stock, better 
poultry management and marketing 
also play such important roles, you 
can rightfully show their relationship 
to the amount of profit which comes 
out of a bag of quality feed. The 
farmer will quickly see the logic of 
your reasoning and also check on his 
own performance in regard to these 
factors. 

If an inefficient farmer buys qual- 
ity feed and uses it on inferior stock, 
feeds it improperly and does not 
market the eggs properly, is there 





in Dried WHEN 


THE TAG 
Tells the Story 


Compore the Protein, Lactose 
and ash content of Midwest 
Sweet Dried Whey with other 
dried wheys The Midwest 
process assures you highest 


quality and uniformity 


‘MIDWEST 


HIGH IN FEEDING VALUES... 


Provides more milk proteins, milk minerals, lactose (milk sugar), 
generous quantities of the B-G Complex vitamins, and other 


essential nutrients. 


Never allowed to sour. No Neutralization by addition of alkalis 
before drying. Midwest Sweet Dried Whey is wholly, naturally 
sweet whey processed daily at cheese factories throughout the 


midwest. 


HIGH IN HEALTH GIVING LACTOSE 


PROPERTIES... 


In the form of lactose, milk sugar promotes better intestinal 
health; the lactose finds its way into remote intestinal ports 
where it is changed to health-giving lactic acid. 


LABORATORY REPORT ON A.P.F.... 


On actual growth test conducted by a nationally recognized 
independent laboratory, samples of Midwest Sweet Dried Whey 
showed the average A.P.F. activity equal to 36 micrograms per 
pound Vitamin B:2. Write for a complete copy of the original report. 


SHIPPING POINTS CLOSE TO YOU... 


That means fast delivery and good service in either truck or 
carload quantities. Orders are on their way the day they are 


received. 


MIDWEST DRIED MILK COMPANY 


Dundee, Illinois 





any truth in his statement that “feed 
is too high?” I don’t think so. Why 
not point out this fact to your farm 
trade regularly? 

Here is the third sign which you 
can put up in that window to show 
how to get profit from a bag of 
feed. “Non-producing fowls and live- 
stock destroy rather than make 
profit. You will not get full profit 
from a bag of quality feed until you 
cull the non-producers.” 

There are numerous farmers who 
complain to town and village offi- 
cials when their taxes go up $15 to 
$25 a year. On the other hand many 
of these same farmers spend more 
than these amounts monthly feeding 
non-producers. Presumably there are 
some benefits received from the pay- 
ing of local taxes, in the way of bet- 
ter government, roads and schools, 
but there are no benefits received 
from feeding nonproducers for weeks 
and months. These, too, are facts to 
stress. 

Of course, if the feed dealer wishes, 
he can place other signs in the win- 
dow such as those which stress cut- 
ting down disease losses, providing 
proper ventilation for buildings and 
properly heated water—all factors 
which affect production and subse- 
quently profit. 

Whether feed is high priced or not 
depends on how the individual poul- 
try raisers operate. Quality poultry 
feed has been on trial for many years 
and has proved itself to be a high 
egg producer consistently. But while 
quality poultry feed can guarantee 
high production under favorable con- 
ditions, it cannot guarantee profit. 
That depends upon the farmer. Don't 
let him forget this. 





GRAIN 


Merchants 


who specialize in 


CORN 
OATS 
RYE 





Distributors of DRIED GRAINS and 
SOLUBLES manufactured by the 
Park & Tilford Distillery Corporation 





Gerstenberg 
& Company 


MEMBERS of BOARD OF TRADE 
Established 1856 
Board of Trade Bidg. 
CHICAGO 4 














Buy and Sell 
through 
WANT ADS 
FEEDSTUFFS 
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COD LIVER OIL 


FEED SUPPLEMENTS 


A complete program for 
LOCAL FEED MANUFACTURER 


The rapid growth of acceptance for the Whitmoyer 
line of feed supplements, and the high regard 
accorded to the name Whitmoyer is more than the 
result of 20 years of service to the feed industry. 
It is also the result of the continued excellence of 
the products themselves. 


The name Whitmoyer is your assurance of uni- 
form “top-quality” time after time. It's a name to 
be remembered for “products of scientific merit” 
—a standard of quality backed by two decades of 
outstanding service and extensive experience. 


That's why more and more feed manufacturers are 
relying on Whitmoyer feed supplements — cod 
liver oils, vitamin concentrates, trace minerals 
and minerals—in the manufacture of feeds which 
are nutritionally sound, yeteconomically produced. 


To help local feed manufacturers, the Whitmoyer 
Nutritional Department offers a complete pro- 
gram for setting up feed formulas which will 
utilize to the best advantage the ingredients 
readily available to the local feed manufacturer. 
Be sure of your feed quality by following the 
Whitmoyer program which will enable you to uti- 
lize the latest nutritional developments in the 
manufacture of your feeds. Remember, more satis- 
fied customers mean increased sales for you. It 
will pay you to investigate the Whitmoyer Pro- 
gram today. 


Products of Scientific Merit 


MYERSTOWN, PENNA. 


MANUFACBURING CHEMISTS 


DISTRIBUTORS 


NEW ENGLAND 
Grandone, Inc 
Needhom, Mass. 


HAVANA, CUBA TEXAS 
Ave. S. A. Honnsz Supply Co. 
infanta, 1201 Lubbock, Texos 


CANADA 


Whitmoyer Laboratories, itd 
Yarmouth, Nova Scotie 


WAREHOUSE STOCKS ALSO LOCATED AT CONVENIENT POINTS 


supple 
ri od liver 
| riboflavin SYP 
e liver of 
- nd antibiotic 
-* in analysis POF 
om vpoline and 


itamin 
complete "ad ¢ 


ement. . ick 
atione “tt arg etts © 
ABO Intern® 4000 milligr 
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w 


Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. Changes of ad- 
vertising copy in classified advertise- 
ments must be received by closing date 
of Saturday preceding date of issue. 


Classified Ads 


per word; minimum charge 

$2.25. Situations wanted, 10¢ a word; 
ords of signature, 

reply or keyed care 

this office. If advertisement is keyed, 
care of this office, 20¢ per insertion ad- 


w 


pam charged for forwarding replies. 

lassified advertising rate not ¢ available 
i commercial advertising. Advertise- 
ments of new machinery, products and 
services accepted for insertion at mini- 
mum rate of $7 per column inch. 





MACHINERY FOR SALE 





eile: antiga FOR SALE 








asin setae FOR SALE 




















v 
LT 
beer a gy: AIRBLAST CAR LOADERS 
J. B. Hagan Mill Machinery, Jefferson 
City, Se 
FEED MIXER, 1- “1-TON ( CAP. -ACITY, GUAR- 
anteed first-class throughout, § H.P. me- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 2, Minn. 


JAY BEE HAMMERMILL, 80 H.P. BUDA 
motor—double spiral mixers on 1946 Ford 
truck. Equipment reconditioned. Reason- 
able. Ben Schell, Brown City, Mich. 


FOR SALE — LARGE ANGLO-AMERICAN 
Molasses Mixer with 5¢@ H.P. motor. Two 
small size molasses mixers. Write Wenger 
Mixer Co., Sabetha, 








ANDER SON E ‘FRENCH 
Screw Presses—all models, “as is” or re- 
built for specific materials. Pitteck & 
Associates, Glen Riddle, Pa. 

WHEN YOU ARE IN THE MARKET FOR 

new or used mill machinery, electric mo- 

tors or any other equipment, write J. B. 

Hagan Mill Machinery, Jefferson City, Mo. 








75 EP. er TEES HAM- 
mermill, late model, 

months. 7 2281, Feedstuffs, Minne- 
apolis 2, M 

IF YOU ARE INTERESTED IN A NEW 
or used molasses feed mixer get in touch 
with us Wenger Mixer Co. Sabetha, 
Kansas 








FOR SALE—TWO STANDARD CONVEY- 
ors, Handi-Belt, equipped with 20 in 
rough belt, 4% H.P., 1-phase reversible 
110-volt motor, pile 7 tt. 6 in., $395 each, 
f.0.b. Topeka, Kansas. Jones Alfalfa Mill- 
ing Co. 622 Van Buren S8t. Topeka, 
Kansas. 


FOR SALE—ONE JUNIOR MODEL GOLDS- 
berry bulk delivery unit demonstrator, 
mounted on 1950 Dodge truck, 3%- to 5- 
ton capacity, in perfect condition. Twin 
Supply and Service Co., distributor, Golds- 
berry Bulk Delivery Systems, 3426 Park- 
lawn Ave., Baltimore 13, Md. 


FOR SALE—TWO 3UX JAY BEE HAM- 
mermilis, direct connected to 6@ H.P., 
3,600 R.P.M. G. B. motors. Complete with 


and 
Late models ‘in Perfect condi- 














FAIRBANKS-MORSE DIESEL OR, 
model 36 A, 4%, 60 H.P.; 1,300 RP.M.; 
electric starter and batteries; recondi- 
tioned. Address 698, Feedstuffs, Minne- 
apolis 4 Mino. 


ILL _ BAUER, WITH | CoM- 
plete equipment, including direct connect- 
ed 6¢@ H.P. motor, TEFC. About three 
years’ use. Excellent condition through- 
out. Guaranteed. Address 2481, Feedstuffs, 
Minneapolis 2, Minn. 


FOR SALE—DOUBLE STANDS ROLLS 
9x18 Allis $250 each; Robinson 30° At- 
trition Mills double, 30 H.P. motors, 440- 
volt, $750; 400 H.P. Superior Diesel and 
generating plant at $7,000. All in good 
condition. Honegger Hanley Milla, Inc., 
Mansfield, Ohio 

UNION SPECIAL BAG CLOSING MA. 
chines and conveyors, new and rebuilt, 
with styles 14500-H or 80600-E or H sew- 
ing heads. Suspended units, one Victor 
style 20200-N. One 20100-D. Machines re- 
built like new, feed dogs sharpened and 
hardened like new. E. C. Covell, 719 
Murdock Rd. Baltimore, Md, Phone 
Towson 6040. 








tion. One SW Jay Bee Hammermill, beilt- 
ed to 80 H.P. Buda Diesel, complete with 
collector and magnets. Engine used less 
than 1,000 hours. All in excellent condi- 
tion. Paul Bros., Laurel, Iowa. 





WE MANUFACTURE, SELL and 
INSTALL ALL TYPES of 
MATERIAL HANDLING and 
ne MACHINERY 


~ Write . . . for Estimates 


COMBS & CO. 


2841 Southwest Bivd., Kansas City, Me. 


(Large stock electric motors and 
motor controls) 














CRIMPS 
CRU oie 


eh 
Feed customers, coast to S 
are demanding crimped grains . . . 
crumbled poultry feeds! It’s more 
than a trend . . . it’s a panic! Prepare 
to meet this demand, NOW. Buy 
the new, perfected “DAVIS BUILT” 
ROLLER MILL. Write today 
for complete information to 


H.C. DAVIS SONS’ MILL MACHINERY. CO. 
Dept. F-3, Bonner Springs, Kansas 
Feed Mixers - Corn Cutters and Graders - Car Loaders 


lees than three 





%-TON USED MIXER; ONE LARGE DUST 
collector. Keystone Flour & Feed Co., 
Punxsutawney, Pa 

EXACT WEIGHT SCALE, COMPLETE FOR 
bagging dehydrated alfalfa, paper or bur- 
lap. Slightly used. Koelling-Thompson Co., 
Topeka, Kansas. 





SALE—JAY BEE HAMMERMILL, 
model 4w, with 8-inch fan attachment. 
Slightly used, good condition. Lonnie Pil- 
grim, 115 Compress S8t., Pittsburg, Texas. 


FOR SALE — ONE - COMPLETE, SMALL 
milling plant consisting of two 2-ton 
Prater Batch Mixers, Wenger series 600 
Molasses Mixer, Dixie Hammermill com 
plete with motors, conveyors, pulleys, 
etc. Will sell complete or piecemeal. See, 
phone or write . P. Magness at Earle 





FOR SALE—USED MILLS, YOUR OPPOR- 
tunity to secure equipment at real sav- 
ings, Gruendler 60 H.P. size, $400; Bry 

60 H.P. size, $250; Bryant 60 H.P. 

$300; Ajacs with 35 H.P. motor, 

Also Papec, Kelly-Duplex and at- 
trition mills. Prater Pulverizer Co., Chi- 
cago 60, Ill. 


SITUATIONS WANTED 
v 


40 YEARS YOUNG WITH PLENTY OF 
vitality—Looking for representation, brok 
erage or commission basis. 15 years’ sales, 
Promotional work throughout Delmarva, 
Bation’s largest poultry area. Contacts 
with 300 feed dealers. Write Box 65 
Berlin, Md 


GRAIN AND FEED MILLING EXECU- 
tive with 18 years’ experience in flour and 
feed milling and grain merchandising in 
managerial capacities, thoroughly ac 
quainted with all phases of business and 
im all major trading areas. Good reasons 
for leaving former position. Offer hard 
working habits, wide experience, includ- 
ing administration of large plants with 
labor-public relations and traffic problems 
Looking for permanent position where 
wide knowledge can be used to utmost 
extent. Replies neld strictly confidential 
Address 2467, Feedstuffs, Minneapolis 2, 
Minn. 





HELP WANTED 
SORE v need 


WANTED SALES SUPERVISOR — MUST 
have college training and practical ex- 
Perience in poultry husbandry. Must be 
capabie of leading other men. Must be a 
capable salesman, himeelf. Southern Cali- 
fornia territory. Address 2287, Feedstuffs, 
Minneapolis 2, Minn 

SALESMAN CALLING ON DEALERS FOR 
established ! ~ ne in eastern 
Kansas an Salary and 
expenses »pportunity 
Give full experience 
in letter s confiden 
tial. Commander ling Co 20 
West Sth St 








tep 
Larabee Mil 
Kansas City, Mo 


BABY CHICKS FOR SALE 
v 


HATCHING YEAR ROUND; 45,000 CHICKS 
per week; contact us for wholesale prices 
U.8. approved and pullorum passed. Mor- 
ria Hatchery, 842 Jackson St., Morris, I) 





Standard steel elevators. belt and bucket type, avail- 
able from stock. Ten Heavy Duty sizes, from 300 to 
10,000 Bu /Hr., for continuous service and four 
Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
mittent service. We also manufacture screw con- 
veyors and hoppers. Send your requirements for 
complete information. 
GODSHALK 
Sheet Metal Fabricators 
BARGOR, PA. 








Sereens - Hammers - Bearing 


NEW and REBUILT MILLS 


Write for Prices 


INDIANA Grain MACHINERY Corp. 
ndianapolis, Ind 


420 8S. sevidian St. " Riley 3235 














MACHINERY WANTED 
v 


WANTED TWO SUPER DUO EXPELLERS 

consider Duo or RB for other 

operation. Address 1694, Feedstuffe, Min- 
neapolis 2, Minn. 





WANTED TO BUY—RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. B. Hagan Mill Machinery, Jefferson 
City, Mo. 


BUSINESS OPPORTUNITIES 
v ees 


WANTED TO BUY—EVAPORATOR 
plant, triple effect with capacity to han 
dle 12,000 gal. liquid per hour. Address 
2484, Feedstuffs, peerate st 2, Minn 

WHEN YOU WANT To ‘BUY 4 AN ELE- 
vator or feed mill, see or write us your 
needs. We have some good ones in Ohio, 
Indiana, Illincis. Mid-West Business Ex 
change, Piymouth, Ind. 











R SALE—GRAIN ELEVATORS—THREE 
grain elevators at Clearmont, Wyo. 90,000 
bu. capacity. Price $65,000. Terms 25% 
down, 20 years to pay balance. Call or 
write John BEB. Rice, Sheridan, Wyo., 
Telephone 2141. 


FOR SALE—DUE TO BEING DRAFTED 
in army—we have to seli—feed mill, 
grinder, mixer, sheiler, cracker, huller, 
all nearly new. Good location. Land, build- 
ings and machinery, priced $26,000. Stock 
at inventory. Address Pattison Bros, 
Fayette, Iowa, Phone 159. 


EXECUTIVE, FORMERLY WITH LARGE 
company, interested acquiring interest in 
grain or feed business, brokerage jobbing 
or feed milling. Offer modest investment, 
hard worker and almost 20 years’ ex- 
perience in all phases of grain and feed 
business including termina! elevators, flour 
and feed milling and wide acquaintance 
in trade over entire country. Replies held 
strictly confidential. Address 2456, Feed- 
stuffs, Minneapolis 2, Minn. 











| SITUATIONS WANTED 
v J 


IN MANAGEMENT OR ASSISTANT—EX- 
perienced superintendent, chemist, man- 
ager, large and smal! flour, feed, prepared 
mix plants. Address 2490, Feedstuffs, 
Minneapolis 2, Minn. 


ADVERTISING MAN, EXPERIENCED IN 
feed advertising and sales promotion, de- 
sires connection with feed manufacturer. 
Formerly advertising manager for lead- 
ing company. Can furnish topnotch ref- 
erences. Address 2485, Feedstuffs, Minne- 
apolis 2, Minn 








WHOLESALE CHICKS WITH 43 YEARS 
of dependability and quality. U.S. Approved 
Pullorum Passed. Excellent shipping fa- 
cilities. Leading breeds. Write for prices. 
Thornwood Hatchery, Crandall, Ind 


Lighter Feeding 
of Corn Noted 
in PMA Report 


WASHINGTON—Disappearance of 
corn, grain only, for feed in the 
first quarter of the current feeding 
season totaled 960 million bushels, 
compared with 1,057 million last 
season and 827 million the first quart- 
er of the 1948-49 season, according 
to the Production and Marketing 
Adminstration 

The decreased disappearance ap- 
parently reflects lighter feeding, 
since the number of animal units 
has increased. Grain consuming 
animal units on farms this season 
are estimated by PMA at 173 million, 
compared with 169 million last year 
and 163 million in 1948-49. 

Based on these figures, 5.4 bu. 
corn were fed October through Dec- 
ember, compared with 6.1 last sea- 
son and 5.1 two years ago. In ad- 
dition, a large quantity of corn was 
used for silage, forage and in hog- 
ging down. The use of corn for these 
purposes was equivalent to 286 mil- 
lion bushels in 1950, compared with 
265 million in 1949 and 280 million 
in 1948. Not all of this was fed in 
the October-December quarter 





Prices Move Upward 

Commercial use of corn was 
largest of record during the 
three months of the season. 

Reflecting an active demand, corn 
prices advanced and at the principal 
markets averaged $1.54 bu. October- 
January this season, compared with 
$1.20 the same months last season 
As a result of the higher prices in 
relation to loan values, farmers 
placed only 18 million bushels under 
the government support program 
through Dec. 31, 1950, compared with 
104 million in the same months of 
1949. 

Disappearance of corn as grain 
the first three months of the 1950- 
51 season totaled 1,041 million 
bushels. This was 93 million bushels 
less than in the same months last 
year, but the second largest since 
1943. Exports of corn October 
through December totaled 32 mil- 
lion bushels, which was seven mil- 
lion less than last year but 13 mil- 


the 
first 








NEW MEXICO OFFICERS—Shown above are the president and vice presi- 
dent of the New Mexico Grain & Feed Dealers Assn., elected at the fifth 
annual meeting of the organization in Albuquerque recently. At the left Is 
W. J. Ochterbeck, president of the Farmway Feed & Equipment Co., Albu- 
querque and Las Vegas, the new president. At the right is M. D. Bostick, 
president and general manager of the Farmers Market & Supply Co., Las 
Cruces, vice president of the New Mexico Grain & Feed Dealers Assn. 





lion bushels above the 
record in 1948-49. 

The use of corn for wet process 
milling was the second largest of 
record and totaled 34.6 million bush- 
els compared with 30.8 million in the 
first quarter of last season. The dis- 
tilling industry used nearly 15 mil- 
lion bushels of corn in the October- 
December quarter, which was double 
that of last year and, with the excep- 
tion of 1942, was the largest of 
record 


previous 


Stocks Near Record 


Stocks of corn in all positions Jan 
1 were the second largest of record 
and were estimated at 2,664 million 
bushels. This compares with 2,806 
million on hand Jan. 1, 1950, 2,641 
on Jan. 1, 1949, and 2,095 the 10-year 
(1940-49) Jan. 1 average. Farm 
stocks of corn totaled 2,161 million 
and were 245 million less than a 
year earlier, but 160 million above 
the 10-year average. The off-farm 
portion of nearly 504 million bushels 
was the largest of record. Stocks of 
129 million bushels in interior mills 
and elevators were the largest of 
eight years of record, while terminal 
stocks of 59 million were the largest 
since Jan. 1, 1941. The CCC had 316 
million bushels in its own bins Jan 
1, 1951. 

Normally, corn prices drop season- 
ally in the heavy marketing period 
of October through December. This 
year, however, a general 
advance in the price level due, main- 
ly, to unsettled world conditions 
corn prices held firm in October and 
November and advanced substantial- 
ly since that time. At the principal 
midwest markets No. 3 yellow corn 
averaged $1.65 in January, compared 
with $1.59 in December and $1.46 in 
October and November. Last year 
corn averaged $1.25 bu. in January, 
$1.24 in December and $1.16 in Octo- 
ber-November 

Feeding ratios were somewhat less 
favorable this January than a year 
ago. Based on Chicago prices, 100 Ib 
of good-choice hogs would buy 12.2 
bu. No. 3 yellow corn the first four 
weeks of January, compared with 
12.6 in January, 1950, 14.9 in Janu- 
ary, 1949, and 12.3 the prewar aver- 
age. The cattle-corn ratio at the same 
market was 20.1 this January, com- 
pared with 23.4 a year ago, 183 two 
years ago and 14.4 the average 


because of 


——$———— —— 


LIVESTOCK MEETINGS 
BEING HELD BY NDAC 


Fargo—A series of livestock meet- 
ings sponsored by North Dakota Ag- 
ricultural College Extension Service 
will be completed in southeastern 
North Dakota March 16. Balancing 
of livestock feeds with protein sup- 
plements, protein feed elements from 





pasture, hay and silage feeding and 
mineral requirements are being dis 
cussed by livestock agents of the 
service. Information on the control of 
livestock diseases is presented by 
NDAC veterinary department staff 
members. 

M. H. McDonald and George E 
Strum, livestock agents of the ex- 
tension service are attending each 
meeting. County livestock association 
meetings are being held at some of the 
points. County extension agents ars 
in charge of arrangements. Schedule 
of the remaining meetings in the se- 
ries includes Jamestown Feb. 20-21 
Rutland Feb. 22-23, Lisbon Feb. 28- 
March 1, and Lidgerwood March 
15-16. Meetings have been held in 
Medina, Oakes and Wing 


Strides in Plant 
Breeding Benefit 


Grain Sorghums 


WASHINGTON—A Rip Van Winkle 
who grew grain sorghum in 1925 would 
hardly recognize the crop today, says 
Dr. John H. Martin, plant scientist in 
charge of sorghum research for the 
U.S. Department of Agriculture. Be- 
cause more than 60 improved varieties 
are now available to farmers, present 
day sorghum production is in vivid 
contrast to that of only a quarter 
century ago 

Then, growers with large acreages 
chiefly in the Great Plains states, 
faced greater losses from drouth, 
frost, chinch bugs and milo disease 
They harvested much of the crop by 
hand because the plants were too 
high for combining. Grain sorghums 
were used for livestock feed either 
as grain, forage or silage. Bitter seeds 
in many varieties made the forage 
unpalatable. Fresh leaves of most 
varieties were extremely poisonous to 
livestock 


Adapted to Climate 


Now, growers can obtain sorghums 
adapted to specific climatic hazards 
Many of these require only a short 
season for maturity and can be grown 
in high altitudes and northern lati- 
tudes. Early maturing varieties evade 
drouth. Certain new sorghums have 
a high tolerance for chinch bugs, and 
all are resistant to milo disease 

One of the most dramatic improve- 
ments has been in the size and shape 
of the plants, Dr. Martin says. The 
new dwarf sorghums can be harvest- 
ed by combine. Earlier maturity and 
a greater ratio of grain to stalk have 
increased the yields of the new va- 
rieties about 5%. These new varieties 
can be produced economically and 
thus can replace corn where grass- 
hoppers and corn borers are abundant. 





Sorghum suffers little damage from 
these pests. 
Many Uses 

Grain sorghum is now a cash crop, 
grown for industrial as well as agri- 
cultural purposes. Waxy varieties are 
used in the manufacture of a special 
type of starch. Purified sorgo varie- 
ties of high sugar content have led to 
the establishment of a new dehydrat 
ed sorghum feed industry. The pal- 
atability of forage varieties has been 
and the risk of 
reduced in the 


livestock 
new 


improved 
poisoning 
ghums 
Dr. Martin 
search in grain 


sor- 


who has conducted re- 
sorghum improve- 
ment for USDA since 1925, says to- 
day's gains are only the 
They on fundamental 
which will provide the basis for even 
more striking advances 

Plant scientists now have identi- 
fied the genetic factors needed to tail- 
or new varieties for specific climates 
and for special uses. A host of facts 
makes it possible to appraise the 
performance of new strains rapidly 

Also the breeders have discovered 
genes for male sterility that may lead 
eventually to the commercial produc- 
hybrid seed. This discovery 
foreshadows improvements in yields 
and uniformity of grain sorghum equal 
to those of the best hybrid corn, ac- 
cording to Dr. Martin 

a oe 
CHARLES A. VILLIER DIES 

LOUISVILLE—Charles A. Villier, 
82, former secretary-treasurer of the 
Kentucky Public Grain Elevator Co 
died at his home here Feb. 5. Before 
was asso- 


beginning 


rest research 


tion of 


retiring he 


ciated with the company 60 years 


two years ago, 





INDIANA CONVENTION EXHIBI- 
TORS—Parke Burrows (top, left), 
Burrows Equipment Co., Evanston, 
lil., is shown visiting with Lester 
Mayhall, Honeggers’ & Co., Marshall, 
Ind. (center), and Kenneth Rutledge, 
Ben Levy Grain Co., Ossian, Ind., at 
the 49th annual convention of the 
Indiana Grain & Feed Dealers Assn. 
at Hotel Claypool, Indianapolis, re- 
cently. James C. Rankin, center illus- 
tration (right), gemeral manager, the 
Glidden Co., feed division, Indian- 
apolis, visits the company's exhibit 
at the Indiana convention, which was 
in charge of Joseph N. Fritsch (left), 
director of Glidden’s public relations, 
and Herbert Wasson (center), Glid- 
den representative. In the lower pic- 
ture, Seedburo representatives Boyd 
Martin (left), Delphi, Ind., and Ted 
M. Hobson, La Fayette, Ind., are 
shown beside their display. 
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FOR ALL FEED INGREDIENTS 


WARD-STEED CO. 


Local Feed Manufacturers: 
You Can... 
Save Time - Save Money 


Buy your feed ingredients 
from a company which has a 
real service program and 
wide distribution, four of- 
fices at four terminal points, 
with private teletype con- 
necting all offices, a dissemi- 
nation of market informa- 
tion and offerings from all 
parts of the country. 


lt Pays to Use 
Ward-Steed Co.’s Service 


FLORI-PHOS 
A Soft Phosphate with 
Colloidal Clay 


Produced tor and Distributed by 
WARD-STEED Co. 


by 


17, 19$1———-55 





Used extensively feed 
and mineral feed manu- 
facturers throughout the 
United States and Canada. 
Fine uniformly ground, 
contains most of the trace 
minerals. 

Write for Sample, Prices 

Full Information 


and 


DISTRIBUTORS — Bruco Horti- 
cultural and Poul:ry Peat Moss, 
Dog Food Ingredients, Fish Solu- 
bles, Fish Oils, Fish Meal, Fish 
Scrap, and «a Complete Line of 
ingredients to Serve Feed Deal- 
ers and Feed Manufacturers. 


Contact Our Nearest Office 


WARD-STEED CO. 


4 Beard of Trade 
CHICAGO « LLL 


408 Core Exchange 
MINNEAPOLIS 15. MINA. 


416 Chamber of Commerce 
BUFFALO 1.8. 


46 Merchants Erchonre 
ST. LOUIS 1, MO 


prise 


= 

















MOLAS-0-FIER 
FITS ALL MIXERS 
Mixes Molasses, Butter- 
milk, Solubles, All Ligq- 
wids inte Dry Feeds. 

Portable. Low Cost 


Write CARROLL SWANSON 
620 Des Moines Bidg 
Des Moines, lowa 





= GRAINS ® FEED 
INGREDIENTS 


H.V. NOOTBAAR & CO 





Buy SEEDBURO 


STEINLITE 
MOISTURE TESTERS 
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CRITIC QUALITY builds 
customer satisfaction ... de- 
velops customer loyalty .. . 
helps produce greater business 
volume. 

Under the CRITIC franchise 
you sell the finest feeds that 


WRITE for 


science and modern milling 
facilities can produce. Fair 
pricing, prompt mill-to-dealer 
deliveries, consistent advertis- 
ing and business integrity offer 
you a sound business oppor- 
tunity. 





If you handlea 
substantial volume of gr 
—you need . . 








—— 





_. the new Carter Dockage Tester, used 
officially in U. S. Dept. of Agriculture grain 


inspection offices, and state grain inspection 


department 
for dockage - - ; 
The tester uses one riddle an 
simultaneously . . - 
clean mechanically between tests. Opera 


quietly, 


s. It is used to test grain samples 
_accurately and uniformly. 
d three sieves 
. plus aspiration. Sieves 





with little vibration. Write for folder. 





CARTER DOCKAGE TESTER 


HART-CARTER COMPANY, 6461 


NINETEENTH AVE. N. E. 
MINNEAPOLIS 18, MINNESOTA 





FEED INGREDIENTS 


Be 


; DANNEN MILLS, Inc. 
: GRAIN and JOBBING DIVISION 
y ST. JOSEPH, MO. 




















PREVENTION OF SABOTAGE 
THEME OF SOGES MEETING 


BUFFALO—The prevention of sab- 
otage in the grain handling and proc- 
essing plants of North America will 
be the keynote of the 22nd annual 
convention of the Society of Grain 
Elevator Superintendents in the Ho- 
tel Statler in Buffalo April 18-21, ac- 
cording to an announcement by Ward 
E. Stanley, Standard Milling Co., Kan- 
sas City, president of the society. Ap- 
proximately 500 are expected. 

The convention will be packed with 
grain products and mechanical round 
table discussions, panel forums and 
problem clinics, with the featured 
speakers presented at the luncheon 


and dinner periods, Mr. Stanley said. | 
With the government particularly | 


concerned with the preservation of 


foodstuffs and feedstuffs, it is hoped | 


the industry can save untold millions 
in “food, properties and businesses 
through our well informed education- 
al efforts,” he said. 

Plant inspection trips will serve to 
demonstrate profitable “short cuts” 
and economical practices employed 
by other plant operators. Comparing 
notes on scores of major and minor 
mechanical and operative procedures 
is “certain to contribute to everyone’s 
fund of knowledge,” according to Mr. 
Stanley. 

“On behalf of the SOGES I wish 
to cordially invite every plant in the 
industry to have one or more dele- 
gates in attendance whether a mem- 
ber or not,” he said. 

ee 
OPENS NEW PLANT 

KANSAS CITY, KANSAS—Estab- 
lishment of the Bruce Milling Co. at 
229 N. James St., Kansas City, Kan- 
sas, has been announced by Vrem D. 
Levens. The firm will process animal 
by-products and job other feed ingre- 
dients. Mr. Levens recently moved to 
Kansas City from Minneapolis, where 
he operated the Levens Milling Co. 


Products of 


@ Foxco Flavitein 


e Servall-Sterdry 
@ Foxco Que 
@ Nea 


® Ess Shell Bran 
Shells 


es Gran-}-Grit 


@ Smith’ 
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1ADee Vitamin 


Gonal Alfalfa Meal 
d Pure Reef Oyster 


, No. 1 Steam Dried 


omplete line of ef 
for disease contre’ 


He retains his interest in the Minne- 
apolis company, which does a similar 
business. Louis C. Perlman, Jr., has 
taken over as manager of the Minne. 
apolis plant. 


FEED MIXERS INSTALLED 


QUINCY, ILL.—Brower Mfg. Co. 
reports the installation of Brower 
“Whirlwind” feed mixers in the fol- 
lowing establishments: Wood Feed 
Mill, Madisonville, Texas; Arens 
Hatchery, Emporia, Kansas; Marshall 
& Berdahl Feed Mill, Pulaski, Va.: 
Zastrow Milling Co., St. Charles, 
Minn.; Berks County Co-Operative, 
Temple, Pa., and Farmers Market 
& Supply Co., Silver City, N.M. 

ae ae 
W. D. DYSON DIES 


VIROQUA, WIS.—W. D. Dyson, 80, 
for many years associated in the Fred 
Eckhart & Co., grain, feed, livestock 
and tobacco wholesalers, and Viroqua 
banker and philanthropist, died at his 
home Feb. 2. In recent years his son, 
Fred E. Dyson, had been associated 
with him in the feed business. In addi- 
tion to Fred, survivors are Mrs. Dy- 
son, a daughter, three grandchildren 
and one great-grandchild. 





Controlled 


Uniform Quality 


eW 


DEHYDRATED 


ALFALFA MEAL 


BERT & WETTA SALES INC 


MAIZE, KANSAS 


Progress... 


Oils 


Write for descriptive 
Ntereture and 1951 
Foxco Flevitein Formulas. 


Menhe- 


fective 





Ceiling Price | 
Orders for Corn 
and Oats Awaited 


WASHINGTON — Corn and 
price ceiling orders appeared late this 
week to be at least 10 days away. 

An emergency task force commit- 
tee from the grain industry has met 
here to study problems of specific 
ceiling price orders for corn and oats. | 
But no official action was expected | 
immediately. 

The task force 
dustry advisory 
sense it was known 
met here informally 
Brown and Ear! Corey, 
Feb. 11-12. 

Potential Ceiling 


Although corn and oats orders were 
apparently at least 10 days away, it | 
looked as though the corn price ceil- 
ing would be about $1.90@1.92 bu., 
Chicago basis. This conclusion is 
based on knowledge that the new 
soybean ceiling of $3.33 bu., Chicago 
and the soybean oil meal ceiling of 
$74 ton, bulk Decatur, reflect a price 
ratio for beans of 1.75 times corn 
prices at the country level. The classic 
formula for beans over corn is 2 to 1 

Traders who attain the potential 
ceiling mentioned above and fail to 
close accounts may find themselves 
in a frozen position if prices burst 
through ceilings. 

Under the recent amendment to the 
General Ceiling Price Regulation, 
ESA obtains the authority or respon- | 
sibility to announce when an agricul- 
tural commodity has pierced its legal 
minimum ceiling. Formerly this deci- 
sion waited on the monthly announce- | 
ment of agricultural prices issued by 
the U.S. Department of Agriculture 

The Chicago Board of Trade situa- | 
tion regarding contracts made above | 
the legal ceiling available is obscure 
Lacking any formal statement, it ap- 
pears that these contracts will be 
permitted to expire. The same situa- 
tion exists regarding oil contracts on 
other future contract markets. 

Among topics discussed at the corn- 
oats meeting were margins for all 
shippers and the differential between 
markets. ESA officials merely sat in 
to hear industry ideas on the subject 
and took no action. 


oats 


not a formal in- | 
committee in the 
under OPA 

with Ralph 
ESA officials, 














William McArthur 
CHEVALIER — William McArthur, 
associate director of the grain 
branch, U.S. Production and Market- | 
ing Administration, was recently | 
dubbed a chevalier of the Legion of 
Honor by the French government. | 
Mr. McArthur was awarded the med- 
al by a representative of the French | 
government in Washington for his | 
services in handling relief feeding 
problems for that nation following 
the war. 


However, it was learned that the 
industry committee in regard to corn 
recommended that the old order be 
corrected to prohibit the use of more 
than one markup in the country par- 
ticularly in the Class A area. It is 
understood that the corn order will 
be patterned after the former OPA 
regulation which set up two pricing 
areas, one Area A, the surplus area 
and Area B, the deficit area. It ap- 
pears that as before there will be a 
maximum available five markups on 
corn but it will not be possible for 
country merchandisers to grab all 
the markups before corn comes to 
rest at a terminal. 

Among those present at the corn- 
oats regulation discussion here were 
the following: John Murray, Quaker 
Oats Co.; Ron C. Booth, Piper Grain 
& Milling Co., Cedar Rapids, Iowa 
Leland Miller, Federal North Iowa 
Grain Co.; Daniel T. McLaughlin, 


Burdick Grain Co., Minneapolis; Rob- 
ert Parrott, Cargill, Inc., Minneapo- 
lis; William B 
Flour Mills Co., 


Tex-O-Kan 
Merrill Gill 


Lathrop 
Dallas; 
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Indian Grain Cooperative; Jack Ber- 
ry, Farmers Union Grain Terminal 
Assn.; Sam Rice, Rice Grain Co., To 
ledo; Frank Maywald, Iowa Grain 
Cooperatives; Roy Crawford, repre- 
senting cooperative grain interests 
from Kansas City, and 
Young and Erwin Douse, representing 
the Norris interests. from Chicago 
and St. Louis 

The ESA 
these regulations in 
them to the formal industry advisory 
committees for formal industry ap 
proval. However, they may be forced 
into hurried action without the for- 
mality of industry committee consid- 
eration if these commodities break 
through indicated price ceiling mini- 
ma 


officials hope to redraft 


time to submit 


i 


COTTON GOODS INDEX 26.44 
Bag Co.'s cotton goods 
figure reflecting 
principal cotton 
making expressed 
cloth is 26.44 


Bemis Bro 
index, a composite 
wholesale prices of 
cloth used in bag 


urd of 


pared 
duty 

Calcutta of lis 
weight 
pound of cloth is 36.24 compared wit! 
23a 
based on Calcutta 
which 
1,500 rupees and 350 


James L is 


spectively 


FEED FIRM 

DOVER 
Co 
ti 
of the secretary 
Capital of the firm was listed at 800 
shares of 
cipal office of the firm is 
Georgetown, Del 


NEW YORK DEALER 
MALONE, N.Y 
57, a feed 
N.Y 
business in 1914. His widow, his mot} 


com- eT 


The 
from 


heavy 


1755 a 


early si 


with ago 


paid for 


year 
pments 

and 
burlaps expressed in cents 


htweight 


The 


et 


year ago current index 


Indian Export tax at 


upees a ton, re 


include 


plus 5 commissior 

—-e 

FILES CHARTER 
Hill Feed 


incorpora 


Gravel 


DEL 


has filed a charter of 


m with the corporation department 


of state's office here 


Prin- 


cated at 


stock, no par value 


-_ 
DIES 
Leo E. Mullarney 
North Bangor 
entered the feed 


dealer in 


died Feb. 6. He 


und a son sur 





Take a Lesson 


“Just Right” is how Pratts 


Goldilocks 








Poultry-Trate or 


Hog-Trate balances feed formulas every time 


are combined all modern researc! 


Here 


all vital trace ] 


minerals and vitamins, i 
cluding Vitamin Bj and antibic 
carefully blended and stabilized premixe 
for use in simplified formulas. 

Here 


centrates which take into ac: 


are cleverly thought out 
ount the 
nutrients which are already in your bulk 


feedstuffs . . . supplying only those which 


are lacking; building up those which are 
leficient...so that you may produce 


| perfectly balanced feeds, without waste 


or deficiency of a single nutrient. 


Yes, Poutrry-Trate and Hoc-Trartt 


GET THE FACTS FROM PRATT FOOD CO., 130 WALNUT ST., 


tics, into 


con- 


dovetail so perfectly with bulk feedstuffs, 
which eco- 


make 


than 


you continue to buy from 


mmical sources, that you can 


feeds less cost 


often at 
You 


mmical buying, storage and control 


better 


present formulas. eliminate un- 
ecor 


if many small-quantity ingredients. 


USE PRATTS RESEARCH FACILITIES 
Pratts Laboratory will check your formu- 
las without charge, so that your feeds 
made with Pouttry-Trate or Hoc-Trate 
will be nutritionally better at lower cost. 
You will receive invaluable advertising 


and sales helps, too. 


BROILER GROWERS! Get faster growth 


quicker profits. .with BROILER -TRATE 











POULTRY-TRATE 
HOG-TRATE 


The Practical Feedman's 


Vitamin-Mineral Concentrates 


PHILADELPHIA 6, PA; 








enemies I 
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THE FEED MARKETS 


* * * * * 


Demand — Supply — Trends — Prices 


in cariots 
Demand fair; supply ade 
The 
BUTTERMILK-CONDENSED 
Los Angeles: Demand good; trend firm; 
supply ample; $5.45 cwt. in barrels; $5.96, 
100-lb. kegs 
Palindelphia: 
cient; $5.2 
Louisville: Demand 
supply fair 75 cwt 
polis: Market steady; 
supplies ample; $5.25 cwt 
Indi is: Demand good; 


quate; 


Demand light; supply suffi- 


good; trend steady 
demand fair; 


trend un- 








Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 
feed market appears on page 2. 

Portland: 


supply ample; 


Demand good; went piee 
rolled $7 grour 


BLOOD FLOUR 
New Orleans: Demand slow 
supply HNmited; no quotations 
Louisville: Demand fair; 
supply ample $145 ton 
steady BLOOD MEAL 
00 Los Angeles: Dem good 
supply fair; $9 a unit of am 
nand good; trend ur sup Seattle: Demand steady 
ehydrated 17% guaranteed, $120 ton, f.o.b. local packing 
on tamin A $72.30; No. 1 fine New Orleans: Demand slow 
No. 2 medium $40.50 supply limited no quotations 
Demand fair; supply am Denver: Demand good trend 
I de! rated, guaranteed $87 supply fair; $150. 
Buffalo: Demand fair; trend Louisville: Demand fair; trend 
supply good 13 suncured $51@ supply ample; $145 ton 
1 ehydrated $76@77, No. 2 sun San Francisco: Demand good supply 
ire $4 ‘ 1 Bosto air; 6. 35 unit of amm 
Boston ’ nd supt air le ) d 25 a unit of ammonia 
ed } $57.20 Portland: Demand g¢ i tr 
ample supply ample; $140 
Kansas as Demand 
$1 


limited 60 sacked, 


BONE MEAL 

New Orleans: Demand goo trend ups 
supply scarce; $62@64 lock, New 
Orle 

Louisville: 
apply ample 

Atlanta: Demat i trend str 

ly limited; §7 t 3 t rn port 

San Francisco 5 
$62.50 


ALFALFA MEAL 
_De mand good; trend firm 


Los Angeles: 
uncured $46@48; 17% 


upply ample 
deh ated $59@¢ 
ee lle remand and §=«6supply fair 
western lehydr ' 7 with 100,000 \ 
guarantee $ without § western sun 
cured, 1 $i7@48, 15% $51@52 
Cincinnati: Demand siow trend 
lehydrated ‘ » 400 
74.50@ 79.9 


trend steady 


trend steady 


r a 

supply 
plants 
trend stead 


“Memphis 


$4 
"P hitmdetp hia: steady 
steady to steady; 


teady 





ate 


Omaha 


seattle 


Demat steady; 


BONE MEAL (STEAMED) 
Les Angeles: Demand very strong 
1 t $82 
mati: Lemar 
piy fair $90 ¢t 
nnats 
Louisville: Lemar 
supply fair; $86.50 ton 
Indianapolis: Lemand ge 
unchanged; supply light 
New Orleans: Demand ¢ 
supply limited $68 @72 
f.o.b. New Orleans. 
Denver: Demand ¢ 
ply fair; $110 
St. Louis: 


supply 


Louls 
western 
.N 1 


Deman 


pply 
without 
17 


73@74, Ft. 
guarantee 
February Worth 
"Pestinnd Demand i rend steady; | San Francisco: 
supply iple; 15% 3 Idaho; de- fair $7 
hydrated f.o.b. Calif Portland: Demand 
Kansas Demand is only fair but ply ample; $75 
with offerings fairly ade Kansas City: Demand good 
rades of 17 dehydrated erate; $95 sacked, Kansas 
100,000 units itamin 
i arrival w BREWERS’ DRIED GRAINS 
Kansas City Milwaukee: 
to the range « $55.50, 24% 50, 26 67 
less than range Cincinnati: Demand fair 
Kansas City iene supply adequate; $60 
color No. 1 fine gro Philadelphia: Lbemand slow; supply 
falfa meal $45@46 sacked erate; $65 
No. 1 & in $42 506 13 New Orleans: Demand slow 
ground $38@39, and No. 2 \-in. $ supply adequate $65 @67 
BARLEY FEED me. Louls: Demand and supply 
Demand fair on pulverized Louisville: 
good on needles; supply ample on supply ample 
ized, fair on needles; pulverized, whit Buffalo: Demand 
feed $63; needles $1.30 bu steady supply good 24 
Philadelphia: Demand light; $61@63 
verized $70, nominal Boston: Demand good; supply fair; $¢ 
Demand fair; supply adequate Ft. Worth: Demand quiet; supply scarce 
nominal $63.30, delivered Ft. Worth 
San Francisco: Demand good; supply ade 
quate; $54 


BREWERS’ DRIED YEAST 
Milwaukee: Demand and supply fair; 8¢ 


supply 


Demand and supp! 
$57.50 


trend steady 


trend steady 
good; $4¢ 
Demand fair trenc steady 
$62.50 ton 

teady to fair trend 
$64@65, 26% 


Milwaukee: 
supply am 


New “Orleans: Demand slow; 
supply adequate 74@75.60 

Indianapolis: Demand fair; trend firm to 
unchanged; supply ample; whole barley §7 
sacked meen barley $84, no pulver 
ized availab! 

Seattle: De snand fair; supr 
$72, ground §72, rolled $75, all per 
ex-warehouse, l.c.l Louisville: Demand good; trend 

Ogden: Supply normal rolled $50@ supply fair; $160 ton 
—_ barley $48@62 Cincinnati: 8¢ Ib. in carlots 

nm Francisco: Der mand good; supply am- | New York: 8¢ Ib. in carlots 
oiee ‘tanterd rolled $67, rabbit $69 New Orleans: $¢ Ib. in carlots 


trend steady 


ly Demand good supply ade 


in carlots, St. Louis 


g 1; whole 
ton quate; 8¢ 
steady; 








supply ample; $5, 100-Ib. bag; 
$5.25 

Demand good; 
good; 94%@ 
normal 


changed 
in barrels 
Buffalo: 
supply fair to 
Ogden: Supply 
drum 

San Francisco: 
$5.35 cwt 

CALCITE CRYSTALS AND FLOUR 
Crystals $8.50, cariots; 


trend steady; 


9 
$5.50, 100-1Ib. 


Demand fair; supply good; 


Limecrest, N.d.: 

flour $5.75 
CALCIUM CARBONATE 

Minneapolis: Prices depend on potency of 
mix; KI .6 and 25 MnSO, 100-Ib. lots 
$1 plain calcium $9 ton cI $12.60 
Seattle: Demand steady supply good; 
12 ex-warehouse, truck lots 

Portland: Demand good; supply 
trend unchanged; $12 

New Orleans: Lemand good 
suppl ample $8.50@8.75 on 
flour 

Denver: 
steady 15 

Los Angeles: 
supply ample 


ample; 


trend steady 
oyster shell 
trend 


Demand and supply fair 


Demand good; trend steady; 

$9.74. 

CHARCOAL 

Bestens Demand and supply light; 
Pennsylvania 

Francisco: 

I $59.50 

New Orleans: Demand good; supply am 
trend steady; 40-Ib. bag oak charcoal 


$80.50, 


Demand steady; supply 


Demand good trend steady 
- . le; $100 
Kansas City: Demand and supply good; 


$50@60 sacked plant, depending on 
Demand fair; trend steady 
ample; $60 
COCONUT MEAL 
supply good; $60 


February-March 
Demand good; supply fair; 


Seattle: Demand 
ac ia-Seattle 
Francisco 
$64 
Portland: trend steady; 
supply ample; $63 
Los Angeles: Lemand good 
supply ample $65 @ 66 
COD LIVER OIL (FORTIFIED) 
1U, 1,500 A 32% @34%8; 
A A 34% @36%¢; 300 ICU, 
A 36% @40¢; 600 ICU, 1,500 A 34%@ 
36 660 ICU, 3.000 A 38% @41¢ 
Boston: Demand good; supply 
IC, 2,250 A 36%¢ Ib.; 300 IC 
1,500 A 32%¢ 
COLLOIDAL PHOSPHATE 
Chicago: $22, 
Kansas City: $21, 
St. Louis: $20.50, 
Des Moines: 2 
Philadelphia: $21, 
CONDENSED FISH. ‘SOLU BLES 
Boston: Demar fair good> tank 


Demand slow 


trend firm 


ample; 
. 2,050 A 
300 IC 


carlots 
carlots. 
carlots. 
car —. 


supply 


CORN GERM MEAL 

New Orleans: Demand fair; trend steady; 
supply ample; §¢€1@62 

St. Louis: Demand good 

Louisville: Demand fair; 
supply ample; $64@65 ton 

CORN GLUTEN FEED AND MFAL 

(All quotations for all cities are sacked 

basis; bulk basis $7 less) 

Minneapolis: Feed $60.15, meal $86.15 

Atlanta: Feed $66.54, meal $92.54 

Birmingham: $64.99, meal $90.99 

Boston: Feed meal $90.48. 


Cleveland: Feed $61.28, meal $87.28 
Denver: Feed $63.03, meal $89.03 
Feed $61.69, meal $87.69 
2, meal $85.02 
ansas © $55, meal $81 
Louisville: meal $86.46 
New Orleans: Feed $63.03, meal $89.03 
New York: Feed pee-ee meal $90.06 
Norfolk: Fee 3 meal $89.45 
Philadelphia: “ 3.65, meal $89.65 
Pittsburgh : meal $87.69. 
St. Louis: Feed meal $81 


COTTONSEED OTL MEAL 
trend 
$89@90 
trend steady; 
protein $82.05, 


supply fair; 
trend steady; 


Cincinnati: Demand poor; 
to higher supply adequate 
Memphis: Demand fair; 
supply ample prime 41% 
government celling. 
Philadelphia: Demand fair; 
quate; $94 

Baffalo: Demand and supply good; 
steady to higher; 41% $95@97. 
Boston: Demand good; supply 
97 


supply ade- 
trend 
steady; 
supply ample; $93 


supply tight; do- 
delivered rail, car- 


Omaha: Demand good 

Seattle: Demand fair; 
mestic 43% $90.50 ton 
lots. 


steady 





Distributed Exclusively by 


177 Milk Street . 





GORTON’S VITAMIN OILS 


Products of American Industry 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 


BOSTON 9, MASS. 











New Orleans: Demand good; trend frm; 
supply limited; 41% $97.12@97.62. 

Denver: Demand and supply good; 
steady; $98. 

Louisville: Demand fair; 
supply ample; $89.75 ton 

Wichita: Demand slow; supply sufficient; 


trend 


trend stronger; 


Demand good; trend shade 
supply ample; 41% $93 
Worth: Demand slow; supply suffi 

client; 41%, f.o.b. ofl mills $88@89, Ft 

Worth, $85@86 at interior ofl mills in 

north, central and west Texas. 

Ogden: Supply average; 41% %$80@85 
P San Francisco: Demand good; supply fair 
76.60 
Portland: Demand good; trend firm; sup 
ply limited; 43% $76, Los Angeles 
City: Demand improved with 
offerings moderate; hydraulic process most- 
ly $83 sacked, Memphis while solvent is 
general $80.50@81 
Janta: Demand fair; 
supply ample; 41% $83.50, 
a 
ngeles: Demand good; 
supply ee local 41% §7 


A AND D FEEDING OIL 


New York: 300 ICU, 750 A 30@31¢; 300 
ICU, 1,600 A 31@33%¢; 300 ICU, 2,250 A 
34% @35%¢; 300 ICU, 3,000 A 39@40¢; 600 
ICU, 1,500 A 34% @35%¢; 600 ICU, 2,250 A 
sat LALA 600 ICU, 3,000 A 40@42¢ 

Boston: Demand good; supply fair; 
IC, 1,500 A 33%¢@ Ib.; 300 IC, 2,250 A 
344¢: 300 IC, 1,600 A 32¢; 300 IC, 750 A 


trend strong 
Georgia, $82 


trend firm 
5 


Demand fair; supply ample; 
100 D §2; concentrated vita- 
760 A 33%¢ Ib.; 300 

2,250 A 38¢, plus 


, ee 
straight oils, 
min oils, 300 D, 
1,500 A 35%¢; 300 D, 
drum deposit charge. 


D ACTIVATED ANIMAL STEROL, 
POWDERED 

1,500 ICU pr. gm 
f.o.b. warehouse; 


New York: 
Ib., ton lots, 
18@23¢. 

DEFLUORINATED PHOSPHATE 


New Orleans: 
Wales, Tenn.: 


11@12.6¢ 
3,000 ICU 


DISTILLERS’ DRIED GRAINS 


Milwaukee: 
$63 @64. 

Cincinnati: 
supply adequate 
cinnati. 

aenieighins 
$69 


New York: 
supply limited 


Demand good; supply scarce; 
Demand fair; trend steady; 
$57@59 sacked, f.o.b. Cin- 
Demand light; supply fair; 
trend steady; 
grains $64 

trend steady; 


Demand good 
solubles $72, 
New Orleans: Demand fair; 
supply adequate; $56@58 
Louisville: Demand good; 
supply ample; light $59@60, 
solubles $69@70 

Buffalo: Lemand fair to 
steady; supply good; light 

$59 @61.50 
San Francisco: 

ple; solubles $82 
Portiand: Demand fair; 

trend unchanged; solubles $7 
Boston: Demand fair; 
light $63.50, dark $64.50 
Omaha: Demand and supply fair; $55 
Ft. Worth: 
corn $67.30 
Atlanta: 
supply ample; 


DRIED BEET PULP 


Milwaukee: supply scarce; 
$59.50 in molasses 
beet pulp > 

Los Angeles: Demand strong; trend firm; 
supply limited; $56.25, packed in paper 

Buffalo: Demand slow to fair; trend 
supply good; $55@658, sacked in 


trend stronger; 
dark $61@64 


trend 
dark 


slow 
$58 @59, 


Demand fair; supply am 


supply ample, 


supply scarce; 


Demand fair; supply scarce; 
delivered Ft. Worth 
Demand slow; trend 
$65.60 


steady; 


Demand good; 
$62.50 in jutes; 


steady; 
paper 
Bos! Demand fair; supply adequate; 
62.50. 
New Orleans: Den trend steady; 
supply ample $58a 
Demand 


and slow; 
9. 


and supply fair; trend 


Demand steady; supply ample; 
$53 ton, ex-warehouse, lots. 
Ogden: Supply normal; $40@44. 
San Francisco: Demand good; supply fair; 
$52.50 
Atlanta: Demand 
supply limited for 
lanta 
Portland: Demand slow; 
supply ample; $50. 
DRIED BUTTERMILK 


Milwaukee: supply scarce; 
$12.50 cwt 
Leos Angeles: 
no quotations. 
Baffalo: Demand good; trend 
supply fair to good; 10@10\¢. 
Besten: Demand good; supply light; 11% 
@iz¢ Ib. 
New Orleans: 
supply adequate; $10.50@10.75 
ie: Demand good; trend steady; 
supply ample; $240 ton. 
in Market steady; demand fair; 
supplies tight; $11 cwt. 
Indianapolis: Demand good; trend firm 
supply average; $12 cwt. 
supply ample; 


good; trend strong; 
Southeast; $68.94, At 


trend steady 


Demand good; 


Demand good; no offerings; 


steady; 


Demand fair; trend firm; 


to unchanged; 

Wichita: Demand fair; 
$10.55 cwt. 

0 : Demand good; 
$11.50 cwt. 

Ft. Worth: Demand 
ited; leécal and nearby 
f.o.b. Ft. Worth. 

Ogden: Supply average; $8.50, 100-Ib. bag 

DRIED CITRUS PULP 

Los Angeles: Demand good; supply very 
scarce; $40 bulk, nominal. 

Baft 


alo: Demand fair to steady; trend 
$53@55, New York 


supply short; 
light; supply lim- 
production $10@11, 


steady; supply good; 
State points. 

New Orleans: Demand fair; trend steady; 
supply adequate; $40@45, f.0.b. shipping 
points. 

Ft. Worth: Demand fair; 
production ended due to freeze; 
citrus meal $42@44, f.0.b. Rio 
Valley. 

San Francisco: 
meal $53. 

Atlanta: Demand good; supply 
pulp, limited for meal; trend strong; pulp 
$37.50@40, meal $32.50, Florida producing 
points. 


supply ample; 
$40@41; 
Grande 


Demand and supply fair: 


ample for 
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DRIED SKIM MILK + HAY Milweakee: Demand and supply fair; Ft. Werth: Demand broadening; offer 
. 34% $77.60, 36% $76.50 ings light; carlota, prompt wheat bran 
Milwaukee: Demand good; supply scarce; 9 — —— : Ay — y+ Los Angeles: Demand good; trend firm $55 nor g 50, gray cnorts $60 s0@ 61.60 de 
wt. sufficient; timothy and clover supply adequate; $73 livered TOP, about $2 higher on both com 
Los Angeles: Demand good; no offerings Baffalo: Demand slow to fair; trend pared with @ week previous 
ations steady; supply good; $20@22.50, Erie MALT SPROUTS Wichita: Demand good; supply inade 
+ Demand fair; supply short; 1c. County 5 . Buffalo: Demand fair to slow; trend ; basis Kansas City, Feb. 13 
_ Boston: Demand steady; supply adequa .- steady; supply good; $62.50@65 0, shorts $62.50; bran advanced 
—.* ene, ang Watt =e 6 | Boston: Demand poor; supply light; $52 ten and shorts $1 ton, compared 
oat « 2 ( 5 D 
; @53 the preceding week. 
ple nee Daltn Goa. delivers tock Tots New Orleans: Demand fair; trend firm Milwaukee: Demand light; bran $64@65, 
- ~tog : > supply adequate; *s41@46 middlings $65 @ 5¢ 
Benge ng = r i; trend steady ge + ~~ common points for St. Louis: Demand and supply good; $49 St. Leais: Demand slow supply ample; 
ee ae . F sacked bran $52.50, shorts $57.76@68, delivered 8t 
— ae kemand moderate; supply New eee ae Sat a Los Angeles: Demand good; supply ade Louis switching limite; asking price te high 
oe ee é ~eand quate; $40 or b 0 scent syobean © 1 
Buffalo: Demand good trend steady; . baled alfalfa $59@6¢1, prairie $29@ Milwaukee Demand and supply fair — — — rn « <5 _~ ‘ we a. 1 . - 
supply fair t f; 11@11%¢ 50 N 1 $47 $41 ceiling but he trad ie « 4 
a0 . ‘ * « 47.60@ 48, N 2 ‘ 0 are _ : 
Seattle: fair; supply good; $15 Louisville: Demand fair; trend unchanged . ™ increase in prices ; : iv 
wt ex-wareh lel supply ample; mixed hay, timothy and MEAT SCRAPS Cincinnati: Demand fa od steady 
Portland: De x4 «good trend steady clover, No. 1 $32, No. 2 $30; timothy, No. 1 . eieiadiliteall neal 
ited $30, No. 2 $28; local alfalfa, No. 1 $28, | cmc "mae Demand woo . 
No. 2 $26; western, No. 1 $45; straw $17 Cincinnati. : — » § Indianapolis: Demand good; trend steady 
DRIED WHEY @18. Baffale: Dema: P —_ end to higher; supply ample; soft winter woes 
, : : S : P Wichita: Demand good; supply suff frm; supply . $109@111 ran $61 standard n idds $62, mixe ee 
Los Angeles: Den . yroved rend cient for prairie, inadequate for alfalfa; | Bestes Deman fair * , l, gray shorts $65, all sacked; no red 
firm; sus am F 75 ev prairie $15@18, alfalfa $25@30 > » — : mple; | dog offered 
Philadelphia: Demand fair; supply suffi Ft. Worth: Demand good; supply limited -4 ~ oath ee ame By BD Louisville: Demand good; trend stronger 
8.7 carlots, baled No. 1 alfalfa, Oklahoma ; — . supply ample; bran $58, mixed feed $60.50 
Buffalo emand trend firm; sup Texas and western origins $48@53, No. 2 : . - $ 3 
ply & a; 6% $46@51: prairie. No. 1 $29@32, No. 2 $26@ ob a a : Demand and supr 
Boston: Demand ligt supply moderate 30; Johnson grass, No. 1 $30@35. No. 2 . ante Ga ae a —we ‘ no . - $57@58, standard o 
PE%¢ Ib $28@33, delivered TCP. ions a yoo. . flour i $59@61, red 4 
Seattle: Demand steady; supply ample Ogden: Supply average: $1.25 bale; $23@ > — » . Demand f 
" 7 ‘ x-warehouse, Lc.l 2 in barn BB. \ " sone, ° . fficient; bran $ 
t orth Demand good supply ade : Demand very good trend , ‘ aie 
ate rlots, $¢ ewt., sacked, deliv y adequate: baled alfalfa me Francisco: Demat 


supply adequate bran § iddlings $69 
360 


sup lin 


al 


a unit of protein : supply adequate; 
‘ Ft. W t r ar Texas point r in : $33.50@34.50; U.S. No. 2 leafy I De men " ~~ ‘ sta ard bra r } $60, Canadian 
I ts out of ise, Ft. Worth 50@3 U.S. No. 2 gree : : seneky ema $1.95 _ . ad : Deman let; supply ade 
Ogden: Supp! rage: $7.50, 100-Ib. bag 2 $27@28; oat hay arle 4 ae . t rd midds. $63, red 
. . . . New Orleans: Demand fair; trend steady — - : 
San fF Demand stead , ot ‘ ’ 
wv ——— o teady supply hay $26.50@27.50 PI ly adequat 50% $115@12 local 
trend steady HOMINY FEED ~~ . x . supply fair trend 
: Cincinnati: Demand fair; trend steady - 5 t | 1 25 
anses City r | air to good; forti supply adequate $62@63 sacked fot > Dema . mited : Demand trend steady 
$6.50, straight grade $6.25 cwt.; 1l.c.] Cincinnatt : — . , wheat bran § standard 
, t. higher M a , - mide 5 shorts $658.75 
- at il we vi Memphis: Demand fair; trend steady: | . sat and bone scraps $119 - 
Mitncapolis = arket steady emand fair supply ample; white $69, vellow $62 Sioux City: 50% meat and bone scraps . : Demand steady ous ply —— 
, J mon trar points 


Demand slack; supply ade 
stronger brar $57.25 @68 
26 


Oe an, ik ie Buffalo: Demand fair to good; trend | $119 ~ mmon tra 
——— oe cog ~ , end steady steady; supply good; white $68@69. yellow Louisville r . rood: tr i strong- | 7 : ® < J 


4 A L . ad — ous , $68@€9.25. both Boston er; supply f 0 trend steady 
ae a : —~ = trom New Orleans: Demand fair; trend easier: | Wichita: Demand ¢ ete tees 
Louisville — . rend waned supply ample; $64.50@65.50 quate 9 no quo 
' ; , Ps = a Louisville: Demand fair; trend stronger ' nas run 
’ . $ ‘ supply ample; $63.50@65 | ' r air . roo t ded § middiings $ t Den 
. . Indianapolis: Demand good; trend steady | PP ] t t and 7 mill run $6 middlings 
FISH MEAL to higher; supply ample: $70 ton, delivered ?1 

Boffalo I lg i { trend Indianapolis. including state tags and used Milwaukee Demand imy : uppl 
t 1 : Coast bags; ground corn $78 adequate $117 
Boston: Demand fair; supply steady; $70 Los Angeles: Demat a ; . . Dehydration Engineering and Equipment 

Omaha: Demand slow: supply ample; $5 supply adequate; $1.90@ 

Seattle: Demand steady; supply ample 
ates burlap bags $71, paper bags $69. both de MILLET 
i od Se 
Ft. Worth: | ! rings lim livered Seattle, cariete. New Orleans: Demand 

a ' Const LINSEED OTL MEAL supply limited; $4.2 
$ ‘ i burlaps, Feb St. Louls: D 

rua ! i 7 < Kansas City: Demand good offerings hog. country run 
Ogden norr l nh unit, f.0.b fair, market firm 34% $64 bulk Minne lot st Lovis Early . 25 
Cc $1 apolis; 36% $63@64 bulk, Minneapolis bulk, carlots, St. Louis 620 W. 26th Se. Kansas City 8, Mo. 

San Francisco ‘ nd « ipply fair Portland: Demand good trend kigher 

. - . | < supply limited; 34% Eastern $91, 34% Mon MILLFEEI 
Portland . J i; trend higher tana $90, both delivered Minneapolis: Millfeed trading was brisk 
P a san i : Demand good supply this week and prices gained 0@2 ton 
Atlanta I rend strong scarce Buyers, many of whom had h off pur 
aI te 1 Atlanti Ft. : Demand fair; supply suffi chases for some time, entered t market 
; cient February $82.63, delivered Ft for nearby supplies. Mills still were having 
Minneapolis r t steady jemand fair Worth. iifficulty t ~oxcars and offerings 
: nd 60 meal $2.10 a New Orleans: Demand fair; trend high were som at Quotations: brat 
“i er; supply adequate; 36% protein $85@85.5 $51@52, standard $52@63, flour 
: sir; trend firm Minneapolis: Demand for linseed ofl meal midds. $54.50@66, red 


Utah and 


su 





Seattle r r Apt r 2.20 
nit y ‘ t arlots 


or am he I meal a unit 








. Louisville . . m . tn - 1 expanded considerably following announce Kansas City: Der i good 
: fair: $168 to: , Tene easy ment of the soybean oi] meal celling well miy fair market ng $48.6 

Ni 7, = vue Se above current prices. Some crushers were sacked, Kansas City r bran; §$ 
ew Orleans: Demat yood; trend high sold up for nearby and offering only de acked. Kansas City. for shorts 
= mee; ¢ enhaden $148@ ferred shipment. Prices advanced $4@5 ton Omaha: Demand fair; supply good: bran 
. - by Feb. 15. Quotations 36% $65 bulk 7. short 52.2 

Boston: Demand go apply light; $2.25 | Minneapolis; 34% $65.50@66.50. - ’ 


af n unit Denver: Demand and supply good; trend 
Leos Angeles Deman rood trend un 8 
hange apply 15@2.25 a unit : Demand good; trend fair; sup 
ample; $80.30. 


a SOS one cee Wichita: Demand fair; supply ample a Division—MIDLAND INDUSTRIES, INC 
34% $85 
Indian INDEPENDENCE, KANSAS 











Demand good; trend easier 
supply ample; 36% $% 

Seattle: Demand and supply fair; $90 
for 24%, delivered rail 

Omaha 


, y 
Demand good; supply ample Elk v | D h d d 
a alley Dehydrate 


Demand fair; supply limited 


Demand and supply good; trend ALFALFA MEAL 


_ ; > q . 
(fra Company | to higher: 32% $78@80 328 Board of Trade Building 








Philadelphia: Demand fair; supply mod : . 
| erate; $76 KANSAS CITY 6, MISSOURI now available in fifty tb. paper bags 
Cincinnati: Demand fair; trend steady . 
supply adequate; 34% old process $78 —* 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From Every Grain ‘Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


OFFICES: TERMINAL ELEVATORS: 


New York St. Louis Nashville Fort Worth Galveston Vancouver, B. C. Kansas City Omaha Portland 
Chicago Omaha Enid Buffalo Portland Winnipeg x St. Louis Toledo Galveston 


Kansas City Columbus Minneapolis Peoria San Francisco Los Angeles Chicago Columbus Enid 
Buffalo Fort Worth Minneapolis 


Kaiusas City - Omaha - Dallas 
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California: red bran and mill run MOLASSES 
hapow yy -  carlots, f.0.b. San | Cincinnati: Demand fair; trend steady 
“ ond eres supp ae > 35 gal ‘ J 
Sen Miaddiness Demand weed: cence on. ous adequate 35¢ wal... f.0.b. New Or 
t Memphis: Demand good; 
supply scarce; blackstrap 
ear, f.0.b. New Orleans 

Baffalo: Demand good trend 
supply short to fair; $70@72 

Boston: Demand good 
37¢ gal. in tank car lots. 

New York: Demand active; trend firm 
1. 835 . ; . supply very scant blackstrap in tank cars 

‘ ° 6@37¢ gal 
rt. Worth nat New Orleans: Demand increasing; 
neral t ‘ calcium, 4% supply very scarce; 35¢ gal 
ineral blocks, 60-Ib f.o.b. New Orleans 
1 ar phosphorus, 17% Denver: Demand fair; 

$ ? t th ply poor; $4 cwt 

Minneapolis | meapolis: Market steady; demand slow 
tamin ft limited; 35¢ gal., f.0.b. New Orleans 

Louisville: Demand fair; trend steady 
supply ample; 35¢ gal., f.0.b. Gulf ports in 
tank car lots. 

Indianapolis: Demand good; trend strong 
8 t to unchanged; supply ample; 50-gal. drum 
St. Paul purp \ odine $85 $25.95, including drum; bulk, 60 gal. $22.95, 
Sioux City \ t ‘ : line $80 ton $78.42, barrels extra 
Wichita Demar supply Seattle: Demand good; supply ampk 
ar all-purpose wit! line Ib. block $46 ton in tank cars, $15.70, 600-Ib. drun 

100.1b. bags f.o.t plant Ft. orth: Demand good; supply short 

Indianapolis Le | trend firm nominal, blackstrap, prompt 36¢ gal., f.o.t 

r Ang l I all-purpose Houston $70 ton, delivered Ft. Worth 
jine tor t ton lots Sean Francisco: Demand good; 

‘ f.o.t I | fair; $46 ton, f.0.b. cars Richmond, 

Portland ve i go supply ample Portland: Demand good; trend steady 
rend unchange supply ample; cane $46, beet $46. 

Kansas Demand good; offerings 
$8 sacke market firm at 35¢ gal. New Or 

ack n ; 

Milwaukee: [Le Los Angeles: Demand good; trend firm 
$ 0-1 bl supply ample; $46 ton, f.o.b. tank cars 
Los Angeles emand good; trend firm Los Angeles harbor. 
all-purpose with iodine Milwaukee: Demand and 
blackstrap §73 


trend steady 
35¢ gal., 


tank 


steady; trend firm; 
mil n § 
strong; 
MINERAL FEED 
supply good; ; 
ipply excellent 
i, competitive 


Omaha: Demand fair supply light; 
Seattle: Demand fair 
high pl 
t 


trend 
tank 


trend up sul 


al 
San Francisco supply 

re $70 

Denver: Deman ipply trend 

‘ y all urpose ith lodin $93.75 cwt 


with iodine 
5 b blocks 
$8 
supply ample; 


supply ample; supply falr 
NIACIN 
New York: Demand heavy 
pressing; $9 kilo 
OAT PRODUCTS 
Philadelphia: Demand quiet; supply su 
ficient; pulverized white $73, Canadian re 
ground $40, domestic $39 
Buffalo: Demand and sup 
reground $31@32, pul 


supply 


e 


PRODUCTS 
good; trend 


steady verized white 


fair; wh 
Argentine 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 


WRIGHT Ww. COCHRAN New Orleans: Lemand fair to e 


1211 Randolph Ave. firm supply adequate; pulverized 
hene 7466 oats $73@75. mixed feed oats $69 


Pr 
TOPEKA, KANSAS rolled oats $113.05 
‘ Minneapolis: Demand has dwin 
QUALITY GOES IN BEFORE THE NAME GOES ON 


Demand and supply 
73, reground oat feed 
Canadian $33 
Demand good 
limited rolled $78 
white $78 





feeding 


prices of some items moved up al 
stronger ash its markets 





Model 5A2 


HAMMERMILL = 


.WANT 


"9 Economy 7 


Lowest power consumption per 

~~“ 100 Ibs ground! That's the aston 
ishing fact revealed by independent 
tests by a power company which 
compared FORDS mills with other 
FORDS static and 


rotating 


well known mills 
dynamic balancing of all 
parts eliminates power wasting 
vibration. Direct drive the FORDS 
FORDS 


hammermill through 








universal joint for greater 


economy 


& Pp E E FORDS Industrial Mill 


Catalog—lIllustrated! Write to 


MYERS-SHERMAN CO. 
31 12th Street 





Streator, Illinois 


Closing prices of cottonseed ofl meal 

change in dollars per ton 
Fe 

March 
May 
July 
On 
Le 
Sale 


*! 


change, in dollars per ton (sacked basis) 
Fet Feb 
»*T1 


COTTONSEED OIL 
(41% protein) on the Memphis Merchants Bx- 


71.80 


MEAL FUTURES 


Feb. 13 Feb 
@*82 

@*s0 

-°sl 


@°73 


SOYBEAN ODL MEAL FUTURES 


Closing prices in soybean oi] meal (basis Decatur, Ill.) on the Memphis Merchants 


Feb. 1 Fet Feb 
-*74.80 7 « 





have been well below 
ar shortage and 
rs to hold out for ceiling 
result buyers have had 
available receipts. Quota 
ultry rolled oats $111, standard 
pulverized $68, feeding rolled oats $106 
f atmeal $90, reground oat feed $30 
Demand fair; supply an . 
scarce for reground oat 
feed; pulverized whi oats $61 hoice $63 
reground oat feed $34, 6 protein $1 higher 
Louisville: Demand fair; trend stronger; 
ample; rolled oats, groats and feed- 
oatmeal $102; regr« $36.50; fine 
gyround $96.5¢ verized $66.50 
Indianapolis: Demand good; trend steady 
to higher; supply ample; pulverized oats 
$66, pulverized white oats $72, steel-cut 
s $110, oat groats $110, fine ground oat 
ul $104, rolled oats $114, whole ground 
ats $67 leaned No. 2 white oats $1.13 
bu., sa extra 
Milwaukee: Demand fair on pulverized 
od on fair on regrounds; supply 
mple on pulverized, scarce on molasses, 
regrounds pulverized, white $64, 
molasses oat feed $41; regrounds 
$36 


Demand 


eeding 
St. Louis: 
pulverized, 


molasses, 


poor; trend steady 
protein reground oat 


2% 


OYSTER SHELL 





Boston emand very good; supply good 
cloth $21.61 

Demand fair 

eastern 


paper $2 
Seattle 
western $24, 
house, Le.! 


San Francisco: Demand fair 


supply ample 
both ex-ware 


supply am 

















$13. eastern $24 
Demand good; trend steady 
western shell $26, granite 
er 7 ite $25, western 
flour $20, eastern shell flour $25 
Los Angeles: Demand steady; supply a 
eastern $27.53, packed in burlap; $23.( 
paper 
New Orleans: Demiund good; trend steady 
supply am ple $10.50@19.7 Louisiana 


shell 


Demand and supply fair; trend 
30 
Louisville: Demand fai re ady 
ipply ample; $20 ton, F 
PEANUT ODL MEAL 
Milwaukee: nd good; supply ce 
59. 41 

New Orleans: Demand good; trend steady 
supply light; $69@71 nl 

Atlanta: Demand ‘ i strong 

ply limited; 45 $72, ft. orgia and 
producing points 
PEAT MOSS 

Boston: Demand steady 
yuate; carlots $2.65@2.75, bale; lec.! 
@2.90 

Seattle: Demand slow 
$2.80 bale, ex-warehouse, 
tural or litter. 

New York: Demand seasonal; trend 
steady; supply ample; Canadian $2.75@2.90 
mported $2.25@2.35 

New Orleans: Demand good 
supply ample; European, 180-Ib 
@4 

San Francisco: Demand good; supply fair; 
$3.10 bale 

Portland: Demand good 
supply ample; $2.90. 

Philadelphia: Demand 
good; 110-Ib. bale $2.60 

Los Angeles: Demand fair: trend steady; 
supply ample; Canadian $3.13 bale 

POTASSIUM IODIDE, U.8. P. 

New York: Demand steady; trend un- 
changed; supply sufficient; 200-Ib. lots $2.15, 
100-Ib. lots $2.17, 25-Ib. lots $2.20; potas 

um chalk mixture, 260-Ib. lots $2.06, 100- 
Ib lots $2.08, 25-Ib. lots $2.11 

St. Louis: Demand and supply good: 
100 pure potassium fodide. U.8.P., 1 
lots 2.17 in fiber drums, 25-Ib. lots 
in fiber drums, 5-Ib. lots 2.27 in 
tles, f.0.b. St. Louls; 90% potassium 
calcium stearate mixture, 226-Ib. lots $2.06 
in leverpak drums, 100-Ib. lots $2.08 
fiber drums, f.o.b. St. Louls. 


RIBOFLAVIN 
: Demand good; trend (fun- 
hanged; supply sufficient; 12%¢ gm. equiv- 
freight allowed. 

Terre Haute: Demand and supply good; 
12%¢ per gram of contained riboflavin, with 
freight allowed, for 8,000 and 16,000 potency 
dried fermentation solubles. 


RICE BY-PRODUCTS 


Demand slow; trend 
bran $46, f.0.b 


supply ade 
} $2.85 


ample; 
horticul 


supply 
either 


trend steady 
bales $3.90 


trend steady 


average supply 


steady; 
Louisiana 


Atlanta: 
supply limited: 
producing points 

N Orleans: 

limited 


Demand fair; trend up 
$45@48, f.0.b. mill, Louist- 


Supply fair: demand good; rice 
bran $48@49: ground rice hulls $5.50@7, 
f.0.b. south Texas mills 

Memphis: Demand fair; trend steady; 
supply limited; bran $47 sacked, f.o.b. Ar- 
kansas points. 

Ft. Worth: Demand good for bran, fair 
for hulls; supply scarce: rice bran, nominal 
$48@49, promot; hulls $6@6.50, f.0.b. south 
Texas rice mills, immediate or prompt ship- 
ment. 

San Francisco: Demand good; supply 
fair; bran $51, polish $53 


SESAME MEAL 
‘= Francisco: Demand and supply fair; 





‘ 


Los Angeles: Demand fair 

supply ample; $88@90 
SORGHUMS 
Worth: supply suff 

ent carlots : No. 2 yellow milo 
$2.58@2.63, delivered TCP 

Kansas City: Demand good 
market strong No. 2 yellow 
2.70 cwt 


offerings fair 
milo $2.68@ 


SCREENINGS 

Minneapoli Domestic screenings were 
quoted slightly higher this week, although 
trading in Canadian refuse screenings at 
prices below those quoted a week ago was 
reported Demand was slow Quotations 
dust $11@17, Mghts $17@27, mediums $23 
P31, heavies $31@41; flax screenings $41 
Canadian refuse screenings $24@26 bulk, 
Duluth; Canadian ground screenings $32@ 
35 sacked. Duluth 

New Orleans: Demand slow; trend firm 
supply ample; heavy grains $38@39 
Buffalo: Demand slow to fair 
weak supply good; $40@41, New 
basis. 


trend 
York 


SOYBEAN OTL MEAL 
Demand fair trend steady; 
> protein $74 (gov 
f.0.b Decatur, 


Memphis: 
supply 
ernment 
Til.). 

Minneapolis: Announcement of the $74 
ceiling, basis Decatur, spurred demand for 
soybean oi] meal. Some crushers were offer 
ing only at the ceiling price, but there were 
enough other offerings to permit trade be 
low that level. Quotations $68@69 bulk 
Decatur, February shipment; §70@71, March 
shipment 

Indianapolis: Demand fairly good; 
unchanged; supply ample; 44% $80 

New Orleans: Demand fair; trend un 
steady; supply ample; 41% $85.50@86.50 

Denver: Demand fair; trend down; sup 
ply good; $88 

‘aulsville: Demand good, trend strong 
supply fair $87 ton 

Wichita: Demand good 
cient; 41 $88, f.0.b. plant 
Philadelphia: Demand light; supply fair 

$84 


elling 


trend 


supply suff 


steady, at ing; 41 ffered $ Decatur 
44% offer $74, Decatur; some 
ing under ceiling at about $72 

Omaha: Demand good; supply ample 

Seattle: Demand steady; supply ample 
$106 ton, April-September, carlots, 44 pro 
tein quoted—no trading 
Ft. Worth: Demand siow 
client; 41 and/or 44 
February, delivered 
Ogden: Supply average 
Portland: Demand fair; trend 
supply ample; February $61, f.0.b 
March-September $68 

Kansas City: Demand good; market very 
strong but not quite up to the ceiling of 
$74 bulk, Decatur: for western shipment 
41% $70.50@72 bulk, Decatur, and for 44% 
72@73 bulk, Decatur 

Atlanta: Demand and trend strong; sup 
ply ample: 41% $78, f.0.b. Mississippi mills 
44% $78. f.0.b. Tennessee mills; 45% $80 
f.0.b. North Carolina mills 

Les Angeles: Demand good; trend up 
ward: supply ample; $68@70 bulk, Decatur, 
equivalent $99.51@101.51, delivered sacked 
currently burlap hags being charged basi« 
$7 ton. 

Milwaukee: Demand and supply fair; 41 
to 44% $86. 
Cincinnati: 
supply adequate 
Decatur, bulk 


SUNFLOWER SEED 


St. Louis: Demand good; supply limited; 
hybrid variety (smal! seeded), none avail 
able; local grown poultry grade $15 cwt 
sacked, f.0.b. St. Louis; small black $13.50 

. . mo cariots 
available: parrot sunflower seed, large black, 
large gray, both $20 cwt., St. Louis. 

TANKAGE 

Kansas City: Demand fair to good; mar 

ket steady digester tankage $129@ 


130 sacked, Kansas City 
nd fair: supply suffi- 
$117@122 ton, f.0.b 


$120, 


Baffalo: Demand and supply good; trend 


supply suff 
immediate or 


higher 
Decatur 


steady 


Demand fair; trend 
f.0.b 


$74 celling prices, 


be 
digester 


Demand fair; supply good 


Demand slow trend steady; 
supply good; 60% $133, nominal 
Milwaukee: Demand improving 
adequate; 60% $125 
New Orleans: Demand slow; trend firm; 
supply sufficient: 60% $139@141 
Denver: Demand and supply fair 
steady; $125 


supply 


trend 


5 
St. Louis: Demand good; supply limited 
60% $125 bulk 
St. Paal: 60% digester $129 
Sioux City: 60% digester $129 
Louisville: Demand good; trend s 
supply fair; 60% $130 ton 
Wichita: Demand good 
cient; $129, f.o.b. plant 


WHEAT GERM 
Chicago: Market stronger; demand good 
supply limited; $77 


ady; 


supply insuffi 


ELEVATOR DESTROYED 
ECHOLS, MINN.—The three story 
Frank Bros. elevator here was de- 
stroyed by fire recently, with a loss 
of $125,000. 











Midwest Meeting 





(Continued from page 1) 


chickens in batteries with an all- 
plant ration, an all-plant ration plus 
fish meal and an all-plant ration 
plus fish meal and Bu. He said that 
under these conditions, penicillin 
showed the best results, with aureo- 
mycin, bacitracin and terramycin in 
a second group, and streptomycin 
third. The results showed gains of 
10 to 15% for the antibiotic-fed 
chicks at eight weeks of age over 
the control groups. 

Most scientists, Dr. Card declared, 
agree that the growth stimulus comes 
from the antibiotic itself and that 
the site of the action is the digestive 
tract where the bacterial flora are 
changed. But, he said, there are 
about six theories as to how: One 
is that the antibiotic suppresses mi- 
croorganisms which compete with the 
animal for the food supply. A sec- 
ond is that toxic substances are re- 
duced. A third theory holds that 
suppression of unfavorable bacteria 
permits growth of beneficial types. 
A fourth maintains that reduced 
moisture content permits the bird 
or animal a greater length of time 
to absorb nutritive elements from its 
food. A fifth claims there is an un- 
known nutritive factor in antibiotics. 
The sixth and most popular belief 
is that the over-all disease level is 
reduced. 

Whichever is right, Dr. Card said, 
antibiotics are not substitutes for 
previously known nutritignal prin- 
ciples and feed manufacturers should 
try to make them such. 


Research With Swine 

Dr. Catron reported on experi- 
ments in feeding antibiotics to swine 
at Iowa State. He noted these ef- 
fects in some of the experiments—a 
tendency to large litters, less scours, 
greater resistance to necrotic enter- 
itis and some types of cholera, and 
great success in rebuilding runt pigs. 
In some of the latter experiments 
with aureomycin, he said, the runts 
made 56% faster gains than on a 
good ration and 42% faster gains 
than on a good ration plus skim milk. 

The most practical level of aureo- 
mycin apparent from his experiments 
with this product in hog feeds is 5 
milligrams per pound of ration, he 
said. On penicillin, 4 to 5 milligrams 
seemed to be the most practical level. 

Tests of six antibiotics in hog 
feeds at Iowa State, Dr. Catron said, 
showed that aureomycin and terra- 
mycin were about equal in effective- 
ness, then penicillin and then baci- 
tracin and streptomycin. This is dif- 
ferent from poultry, and he also 
pointed out that this subject needs 
very much more study before any 
final conclusions can be drawn. He 
also expressed the idea that a com- 
bination of antibiotics had proved 
superior in some tests to any one, 
presumably because of the wider 
range of microorganisms affected. 

Dr. Catron stated that there was 
no evidence of a direct sparing ac- 
tion on protein from feeding of anti- 
biotics, but he did not rule out the 
possibility that in sparing Bu, a 
more efficient utilization of protein 
might be attained in a roundabout 
way. 

More Economical Feeding 
Turning to the economics of hog 
isi Dr. Catron said that anti- 


48 lb. feed per head in bringing a 
hog to 200 lb., or about $1.56 per 
head. The faster gains also enable a 
hog raiser to market his animals 
earlier in the season before prices 
reflect the full weight of market 
receipts. This gain of about 12 days 
on an average was worth 50¢ cwt. 
or about $1 per head. Against this 
total saving of $2.56, the cost of 
the antibiotic was $1.05, a net gain 
of $1.51 per head. This would be 
worth many million dollars to Iowa 
farmers, he said, and would in addi- 





tion save about 2,500,000 man-hours 

of labor on Iowa farms because of 

the shorter feeding period. 
Oklahoma Studies 

Testing the theory that changes in 
intestinal flora cause the antibiotic 
“kick,” Dr. Thayer said Oklahoma 
workers tied off the caeca of chick- 
ens at five days of age but got the 
same growth response anyway. Thus, 
he said, these products must work 
in some other way. He also point- 
ed out that intramuscular injections 
in experiments at Oklahoma produced 
good growth response. He expressed 
the thought that the antibiotics may 
be working through limiting of low 
grade infections. 

Dr. Thayer presented data to show 
that with the aid of antibiotics chicks 
can utilize to a normal level a ra- 
tion which is inadequate in protein 


not this is a sparing action on pro- 
tein, he did not attempt to argue, 
but said that there obviously is some 
relationship 

In Turkey Feeds 

Discussing antibiotics in turkey 
feeds, Dr. Couch said that aureo- 
mycin and streptomycin products 
brought increased gains to turkeys 
and that further addition of B vita- 
mins brought added response. He 
concluded that for turkeys Bx is re- 
quired in the presence of antibiotics 
where it is not needed otherwise. 
He showed results of experiments re- 
vealing improved feathering and col- 
oring of turkeys fed antibiotics, and 
he noted this effect also on broilers 
and with Bu. 

Dr. Stephenson reviewed the work 
that has been done with antibiotics 
for ruminants. There has not been 
much work on this phase and, except 
for calves, it has shown no promise of 
favorable results. 

A symposium on “Hormones—-What 
They Are and What They Do” was 
held as part of the program. Forma- 
tion and function of hormones in ani- 
mals and the effects of the deliver- 
ance of additional hormones into the 
bodies of animals were broad points 


covered. Dr. J. S. Hughes of Kansas | 
State College, Manhattan, was mod- | 


erator and introductory speaker. (A 
story of the discussion will appear in 
next week's issue of Feedstuffs.) 


Merchandising 

Another important problem of 1951 

merchandising—came in for atten- 
tion in two addresses. On the open- 
ing day, James H. Burrell, feed in- 
dustry consultant of St. Louis, talked 
on the value of service and resale, 
and at the closing session, Burton 
Bigelow of the Burton Bigelow Sales 
Advisory Organization, New York, 
described “five merchandising musts 

war or no war.” Mr. Bigelow’s talk 
will be reported in next week's 
Feedstuffs. 

Selection of sales personnel who 
are well trained, courteous, pleasant 
and intelligent is the most important 
step in building good resale programs 
for feeders and dealers, Mr. Burrell 
told the group. Manufacturers must 
help the dealers understand what 
they are talking about when they 
sell feed. Sales personne] must get 
out and talk with farmers and feeders 
to aid them in their feeding pro- 
grams as well. This type of service 
and promotion conveys confidence 
to the feeders. 

Additional points which Mr. Bur- 
rell brought out in his discussion on 
the value of service and resale were: 
(1) Find out what the customer 
needs and how he would like to use 
the products. (2) Offer whatever ser- 
vice you can to the customer, but be 
certain the service can be rendered 
Always state true facts. (3) Keep 
the customer informed of new scien- 
tific developments. 

Keynoting the convention in place 
of the president, Ralph R. Young, 
Young & Sons Co., Hutchinson, Kan- 
sas, was E. A. Worth of the L. C. 
Worth Commission Co., Kansas City, 
association vice president. Mr. Young 
was unable to attend because of a 
serious illness which necessitated a 


| stock and poultry, 








check-up in a Hutchinson hospital 
this week. _ 

Changing and strengthening the 
course of the Midwest association in 
keeping with the world situation was 
the theme of the talk by Mr. Worth 
He pointed out the ingredients of a 
strong feed association—namely, de- 
veloping interest in farming and farm 
problems, soil chemistry, finer live- 
farm welfare, 
farm machinery progress, farm legis- 
lation, equitable price control and 
educational work in agriculture 

The association deserves the sup- 
port of all manufacturers in the area 


because industry-wide cooperation is 


needed especially to meet the demands 
of the current emergency, Mr. Worth 
said. Adjustments in production and 
merchandising will have to be made, 
he said. Not only must the industry in- 


. | crease production, but it must main- 
by accepted standards. Whether or | : 


tain quality. Also machinery should 
be conserved and operations must 
be handled with skill and economy 
Walter C. Berger, president of the 
American Feed Manufacturers Assn., 
pointed out in his talk that only three 
feed ingredients are actually in short 
supply. They are molasses and the 
trace minerals cobalt and manganese. 


Control Program 
Mr. Berger reiterated the AFMA's 


views on the inadvisability of price | 


controls during an emergency short 
of total war. 

Actually, he 
goal is about 25% 
and compares with 
19% in World War II 

Rather than grain price control, 
Mr. Berger would advocate the CCC 
as a free and easy seller of the stocks 
of grains and provisions whenever 
those commodities come near the 
parity level. Also, he supports the 
calling of loans on grains when they 
approach parity 

To reach a solution to the current 
economic problem, the speaker sug- 
gested that we (1) expand production 
of goods and services by increasing 
the work week, which is limited to 
40 hours under the present law; (2) 
level heavier taxes on the increased 
purchasing power of the nation; (3) 
reduce non - defense government 
spending; (4) maintain or further 
restrict credit and (5) review the 
government bond program with the 
idea of selling the bonds only to 
banks and not to American §indivi- 
duals 


said, the national 
of full mobilization 
approximately 


Credit Organization 

For some time a Kansas City area 
credit group has been functioning 
under the Midwest Feed Manufac- 
turers Assn., and the benefits of this 
organization were outlined to the 
convention by D. H. Elmore of the 
Ralston Purina Co., Kansas City. The 
purpose of the review was to ac- 
quaint feed manufacturers in other 
sections with the type of credit pro- 
gram being followed as a prelimi- 
nary to organizing similar groups. 
A meeting on this subject is sched- 
uled for the Texas area at Dallas 
March 6. 

Two motion pictures were shown 
to the convention, one depicting the 
latest fashions in dress prints pre- 
sented by the Textile Bag Manu- 
facturers Assn. and the other a pic- 
torial description of the menhaden 
fishing industry, prepared by the com- 
mercial fisheries division of the U.S. 
Department of the Interior. 

Every year there are millions born 
who have never seen an elephant, 
and that is why the circus can profit- 
ably continue to come back to town, 
Dr. Kenneth McFarland, the ban- 
quet speaker, pointed out. He used 
this illustration to make the point 
that feed manufacturers should not 
cease advertising and merchandising 
activities, regardless of how good and 
how efficient their products are. 

New faces are buying feed each 
year, too, and they have never “seen 
the elephant.” 

The business session concluded the 
convention and was followed by a 
cocktail hour sponsored by the Kan- 
sas City Feed Club as host to the 
visiting feed men. 
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E. A. Worth Named 
to Head Midwest 
Feed Manufacturers 


KANSAS CITY—E. A. Worth, L 
C. Worth Commission Co., Kansas 
City, was elected president of the 
Midwest Feed Manufacturers 
in the closing session of the annual 
agricultural forum in Kansas City 
Feb. 16. Mr. Worth served as vice 
president of the association in 1950 
and succeeds Ralph R. Young, Young 
& Sons Co., Hutchinson, Kansas, as 
president. 

Named vice president was Guy L 
Cooper, Jr., O. A. Cooper Co., Hum- 
boldt, Neb.; secretary Henderson 
Wilcox, F. M. Stamper Co., Moberly 
Mo.; and reelected treasure was 
Maurice Johnson, Staley Milling Co 
Kansas City 

New directors to serve for a two 
year period are Jeff D. Brown, Jeff 
D. Brown & Co., Inc., Springdak 
Goldman, Denver Feed 
Winterscheidt, Winter 
scheidt Grain & Feed Co., Seneca 
Wiley Akins, Arrow Feed 
& Oil Co. Inc, St. Louis; Oscar 
Straube, Pay Way Feed Mills, Inc., 
Kansas City; Harold E. Fouts, the 
G. E. Conkey Co., Nebraska City 
R. W. Marshall Superior Feed 

Oklahoma City; J. S. Morri 
Chic-O-Line Feed Mil Chick 
asha, Okla., and R. E. Wendland 
Wendland Grain Co., Temple, Texas 

Directors with one more year to 
are W. H, Williams, Jr., Kel 
Omaha; Thomas 1T 
Hale, Nutrena Mills, Inc., Minneapo 
lis; Clair B. Hull, Gooch Feed Mills 
Salina, Kansas; Fred K. Darragh, Jr 
the Darragh Co., Little Rock, Ark 
Wiley H. Culpepper, Josey-Miller 
Milling Co., Beaumont, Texas, and 
Don A. Gravett, National Oats Co 
East St. Louis, Ill 

J. D. Dean was 
tive vice president. 
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MINNEAPOLIS CREDIT MEN 
DISCUSS FEEDER FINANCE 


MINNEAPOLIS The 
finance division of the Minneapolis 
Association of Credit Men host 
to representatives of the feed manu- 
facturing companies of the Midwest 
at a meeting Feb. 15, which 
pied the day, at the Radisson Hotel, 
Minneapolis. L. N. Grunnet of 
ton Purina Co. acted as 
The committee arranging the pro- 
gram consisted of Harold Sickler, 
General Mills, Inc.; John Ledbetter, 
Northrup, King & Co.; Tom Murphy, 
Pillsbury Mills, Inc., and W. G. Krom- 
mer, Quaker Oats Co 

Speakers at the morning session 
and their subjects, were Dean Mc- 
Neal, Pillsbury Mills, Inc., “1951 Tur- 
key Outlook”; Andrew Stevens of 
Ralston Purina Co., “Good Morning, 
Mr. Banker”; Clifford Sommers of 
Midland National Bank, Minneapo- 
lis, “Turkey Finance,” and Don Crow- 
ley of the Northwestern National 
Bank, Minneapolis, “Hog and Steer 
Financing.” Following the luncheon 
the meeting reviewed the question- 
naires which had been filled out by 
the various feed manufacturing rep- 
resentatives, dealing with the prob- 
lems common to all who arrange and 
handle turkey financing 

Financing of turkey flocks has 
grown steadily over the recent years, 
and certain techniques to safeguard 
the feed manufacturer and banker 
have been developed. The association 
has been a factor in promoting the 
best practices. Members of the asso- 


feeder 


was 


occu- 


> 
La iS- 


chairman 


| ciation were urged to use the materia] 
| developed for educating the dealers 


and feeders concerning the need of 
the best credit practices 

Fifty men, representing the larger 
companies, which included some Chi- 
cago and St. Louis firms, were in at- 


tendance. 
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TUXEDO DEALERS 


Sell 
Value and Results 





y x IXEDO dealers offer their cus- 
tomers full value for every feed dollar 
because Tuxedo Feeds contain tested 
and proven essential ingredients, prop- 
erly balanced for maximum results. 


Those records of results obtained year 
after year by users of Tuxedo Feeds 
form a powerful sales influence that 
creates goodwill and repeat business. 


It is results that count, and that is why 
so many Tuxedo dealers are leaders in 
the feed business. 

















THE EARLY & DANIEL COMPANY 
Cincinnati 2, Ohio 
Established in 1881 


TUXE 


For Livestock 
and Poultry 





CLO-TRATE COD LIVER OIL 
with Added Vitamin A &D C Av in 
popular potencies to meet your formula requirements. 


CLO-TRATE “DRY D” 
activated animal sterol in edible powder form. 
Supplies Vitamin D3 for poultry feeds. 


ALSO... 
FLEISCHMANN’S IRRADIATED DRY YEAST (FIDY) 


Supplies Vitamin D2 for livestock feeds. Available in several 
potencies. Distributors in the Southern, Midwestern and 
Southwestern States. 


If it’s from White, it’s right! 


White Laboratories, Tuc. 
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Don E. Rogers Becomes Manager 
of Consolidated Sales Office | 


MINNEAPOLIS—Don E. Rogers 
has been named manager of the 
Miller Publishing Co.'s branch office 
in Chicago, now consolidated with 
the Central States office of which he 
assumed charge in 1949. He succeeds 
the late Sigurd O. Werner in charge 
of advertising sales and service in 
the Chicago area. Mr. Werner, who 
died Feb. 5, had been in the employ 
of the company for more than 44 
years, during the last 23 of which he 
was Chicago manager. 

Mr. Rogers was elected a director 
of the Miller Publishing Co. at its 
77th annual meeting Feb. 8, succeed- 
ing Mr. Werner in that position. H. J. 
Pattridge, Carroll K. Michener, 
Wayne G. Martin, Jr., Harvey E. 
Yantis, Milton B. Kihlstrum and Mar- 
tin E. Newell were reelected to the 
board of directors, which has named 
Mr. Pattridge to succeed himself as 
president, Mr. Michener and Mr. Mar- 
tin to succeed themselves as vice 
presidents and Mr. Yantis to continue 
as secretary. 

Before joining the staff of the 
Miller Publishing Co. in 1944 Mr. 
Rogers acquired an extensive news- 
paper background and spent 14 years 
with the U.S. Department of Agri- 
culture, during part of which time 
he was chief of the War Food Admin- 
istration’s Marketing Reports Divi- 
sion at Chicago. His newspaper ex- 
perience included eight years in con- 
ducting the market pages of the 
Kansas City Journal-Post and the 
Kansas City Drovers Daily Telegram. 

As manager of the consolidated of- 
fice at 166 W. Jackson Blvd., Chicago, 
Mr. Rogers will have charge of adver- 
tising sales and business contacts for 
The Northwestern Millcr, Feedstuffs, 
The American Baker’ and Milling 


Don E. Rogers 


Production in Illinois, Wisconsin, 
Michigan, Indiana and Ohio west of 
Cleveland. He will also continue his 
editorial relationships with the gen- 
eral staff. 

Among those who attended the an- 
nual meeting and staff conference of 
the Miller Publishing Co. in Minne- 
apolis, Feb. 6-9, was Alfred H. Bailey, 
who for 44 years was manager of the 
company’s branch office in Canada 
His successor, George E. Swarbreck, 
also came from Toronto to attend 
the meeting. Mr. Swarbreck was for- 
merly manager of the company’s 
branch office in London, which on 
Feb. 1 was consolidated with the Ca- 
nadian office. 





SHELLBUILDER NAMES 
MIDWEST SALES MANAGER 


HOUSTON—S. H. Peterson has 
been appointed midwestern sales man- 
ager for the Shellbuilder Co., produc- 
er of pure crushed reef oyster shell 
for poultry. 

Edmund Pincoffs, president of 
Shellbuilder, stated that Shellbuild- 
er’s increasing popularity among poul- 
try raisers in the Midwest has war- 
ranted the move to establish an office 
in the territory. 

Well-known in the poultry and feed 
business for the past 25 years, Mr. 
Peterson comes to Shellbuilder from 
a long association with major feed 
companies throughout the U.S. His 
central office is located in Minneapo- 
lis and may be reached by writing 
Box 325, Minneapolis, Minn. 

The Shellbuilder Co. also an- 
nounced a broadened advertising and 
sales promotional campaign. 





Markets 


(Continued from page 2) 


plained they knew pretty well where 
they stood now. Soybean oil meal 
followed up the advance allowed by 
the OPS and was up $3 over the pre- 
vious week. Other ingredients showed 
a stronger tone, and most were 
slightly above last week’s quota- 
tions. 
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Feed Demand Better 
in Ohio Valley as 
Cold Continues 


Demand for formula feeds in the 
Ohio Valley area improved some- 
what this week, being described as 
fair to good. This situation was said 
to be due to the pent-up demand 
created by the recent railroad strike, 





plus the continued snow and cold 
weather. 

Best moving supplies were hog 
feeds and egg mashes, with both in 
strong demand because of current 
higher prices for eggs and pork. 

Prices for a number of feeds moved 
upward from 40¢ to $1 ton, with other 
lines stable. Production also im- 
proved, with the average for most 
mills being about 75% of capacity. 
With more cold weather and snow 
predicted, manufacturers are opti- 
mistic that business will continue to 
improve, irrespective of what situa- 
tions may develop in Washington with 
respect to controls. 


» & 


Floods Curb Feed 
Business in 
Pacific Northwest 


Heavy rains and flood conditions 
throughout western Washington 
served to bring the feed business in 
the Pacific Northwest to virtually a 
complete standstill during the past 
week. No damage was reported to 
feed mills themselves because all of 
them are located on sufficiently high 
ground to escape damage, but live- 
stock losses in western Washington 
will easily run into hundreds if not 
thousands of head by drowning and 
all except the higher country roads 
were impassable for a period of eight 
to 10 days. 

This, of course, meant that deliv- 
eries to farms were virtually cut off 
and in many instances, feed men 
turned over their trucks and person- 
nel for flood control and general re- 
lief. 

The flood was caused by an ex- 
tremely heavy rain lasting for over 
60 hours, plus a heavy runoff of 
snow in the mountains occasioned by 
rain and warm weather. Rivers 
throughout western Washington in 
the area draining into Puget Sound 
rose at an unprecedented rate, and 





in many cases rose from 6 to 12 ft 
above flood stage. This resulted in 
the inundation of thousands of acres 
of farm land in low lying areas, and 
of course most of the dairy industry 
is concentrated in low lying pasture 
land. 

Animals which were unfenced had 
an opportunity to seek higher ground 
but many animals in fenced pastures 
did not have a chance. A packing 
plant in Snohomish had to swim 400 
head of animals across a raging 
river to safety, and numerous other 
such incidents were reported. 

No new price lists were issued dur- 
ing the week, and as cold, clearing 
weather brought an end to the floods, 
farmers and feed men were just be- 
ginning to assess the farm damage 


. ¥ 


Central States Feed 
Firms Catch Up 
on Back Orders 


While there is no real pugh to the 
demand for formula feeds in the cen- 
tral states, mills are running several 
days behind in filling orders due to 
the time lost during the rail strike 
and now a serious scarcity of box- 
cars. It is reported that good prog- 
ress has been made in clearing out 
the jam of freight in the Chicago 
yards which piled up during the 
strike. 

Broiler feeds are in fairly good de- 
mand, reflecting mostly profitable 
prices of finished birds in the princi- 
pal producing areas. Baby chick 
starting feeds are entering the active 
period. 

Cattle and hog rations continue in 
good call as consumer demand for 
meat remains at a high level. Dairy 
rations still are considered dull, prob 
ably due to unfavorable milk-feed ra- 
tios in the main dairy area. 

Mills are watching margins under 
the recent freeze order, but the rise 
in grains and other noncontrolled in- 
gredients has had to be reflected in 
prices. Most central] states mills are 
back on a full five-day schedule. 


+a 
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Approach of Tax 
~ 7 
Date Slows Trade 
in California 

Formula feed business is on the 
slow side this week. California taxes 
are assessed the first Monday in 
March, and feed mixers are endeav- 
oring to cut inventories to the low- 
est possible point. This situation plus 
the fact that confusion persists in 
regard to price ceilings, in most lines, 
has resulted in buyers confining their 
purchases to small lots for imme- 
diate use. 

Prices on all concentrates are very 
firm, and since the drastic increase 
in soybean oil meal quotations, feed 
manufacturers have advanced formula 
feeds about $1. 

There is a marked lack of price 
cutting at the moment. Poultrymen 
who are in the habit of “shopping 
around” and making bids, especially 
for their own mixes, find little differ- 
ence between quotations by various 
suppliers. 


NORTH DAKOTA TURKEY 
DISEASE MEETING SET 


FARGO—As a service to help tur- 
key raisers in North Dakota meet 
problems of disease control, a one- 
day school has been scheduled at the 
Agricultural College in Fargo March 
2, Irving J. Mork, poultryman of the 
extension service, has announced. 

The session has been arranged es- 
pecially for producers, hatcherymen 
and county extension agents, Mr. 
Mork says. Problems connected with 
nutritional, inherited and bacteri- 
ological diseases will be covered. 
Members of the NDAC veterinary 
and poultry departments will appear 
on the program. 
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White Laboratories, Inc. 
Whitmoyer Laboratories . 
Wiibur-Eilis Oo. . 

Wilson & Oo. .... 

Wilson, R. B., Co..... 
Wisconsin Alumni Research Foundation 
Woodbach Brokers .... 
Woods, John J., & Sons . 
Woodward & Dickerson, Inc. . 
Wyandotte Chemicals Oorp. 


Zeller® Laboratories 
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Feeders of fine livestock, who have checked 
results, continue to use B-F SuperSol ...the 
high-protein, high-vitamin feed supplement. 
Invariably, results have been excellent. 
SuperSol is equally valuable in feeding 
dairy cattle...fattening beef cattle...or finish- 
ing show cattle. It helps build a healthier, 


This booklet 
tells what 
SuperSor 
will do for 
your 
livestock! 


FEED DIVISION 


BROWN-FORMAN 


DISTILLERS CORPORATION 
at 
LOUISVILLE IN KENTUCKY 


more productive, better paying herd. 

Just feed SuperSol with your farm-grown 
grains. It gives you an economical, balanced 
ration. And the results you get will show 
why SuperSol has become the “Choice of 
Foremost Feeders” everywhere! 


(Available in pellet or granular form.) 


PROVIDES 
syne asin 


B-GROUP VITAMINS 
RIBOFLAVIN, THIAMIN 
NIACIN, CHOLINE, PYRI- 
DOXINE, PANTOTHENIC ACID, 
p-AMINOBENZOIC ACID 
BIOTIN, FOLIC ACID 

FATS and PROTEINS 

CALCIUM, PHOSPHOROUS 

and ESSENTIAL TRACE MINERALS 


| plas NATAL 
PRODUCTIVE 
FACTORS 





